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Sparks | :.-; 3.000 in 


No war this year seems to be 
the opinion of those in the know 
in Washington. There’s some hedg- 
ing, however. 

+ * * 

Don’t let April fool you. The 
complaints from some lines of 
business don’t necessarily have to 
have an effect on yours. Selling, 
as well as time, does a lot of 
healing. 

* * 


Modern Times 


A Louisville bakery, the last firm 
to make large-scale use of horse- 
drawn vehicles, hopes to complete 
its conversion to modern motor 
delivery trucks within a few 
months. 

In the meantime, do the horses 
go along with the new trucks until 
the drivers learn the stops? 

* * * 


Biggest Fleet Owner 

U. S. government operates 237,000 
cars and trucks, according to the 
Budget Bureau. Last year, Uncle 
Sam bought 16,078 cars and trucks. 
Replacement of all his fleet would 
cost about $285 million. 

+ * *~ 


For and Against 


Voters in Georgia and Missouri 
may favor better roads and other 
benefits but not at the cost of in- 
creased taxes. At least, they have 
voted against any tax increases in 
recent elections. 

Georgians voted 189,000 to 62,800 
against increasing taxes to provide 
for increased spending on rural 
highways and aid to counties and 
welfare. Missouri voters previously 
rejected an increase in the gaso- 
line tax. 





Hudson Cuts $15-$100, 


Austin $75-$200 

Hudson and Austin fell in line 
with the price-cut march at mid- 
night Thursday. Hudson reduced 
its factory list prices by $15 to 
$100 across the board. Austin’s 
delivered prices in New York 
fell from $75 to $200 on all but. 
the highest-priced vehicles. 

New Hudson factory list prices, 
announced by President A. E. 
Barit, are as follows: 

Super Six—3-pass. cpe., $1,915, cut 
$15; 2-dr. sed., Pg2.o1s. cut $15; club 
cpe., $2,058 * out $15; 4-dr., sed., $2,060, 
cut ‘$15; conv., $2,623, cut $35. 

Super Eight—2-dr $2,093, cut 
ome club cpe., $2, 138, cut $45; 4-dr. 

, $2,141, cut $45. 
ore Six—club cpe., $2,205, cut 
$15; 4-dr., sed., $2,228, cut $15; conv., 
$2,768, cut $100. 

Commodore Eight—club cpe., $2,285, 

cut $40; 4-dr. Sts $2,308, cut $40; 








IT'S 40 FOR HUDSON—Commemorating the Hudson Motor Car Co." s 40th year in the motor car business, President A. E. Barit and offi- 
"Twenty""—and the 1949 Hudson. During its * years Hudson has turned 


cers of the company pose with the first Hudson—the 1909 model 
son convertible) are, left to right, G. 


out 3,250,000 cars. con with Barit (seated # & wheel of a new H 
Swegles, vice-president in charge of manufacturing; A. Neod: treasurer; G. W. Mun- 


Sole rst vice-president and assistant general manager; and H. Ww. Northrup, vice-presi- 
station radio broadcast and a phone hookup with dealers will be staged today (Apr. 1/8). 


charge of sales; R. W. Jackson, vice-prasident; 
jer, vice- resident in charge of outeme ©. © 
lent in ¢ arge of operations. A special 


Year to 49,173 


G-M, K-F and L-M Up; 
Hudson, Packard Dip; 
Only 43,123 in 1941 


By Mac Gordon 


Associate Editor 


ITH THE auto industry enter- 

ing a buyer’s market, the United 
States has nearly 50,000 new-car 
dealerships on the firing line—more 
than 3,000 above the total a year 
ago. 


handling new-car makes in the U.S., 
according to the annual survey of 
factory franchises by AUTOMOTIVE 
News. 


The 1949 total compares to 46,092 
last year, 45,580 in 1947 and 43,123 
in 1941, 

Substantial increases in their 
dealer forces over a year ago were 
registered by Kaiser-Frazer, Lin- 
coln-Mercury and most General Mo- 
tors divisions. Factories showing 
decreases included Hudson and 
Packard. 

* * - 
Tos NUMBER of dual or triple 
car-make deals held steady, with 
most factories confining their new 
dealer appointments exclusively to 
single car-make setups. 
The 49,173 total includes distribu- 


Table on Page 3 


torships, inasmuch as they also en- 
gage in new-car retailing. Factories 
retaining sizable distributor bodies 
are Cadillac, Kaiser-Frazer and 
Willys-Overland. 

Actually, the total number of 
franchises issued by the various 
factories in this country was 53,- 
259, with duals lessening the total 
to 49,173. Last year, there were 
50,205 U.S. franchises, including 
4,113 duals. 

Spokesmen for factories whose 
dealer forces have shown increases 
interpret the moves as a sign of 
strength, rather than an admission 
of weakness. Some trade observers 
expressed the belief that the dealer- 
ships total would now stabilize near 
the 50,000 mark. 

Not included in the 49,173 sum 
are 2,891 franchises attributed to 
newcomers to the industry who still 
have not entered volume produc- 
tion. In this group are Davis, Kel- 
ler, Playboy and Tucker. 

* * * 


ERE IS a breakdown of the 
dealer total survey by factories 

(as of Jan. 1): 
(See DEALERS, Page 6, Col. 5) 


A total of 49,173 dealerships are 








Car Sales Pace Tops ’ 


900, 000 Seen in 


Output Reaches 
126,202 Units 


——- Cars 
New car registrations for all 
states in January, plus 45 states 
for February and six states for 


9 ; March: 

Week ad Total Again 1949 Pos. Make 1948 Pos 
Smashes Record 1—167,588 Ford a 2 
For Postwar Period $— 57,014 Plym. 51511— 8 
4— 49,921 Buick 36,825— 4 
a See 5— 82,859 Dodge  33,905— 5 
Associate Editor 6— 29,231 Olds. 24,082— 7 
U S. VEHICLE producers sent 7— 26,589 Pontiac  33,060— 6 
* car and truck output to a new 8— 21,1380 Hudson 13,430—13 
postwar high again last week, and 9— 19,366 Stude. 19,750— 8 
another record effort was in store || 10— 18,378 Mercury 18,994— 9 
this week unless strikes interfere. =. 16,393 — . aoe 

a 2— 15,809 rysler ,688— 
Despite the magnitude of cur. 13— 12,992 DeSoto il “4 

rent schedules in the industry, »260— 
there seemed no reason to believe || 14— 11,938 Packard 1,314—16 
15— 11,464 Cadillac 6,100—17 
tion. 16— 6,365 Lincoln 2,829—20 
Rolling from U.S. assembly lines || 1, §'go2 — | 
last week, according to AUTOMOTivE 19— 3310 Willys 3,638—18 


News’ estimates, were 101,231 cars 
and 24,971 trucks for a total of 
126,202 vehicles. 

The previous week’s accounting, 
after revision, included 99,251 cars 
— 25,440 trucks—a total of 124,691 
units. 


527,569 368 
For further details see page 
30, today’s issue. 


Labor Charges 


RACH OF the foregoing efforts 
was about 12,000 units over the 
pace which resulted in the March 
production of 404,351 cars and 115,- 
927 trucks—a total of 520,278. 
Again last week “Big Three” 
plants were responsible for most of 
the production increase over the 
week before. Ford, General Motors 
and Chrysler divisions accounted 
for almost 88 percent of all the pas- 
senger cars built, after assembling 
(Continued on Page 49, Col. 3) 


Of Speedup Peril 
Auto Output 


Bulletin 


SOUTH BEND.—Bendix Prod- 
ucts workers were ordered by 
UAW -CIO Secretary - Treasurer 
Emil Mazey to return to their 
jobs Thursday afternoon (on Au- 
tomotive News’ deadline), pend- 
ing a strike vote scheduled over 
the weekend. A negotiating ses- 
sion with the company was set 
for Friday morning. 


[NDvUStTRY plans to boost produc- 





Production 
Automotive News Estimates 
U. 8S. Cars, Trucks 


124,691 


agitation in UAW-CIO ranks. 


(Continued on Page 46, Col. 4) 


they had as yet hit peak propor- 


i 








Week Week 


by makes, see table, page 49. 
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Quarter 


March May Set 
Postwar High 


Independents Leading 


Spring’s Upsurge; 
Trucks Continue Off 


By Bob Gordon 
Associate Editor 
ge by heavy selling in 
March, new-car registrations for 
the first quarter of 1949 are ex- 
pected to top 900,000 units, accord- 
ing to an Automotive News estimate 








A shutdown of the key Bendix 
Products plant in South Bend, a| uation for trucks is not so favor- 


based on preliminary studies of fig- 
ures for the three-month period. 

Such a total would be a postwar 
first-quarter record and would 
eclipse the figure of 836,409 new 
cars registered in the first three 
months of 1948. 

Preliminary estimates for March, 
based on reports from the first 
states tabulated, would make it ap- 
pear certain that the final total for 
that month will exceed the March 
(1948) figure of 311,650 by several 
thousand. 

: - * 
I= IS ALSO possible that the 

March total of new-car regis- 
trations will set a new postwar 
high for a single month. The great- 

{est number of new-car registra- 
tions in one month since the war 
ended was recorded in April, 1948, 
when the total hit 330,555. 

The estimated total of 900,000 
new-car registrations in the first 
quarter seems likely to be achieved 
despite the fact that the January 
(1949) figure of 273,161 fell slightly 
short of the January (1948) total of 
274,978. 

February new-car sales are ex- 
pected to reach approximately 
258,000, which would be greater 
than the 249,781 new cars regis- 
tered in February of last year. 

The estimate for February is 
made on the basis of returns from 
45 states, which show a total of 


tion rates were menaced last / 208,752 new cars registered. 
week by mounting anti-speedup 


HILE THE sales outlook is 
bright for automobiles, the sit- 


(Continued on Page 6, Col, 1) 


pr orett vauctict tan | Detroit Packard Dealers 


Hit Factory Policy 


By George Deery 
Associate Editor 

ILLIAM T. WILSON Motor Co., 

Detroit, last week announced 
voluntary cancellation of its Pack- 
ard franchise in protest against a 
new Packard factory policy of 
granting employes a 25 percent dis- 
count on cars bought at factory 
branches. 

Until the change, Packard 
workers could 
buy cars at 10 
percent discount 
through any 
dealer in the De- 
troit metropoli- 
tan area. Five 
percent of this 
was returned to 
the dealer, Wil- 
liam T. Wilson 
said. The Wilson 
dealership is on 
Gratiot Ave, Wen. 2. Wises 
about eight blocks from the 
Packard plant. 


. Pratt, vice-president in 





Four dealers have given up their | 


franchises since the Packard Metro- 
politan Dealers Assn. was formed 
last autumn with a membership of 
15, Wilson stated. W. D. Lane, head 
of Lane Auto Sales, a Packard 
dealer for the past 15 years, told 
Automotive News that he had placed 
his resignation with the plant. 

* * - 
[A FACTORY spokesman referred 
comment on the Wilson matter 

| to the Detroit zone office, which had 
no comment to make, 

Wilson listed his complaints in 
a letter he planned to send to 
each member of Packard board of 
directors and said that he in- 
tended to elaborate on the matter 
at a meeting of the Detroit Pack- 
ard Metropolitan Dealers Assn. 
scheduled for last Thursday. He 
said he would resign his post as 
president of the association at 
that meeting. He is a former di- 
rector of Detroit Auto Dealers 
Assn. 

Wilson claimed in the letter to 

(Continued on Page 45, Col. 1) 
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An Optimistic Outlook 
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U. S. Treasury Head Says Present Economic Factors 
Assure Nation Continued Prosperity 


CHICAGO. — Continued business 
prosperity was forecast by Secre- 
tary of the Treasury John W. Sny- 
der in an address here before the 
Executives club. 

“We have no reason to be appre- 
hensive in view of the factors in 
the present situation which give 
assurance of continued prosperity,” 
* Snyder asserted. 

“The factors today supporting a 
continued high level of business 

remain unusually strong,” he de- 
clared. “The satisfying of ac- 
cumulated consumer demands has 
not caused a drawing down of 
individuals’ savings. On the con- 
. trary, liquid assets of individuals 
are at the highest levels on rec- 





Patman Demands 
Credit Decontrol, 
Cites Price Drops 


WASHINGTON.—Rep. Wright 
Patman of Texas, chairman of the 
House Select Committee on Small 
Business, wrote last week to the 
Federal Reserve Board, recommend- 
ing that the consumer credit con- 
trol provisions of Regulation W be 
completely abolished. 

Patman’s letter, addressed to 
Chairman McCabe of the FRB, fol- 
lows: 

Dear Mr. McCabe: On Feb. 21, 
1949, as chairman of the House 
Small Business Committee, I wrote 
you requesting information as to 
the present effects of Regulation W 
and at that time expressed concern 
over the economic hardships result- 
ing from the operation of this regu- 
lation. 

On March 7, 1949, you relaxed 
certain of the consumer credit 
provisions of Regulation W. Sub- 
sequently, on March 9, 1949, you 
responded to my letter and, in re- 
sponse to question number 1, 
pointed out that “only harm could 
result from inducing millions of 
American families to go heavily 
into debt on too easy terms for 
goods at the present high level of 
prices.” 

Further, you stated: “The exces- 
sive credit built up in that way 
would not only increase present in- 
flationary pressures” but would also 
affect millions of others who are 
penalized “by the inflationary ef- 
fects of such excesses.” 

From this it is apparent that you 
believed that relaxation or complete 
elimination of Regulation W would 
result in nationwide buying sprees 
and thereby maintain prices at in- 
flationary levels. 

The halfway measure granted by 
your board on March 7 certainly 
had no such affect, 

It is my belief that it is now time 
to completely abolish Regulation W 
since there is no evidence that the 
adverse effects anticipated by you 
will follow. I am further of the 
opinion that the general attitude of 
cautiousness now prevailing on the 
part of both buyer and seller will 

‘ police credit excesses and that the 
return to competitive markets will 
handle the price situation, 
















ord, and the recent expansion of 
plant and equipment by corpora- 
tions has not brought a reduction 
in working capital. 

“There is evidence that we are 
entering, today, on a new period of 
reappraisal in our domestic econo- 
my. If we are worthy of our tra- 
ditions we will look on this period 
as one of unprecedented oppor- 
tunity. We will find in it an op- 
portunity to build the foundations 
of our prosperity stronger and 
deeper than has ever been possible 
before. : 

“The urgent replacement demand 
has slackened. The scramble for 
things is over. American business 
has invested more than $75 billion 
in new plants and equipment since 
the end of the war to maintain and 
expand production of goods — an 
annual rate of investment approxi- 
mately twice the peak of any for- 
mer year. 

“Since V-J day, Americans have 
bought 12,000,000 new cars and 
trucks, 28,000,000 new refrigerators, 
vacuum cleaners and washing ma- 
chines, and something like 50,000,000 
new radios and television sets, Now 
that these and other accumulated 
demands are more nearly satisfied, 
our economy is becoming read- 
justed to normal buyers’ markets 
and competitive conditions. 

“I need hardly remind you that 
our traditional type of American 
enterprise flourishes best in a 
competitive environment. We 
know how to achieve when we 
have to work at selling. 

“Moreover, we are starting off 
this time from a position of finan- 
cial and economic strength un- 
exampled in our history. Liquid 
assets of individuals are at the 
highest figure on record, totaling 
over $200 billion. Net working cap- 
ital of corporations has been stead- 
ily increasing since 1939, and now 
stands at a record level of about 
$65 billion. 

“Employment and income and 
corporation profits are likewise at 
or around record levels. Our posi- 
tion has not been undermined as 
it has been at various times in the 
past by speculative operations in 
stock and commodity exchanges.” 


Canada to Import 
More U.S. Cars 


OTTAWA.—The Canadian gov- 
ernment has announced a 25 per- 
cent relaxation on the import re- 
strictions against U. S.-made cars 
and trucks. Effective immediately, 
the order will permit the importa- 
tion of approximately 1,300 more 
vehicles. 

Since November, 1947, Canada 
has restricted the importation of 
U. S.-made vehicles to 12 to 15 
percent of double the average dol- 


three-year period, 1937-1939. 

Last year, U. S. makers exported 
5,331 cars and trucks and 211 buses 
to Canada. 

The quota increase is applicable 
to U. S. wholly-made cars and 
trucks weighing under 
pounds. 





CHEVROLET DEALER PLANNERS—Representing Chevrolet dealers in every region of the 
country, the national dealer planning committee has completed its regular quarterly con- 
ference with executives of the wholesale organization in Detroit. Pictured at one of the 
eoociens are (clockwise around the table): H. H. Bell, Bell Chevrolet Co., Cut Bank, Mont.; 


x, 


land, Kans.; O. H. Braeger, King-Braeger Chevrolet Co., Milwaukee; W. 
N. Rolfe, national co-chairman, Capitol Chevrolet 
. Hewitt, national co-chairman, Hewitt Chevrolet Co., East Cleveland, 


eneral sales manager of Chevrolet; C. 


« Nashville; H. 


O.; T. H. Keating, general sales manager of Chevrolet; W. G. Priestman, W. G. 
Inc., Hingham, Mass.; Ellis Sutliff, Sutliff Chevrolet Co., Harrisburg, Pa.; O. 


Chevrolet central office. 


Cox Chevrolet Co., McKinney, Tex.; C. T. Handy, Handy Chevrolet Co., Good- 


E. Fish, assistant 


Priestman, 
D. Hajek, 


Clockwise around inside of table: Charlies Smith, Smith Chevrolet Co., Turlock, Calif.; 


W. ©. Mearns, Mearns Chevrolet Co., Liberty, Tex.; M. W. 


Pfeiffer, Pfeiffer Chevrolet Co., 


Yankton, S. D.; C. C. Barington, Baston-Barington Chevrolet Co., Minneapolis; Merritt Dean, 


Dean Brothers, Durand, Mich.; 
Ammon R. Smith, Ammon R. 
rolet Co., Thomasville, Ga. 


mith Auto 


Harry Simpson, 
. York, Pa., and J. H. 


Simpson Chevrolet Co., Morrisville, Pa.; 
Faulk sr. Faulk Chev- 


lar value of imports during the| 


16,501 | 





newest cars. 


* * * 


Detroit Show 
Of GM Draws 
About 350,000 


ETROIT.—An estimated 350,000 

persons attended the eight-day 
Detroit exhibition of General Mo- 
tors’ Transportation Unlimited 
show, which closed yesterday (Apr. 
17) at Convention hall. 

The daily average of 43,750 per- 
sons attending the Detroit show- 
ing topped the 37,500 daily average 
at the original presentation in New 
York’s Waldorf hotel last January. 
Total New York attendance was 
“over 300,000,” GM officials said. 

Featured attractions of the show, 
repeated at intervals through the 
day and evening, were the “Wheel 





with magazine cover models, and 
the mechanized and vocal diorama, 
“Crossroads of America.” 

The “Wheel of Fashion,” last- 
ing about 30 minutes, was pre- 
sented six times daily. Comment 
and music were written especially 
for use in the GM show. 

The Crossroads diorama, requir- 
ing about 15 minutes for each per- 
formance, was in almost constant 
operation, with short intermissions 
between each show. 

* * + 

| J{IFTY-FIVE of the latest GM 

passenger-car models, including 
a number of special “show jobs” 
of unusual design and styling, were 
on display, along with a full line 
of the company’s trucks and com- 
mercial cars. 
| Visitors also had a chance to 
visit the cab of a GM Diesel loco- 
|motive and inspect a 55-passenger 
city coach made by GMC Truck 
& Coach. 

Truck displays, Diesel engine 
displays and an Allison mecha- 
nized jet airplane engine were 
featured, along with products of 
accessory and appliance divisions, 
including Frigidaire. 

The company’s research, engi- 
neering and styling sections were 
represented along with displays by 
the Fisher Body division. 

Comments by GM officials ranged 
from enthusiasm regarding the re- 
ception given the show by Detroit- 
ers to predictions on what the 
coming year holds for the market- 
ing of automobiles. 


Registrations Up 
12,327 in Wyoming 


CHEYENNE, Wyo. — Wyoming 
motor vehicle license issuance by 
the end of March reached a total 
of 84,557, compared with 72,230 at 
the same time a year ago, accord- 
ing to the state highway depart- 
ment. The 1949 figure includes 58,- 





915 passenger cars, 20,290 trucks 


}and 5,352 trailer plates. 


of Fashion” revue of latest model | 
GM cars and New York fashions | 


| pleted its tooling program for small 


Crowds Throng ‘Transportation Unlimited’ E 








“WHEEL OF FASHION’ TURNS FOR CARS, CLOTHES—Visitors at the General Motors "Transportation Unlimited" show in Detroit viewed 
the "Wheel of Fashion,"’ which featured latest New York creations in women's apparel, with Powers and Conover models, along with the 





THE FIRST VISITORS TO GM _ EXHIBIT—Crowds thronged to the opening of General 


visitors at the preview. 








Davis Reports 
Talks Aimed at 
Mass Output 


VAN NUYS, Calif.—Davis Motor- 
car Co. is negotiating with a major 
company with 51 plants on the pos- 
sibility of mass production of the 
Davis three-wheeled car, according 
ito Gary Davis, president of Davis. 

If the deal falls through, Davis 
says, his company will continue on 
its small program of 25 cars a day. 

Davis says that his firm has com- 


production. 
After evaluating the large num- 





ber of orders, said Davis, he began 
negotiations for large-scale produc- 
tion. 

Meanwhile, the Army has been | 
testing a three-wheel, six-passenger 
personnel carrier built by Davis. | 

Asked about the parting of Davis | 
and its advertising agency, Tell- 
america, Davis said that A. W. Hall, 
who was serving as assistant to 
Davis, had resigned and since Tell- 
america was Hall’s company, it was 
natural that both would withdraw 
together. 





Playboy Withdraws 


New Stock Issue 
BUFFALO. — Playboy Motor 
Car Corp. has requested the SEC 
to withdraw from public sale its 
latest stock offering, the com- 
pany announced last week. 
Lou Horwitz, president, said 
the company would file a re- 
organization plan with federal 
district court, and is working 
on a financing plan that would 
not include a public stock issue. 











Motors’ "Transportation Unlimited" show in Detroit. Here (left to right) GM executives H 
H. Curtice, Aibert Bradley and C. E. Wilson are giving personal greetings to distinguished 


a) 





DEALER VISITOR AT GM SHOW—Mr. and 
Mrs. Banks Good of Rock Hill, $.C., are 
inspecting the 1949 Oldsmobile Series ‘''98"' 
Holiday Coupe at "Transportation Unlimited" 
in Convention Hall, Detroit. Good is an 
Oldsmobile-Cadillac dealer. The Holiday 
Coupe is Oldsmobile's latest interpretation 
of ‘'Futuramic" styling. 


Show Set Apr. 28 
In Torrington; 


Car to Be Raffled 


TORRINGTON, Conn. — William 
J. Delaney (DeSoto) is the new 
president of the Torrington Auto- 


|mobile Dealers Assn. At its annual 


meeting, the group also voted 
unanimously to hold an automobile 


| Show Apr. 28-30 at the local armory. 


H, C. Riefe (Dodge) was elected 
vice-president, and Leslie Steele 
(Cadillac), secretary and treasurer. 
Delaney succeeded Leon Zale. 


The association made plans for 
a complete automotive show pro- 
gram to include music and enter- 
tainment, and daily door prizes. A 
1949 Plymouth will be raffled off 
on the final show night. 

It was decided to donate the 
entire proceeds of the show to the 
underprivileged children’s fund of 
the Torrington Lions club. 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





1* SAN FRANCISCO I was happy 

to meet all the recent presidents 
of NADA who were in attendance. 
I was fortunate to meet again and 
review past experiences with former 
NADA presidents who served many 
years ago. 

Billy Hughson (Ford), of San 
Francisco, was much in evidence 
because he was honorary chairman 
of the convention. Warren Griffith, 
now a manufacturer’s representa- 
tive in Los Angeles, was also there; 
he comes from my home town, 
Toledo. He was Chrysler distributor 
there when he served as NADA 
president. 


I also lunched with Charles E. 
Gambill, a director for a long 
time, and president of NADA for 
two terms. He was formerly a 
distributor in Chicago. He is now 
retired in Pasadena. He spends 
summers, however, in Chicago, 
where his son and son-in-law own 
a factory manufacturing machin- 
ery for meat packers. 

I was delighted also to run onto 
J. R. Histed, better known as “Cy,” 
who was president of NADA in 1930. 
During the same year he served on 
President Hoover’s businessmen’s 
advisory committee. Cy is a young 
man yet, only 72. He had the good 
judgment to retire in 1934 and now 
lives in Santa Monica, Calif. 

* * + 


Served 3 Terms 
C2 ORIGINAL experience in 
this field began in 1908 as an 
automobile salesman in Kansas City 
selling such makes as Oldsmobile, 
Brush and American. Two years 
later he became a dealer for Over- 
land. In 1912 he took charge of the 
automobile department of the J. I. 
Case Kansas City branch. Three 
years later he was promoted to the 
branch managership of the same 
company in New York. In 1915 he 
became general manager for the 
Hudson distributor in Minneapolis, 
whose territory included Minne- 
sota and North Dakota. 


In 1919 he formed a Hudson 
distributorship in Chicago, whose 
territory included not only Illi- 
nois, but parts of Indiana, Mis- 
souri and Iowa. 

During a period of 12 years in 
this capacity he served the Chicago 
Automotive Trade Assn. three terms 
as president. And then he was hon- 
ored with election to the presidency 
of NADA. The last two years of his 


Illinois Dealer 
Wins Resale Suit 


CHICAGO.—By a ruling of the 
appellate court of Illinois, a Saline 
county Buick dealer, Hal Burnett, 
has been awarded judgment of $500 
against a buyer who resold his new 
Buick sedanette two weeks after 
signing a contract providing that he 
pay the dealer $500 if the car was 
sold within 90 days. 

In taking judicial notice of the 
fact that automobiles in August, 
1947, when Burnett made delivery, 
were in great demand and short 
supply, the court held that the pur- 
pose of the agreement between 
dealer and buyer was to circumvent 
the “black market” and was valid. 
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business experience was as distribu- 
tor for Chrysler in Milwaukee, 
which business he sold out just be- 
fore his retirement. 
7 * * 

‘Party Is Over’ 
I ASKED Cy to give us the bene- 

fit of his experience in this field. 
I thought his observations would 
help direct the younger dealers and 
salesmen just starting out. Follow- 
ing is what he told me: 

“Many years had gone by since 
it had been my privilege to meet 
with the NADA, and quite naturally 
a feeling of nostalgia came over me 
that could not be denied. When I 
was actively connected with this 
fine trade body, it was a young, 
small, but hopeful, group. I think 
perhaps less than five thousand 
members. But to see the astounding 
growth, the great expansion of its 
activities impels one to acclaim its 
fine accomplishments and congratu- 
late the men who have done this 
splendid work and brought about 
these magnificent results. 

“Having been out of active 
touch with the automobile indus- 
try for a long time, I did not feel 
sufficiently informed so as to ven- 
ture any opinions as to the in- 
tricacies of its operation, All 
techniques, of course, vary with 
the ever-changing conditions, 

“The automobile business is just 
‘emerging’ from the greatest period 
of prosperity and easy business it 
has ever known. While I would not 
be so rash or pessimistic as to say 
‘the party is over,’ yet it would 
seem that the time has come to give 
pause, so to speak, and take stock 
of the situation and keep our 
houses in order. Or if not in order, 
get them in order. 

* * * 


Work Is Basic 

“TT WILL SEEM, of course, rather 
drab or trite to drag in some of 

the old principles that we tried to 

follow in the older days, but all of 


Passenger-Car 
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Dealers in U. 5. 


1949 vs. 1948 and 1941 
(Estimated by Automotive News) 


Grand Total U. S. Dealerships .. 


1941 


10,1287 
3,131 


1948 
10,495+ 
3,365 


1949 
10,575 


49,173 


Newcomer Firms 


+Includes duals. *Includes distributors. 


Ala. Dealers’ 





Law Plans 


Stress Public Interest 


MONTGOMERY, Ala.—Public in- 
terest will be the measuring stick 
of legislative policy for Automobile 
Dealers Assn. of Alabama, Inc., dur- 
ing the state legislative session con- 
vening May 3, ADAA directors and 
legislative committeemen decided at 
a joint meeting here. 

“Any stand we take must be sub- 
stantiated by facts to show why 
this proposed measure would be 
good or bad for the public,” Don H. 
Maring of Birmingham, chairman 
of the legislative committee, told 
the officials. “Neither legislators 
nor the general public are inter- 


Here’s Good Publie Relations 


SCHENECTADY, N. Y.—A check for several thousand dollars, the 
proceeds of an auto show held by Schenectady automobile dealers, 
was presented last week to the Schenectady county executive council 
of Senior Boy Scouts for its summer camp in the Adirondacks. The 
presentation was made at a meeting of the dealers by President 


Joseph A. Haraden (Chevrolet). 

The show was held at Schenectady armory, with 19 dealers par- 
ticipating. Approximately 14,000 spectators attended. 

Highlight of the show was an old-timer auto exhibit, with the 
oldest car shown a Sears Roebuck 1904, and a race between a Union 
College crack sprinter and a 1909 Hupmobile—won by the runner. 

n of the show was Patrick Truchio of Mohawk Pontiac. 





us surely by this time must have 
learned that there is no magic in 
business. There are no known 
magic wands that may be waved 
over a tough situation, which will 
get tougher as we go along, that 
will produce a good sale, or even 
just another sale, without the sup- 
port of the one great principle that 
produces success in any business. 


“While conditions change in all 
lines of business, there is one under- 
lying basic principle and truth on 
which all successful endeavor is 
built—it never changes. It is as 
deep as the sea—eternal as the hills 
—the great bulwark—WORK. 


“Ralph Waldo Emerson once 
wrote, ‘If a man writes a better 
book, preaches a better sermon, 
builds a better mouse trap than 
his neighbor, though he builds his 
house in the woods, the world will 
make a beaten path to his door.’ 


“Now that sounds very fine and 
idealistic, but it just is not so. We 
all feel or should feel that the car 
we are selling is a better product 
than that of our neighbor or com- 
petitor, but, by the Lord Harry, no 
one ever made a beaten path to 
your door without work. No one 
will even glance in the direction of 
your door. 

“But the work must be planned, 
coordinated, intelligent. Here are 
better words to live by. ‘See thou a 
man diligent in his business, he 
shall stand before Kings’.” 


Arkansas Assn. 
Convenes May 6 


At Little Rock 


LITTLE ROCK, Ark.—The Ar- 
kansas Automobile Dealers Assn. 
will hold its 15th annual conven- 
tion at the Hotel LaFayette here, 
May 6. 

S. Ray West of Pine Bluff will 
preside and W. H. Sadler of Little 
Rock, state director of NADA, will 
speak on national trade activities. 

Speakers will be Paul M. Mil- 
lians of Baltimore, vice-president 
of the Commercial Credit Corp.; 
Robert W. Kneebone, managing 
director of NADA, and Tom Collins 
of Kansas City. 

Officers for the coming year and 
eight directors to serve a three- 
year term will be elected. The asso- 
ciation also will elect a successor 
to C. C. McMullin of Little Rock, 
disfranchised dealer who pleaded 
guilty in U. S. District court in 
April, 1948, to a charge of conspir- 
acy to defraud the government by 
purchase of cars from the War 
Assets Administration on forged 
certificates. He was fined $1,000 
and is no longer in the automobile 
business. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


ested in whether we, as a group, are 
for or against this or that. They 
want to know what the measure 
would mean to the public.” 


ADAA is holding three district 
meetings for legislative study at 
Mobile, Montgomery and Birming- 
ham Apr. 20, 21 and 22, respectively, 
with legislative leaders and Capt. 
C. J. Scavarda, Michigan safety ex- 
pert, as speakers. Compulsory ve- 
hicle inspection and certificate of 
title will be among subjects for dis- 
cussion, 

Executive Vice-President Frank 
R. Broadway declared the dealer 
must realize that his success is tied 
directly to the public well-being and 
to a continuing relationship of sat- 
isfaction and goodwill between 
dealer and customer. 

President W. S, Brewbaker an- 
nounced appointment of the follow- 
ing chairmen for the state conven- 
tion at Biloxi, Miss., Oct. 23-25: 
Maring, general chairman; R. J. 
Jones, Birmingham, speakers; John 
White, Decatur, entertainment, and 
Joe Pearson, Mobile, housing. 


Membership Chairman George 
W. Cox of Boaz reported member- 
ship had increased 31 during the 
past year, now totaling 570. 


Spearville Motors 


Spearville Motors, Spearville, 
Kans., has been authorized to incor- 
porate with a capitalization of $10,- 
000. The firm’s incorporators were 
listed as: H, M. Skaggs, Clarence 
Skaggs jr. and C. McComas. 


On the House . 








< 
Pete Wemhoff play 


war, figures show. 


Herm Schaeffer, manager of the Indiana dealer association, be- 
lieves the slump in used cars was due to over-population (of used-car 
dealers); estimates number of used-car dealers had grown to 300-400 
percent above prewar. . 
out that, in addition to their regular 24 percent 
discount, the factory has a sliding scale of bonuses 
($7.50 to $17.50) per car sold which in effect ups 
the discount to about 25 percent. A Ford spokes- 
man said his company might put into effect a 
similar plan “when the need arises.” .. . 

Eyes of the auto world will really be on 
Philadelphia, June 11-18, when the dealer asso- 
ciation sponsors 
minus expensive talent and name bands; it’ll 
be the first postwar test of whether the public 
will again pay admission to see autos on dis- 

. . . « West Virginia association recently 
passed resolution commending Bill Randolph’s work as secretary, 
while accepting his resignation. .. . 

Ohio Development commission is urging motorists to visit the 
state’s four corners; dealers urged to cooperate in distributing book- 
let. .. . Several recently built dealer buildings in Detroit area aren’t 
one-purpose edifices; some laid out for possible conversion to bowl- 
ing alleys, etc. . . . Stripped-down cars have never sold well in pre- 
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Attention Turns 


On Auto Bills 


In Tennessee 


Action on Title Law 
Is Pressed by TAA; 
Diversion Vote Set 


NASHVILLE.—In the final week 
of legislative activity in Tennessee, 
attention has been focused on bills 
affecting automotive dealers and 
motorists. 

Both houses have passed reso- 
lutions providing for an amend- 
ment to the state constitution to 
prevent diversion of road reve- 
nues. The question will be voted 
on by the people at the next gen- 
eral election. 

A bill to increase the weight load 
of trucks in Tennessee was defeated 
in the house by a vote of 52 to 43. 
The bill had been previously passed 
in the senate although Gov. Brown- 
ing was opposed to it. 

The Tennessee Automotive Assn. 
urged members who favor the pas- 
sage of the motor vehicle certificate 
of title law to contact their repre- 
sentatives recommending passage 
of the bill. Such a bill is before the 
steering committees of both houses. 


Members were also asked to urge 
the passage of house bill 839, a 
measure which would retain the 
present replevin laws of the state. 
A companion bill has been passed 
by the senate. 

Other bills under consideration 
include: 


House bill 865 which would in- 
crease benefit payments under the 
workmen’s compensation law. En- 
actment of this bill would raise 
the insurance premium to em- 
ployers for these benefits about 
20 percent. 

House bill 1018 which would in- 
crease garnishment exemptions to 
$125 per month. 

House bill 1242 which would im- 
pose a privilege tax on motor ve- 
hicles in Cleveland, Tenn. Another 
measure, house bill 1397, would im- 
pose a tax on automobiles in Wilson 
county. 


Several bills have been introduced 
affecting the licensing of insurance 
agents and the regulation of the in- 
surance business. Another bill pro- 
vides for the registration of condi- 
tional sales contracts. 

A measure that would legalize 
the union shop in Tennessee was 
defeated in the house by a vote of 
51 to 43. The bill was vigorously 
opposed by the TAA, 

Passed by both houses was a bill 
liberalizing the use of dealer license 
plates. The measure provides that 
dealers shall use the plates for “offi- 
cial business only.” 

This wording eliminates the pre- 
vious restriction on the use of dealer 
license plates beyond a radi:\s of 100 
miles ‘from a dealer’s place » busi- 
ness. 

Both houses have also passed a 
financial responsibility law. It pro- 
vides for the taking away of driv- 
ers’ licenses and license plates of 
motorists who have not satisfied 
judgments against them by traffic 
courts after being involved in an 
accident. 
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Auto Business will Remain 
A Good Business 


\WW7HAT APPEARS to us to be an unwarranted degree of 
pessimism has cropped up among dealers in some sec- 
tions of the country. 

Certainly the readjustment that must come with the 
transition from a seller’s market to a buyer’s market calls 
for change, greater effort, closer control and more efficiency. 

But why should dealers start hanging out crepe? 


We don’t want to sound like the Rah, Rah, Rah Boys, 
filled with hot air and false hope, but we would like to 
remind some dealers that confidence plays an important 
part in selling. The salesman who has just closed one 
deal is in a good mood to sell another car. 


It’s up to the dealer to keep up the spirits of his organ- 
ization, to inspire his team with confidence. 


A touch of sympathetic bereavement may help sell coffins 
but rarely cars. 


It is true that dealer mortality is likely to rise this year. 
But among the failures, how many good dealers will go 
down fighting? Not many, we believe, for the failures will 
be largely among those who lack experience and also the 
judgment to hire good men to make up for their short- 
comings. 

They will number also the lazy who won’t put up a fight, 
and the weak who quit before they really get a taste of 
battle. 


Some, too, will be men of ability and energy who just 
aren’t cut out to be dealers—who got in when anyone could 
make money as a dealer. 


And in some cases, a good dealer may go down 
through shortsighted factory policies. For instance, some 
dealers believe they have been forced too late into build- 
ing investments which they will not be able to support 
in normal times. Others have been able to write big 
investments down in the good years. 


But, by and large, the dealers who are intelligent and 
active enough to do a good job in the auto business will 
remain in the auto business, and that business will continue 
to be a good business. 





IT WAS NOT until last week that 
the doctors agreed I would not be 
running too great a risk weather- 
wise in returning to the “scenes of 
my childhood.” So I took the first 


train for Detroit. 
F.O.B. It was the first 
DETROIT! time I had been 
in my own office 
since we left for the auto shows 
in Europe last August, I arrived 
Saturday morning and, of course, 
our offices were dead as the prover- 
bial graveyard. Everything looked 
strangely familiar, but I can assure 
you that I would not wish the same 
experience on. my worst enemy! 


FROM OUR windows here in 
the Penobscot building, America’s 
fourth city looks more 
out” to me than did war-torn 
London. Probably a dozen or 
more large and small buildings, 
which were familiar landmarks in 
the downtown area, x been 
torn out since I left, to be re- 
placed by parking lots. Tall build- 
ings rise from the flat surround- 
ing areas which will remind you 
of the pictures of Hiroshima after 
the atom bomb exploded. 


ONE WHO hee weldned the grad- 
ual progress of tearing down hotels, 
theaters and other buildings to 
make more parking space in the 
heart of our largest American cities 
is hardly conscious of the transition 
under way. However, inasmuch as 
this seems to be the’ only solution 
to date of a problem for which our 
industry is entirely responsible, it 
hardly behooves us to complain. It 
is rather amazing, however, that 
with all our boasted ingenuity, no 
one has yet found a practical means 
of mechanical parking which could 
multiply by ten or a hundred the 
number of cars parked in the same 
square-footage one car now re- 
quires. 


* * . 

ANOTHER interesting sight is 
the parking meters established in 
downtown areas here, which look 
a little “gmall-townish” in a metro- 
politan city. Parking spaces have 
been marked off at 22 feet, which 
can easily take two Crosleys or one 
and a half (sic!) average small- 
sized cars! When I left here, cars 
were parked bumper-to-bumper and 
you had to use a shoe horn to get 
in or out of any space in the down- 
town area. One ‘thing, of course, 
can be said in favor of these 
changes: We are getting more air 
and light into the big city areas 
where a lot of people spend most 
of their working | hours. 


THE GENERAL MOTORS Trans- 
portation Unlimited Show, which 
was visited by an estimated 300,000 
at the Waldorf in New York in 
January, was in Detroit last week. 
No one realized before that old 
Convention Hall could be made so 
presentable, At this writing, it is 
playing to a capacity 50,000 attend- 
ance daily, and will probably sur- 
pass the New York record. We hope 
GM will decide to move this ex- 
hibit complete to more major cities 
from Chicago to Los Angeles. It is 
not only good for our industry, but 
an important contribution by a 
great corporation to the American 
Way! 

& 


7 * 

EACH YEAR about this time, our 
offices here take on the appearance 
of a beaver colony as everyone 
pitches in to produce our annual 
Almanac. This year’s edition will 
be the thirteenth. 

Most of our old friends look for- 
ward to this annual statistical book 

for review and 
1949 ALMANAC reference, which 
ON THE they carefully file 
WAY! away or at least 
hide where they 
know it will not be pilfered, Only 
major change in this year’s book 
will be that we hope to “saddle- 
bind” it, which will make it easier 
to lie flat when referring to sta- 
tistical material. Each year we 
print enough additional copies to 
supply the anticipated demand, but 
just as regularly we fall short and 
many who wanted extra copies are 
disappointed. This, then, is to sug- 
gest that you order your extra 
copies now at $2.50 each for the 
regular edition, or $5 each for the 
deluxe edition. Simply order, and 
we will invoice at the time ship- 
ment is made—probably June 8. 
—G.MS. 
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‘In Defense . 


9 


This is an open forum for the discussion of any os of interest to our 


and your letters are welcomed. No attention is unsigned 
your name with the assurance that it will not be 
if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


readers, 
letters ‘but you may sign 


Hail, Service Mgrs.! 

A word in defense of our service 
managers. 

I volunteer these thoughts as it 
seems to me the service managers 
have been fighting a one-man, one- 
department battle since 1942. 

Among most of the dealers it ap- 
pears their service departments con- 
stitute one of the major problems. 

If we check back to the 1940s, we 
find that our successful new-car 
salesmen contacted their owners 
every 30 or 60 days. They realized 
that satisfied owners meant two and 
three or four-time sales. 

This is a valuable service that the 
new-car buyers had then, but have 
not enjoyed for the last number of 





years. 

With this old-time sales help, the 
service departments knew almost 
immediately if its customer was not 
being benefited by normal service 
from his car. 

We are now back into normal 
times, and it is a must with us that 
our new salesmen make a monthly 
report on their new owners, 

We have noticed increasing effi- 
ciency in our service department 
and expect through this, and other 
means, to build it up to a near- 
perfect operation——RaLPpH F'AHREN- 
WALD, general sales manager, Par- 
rish & Clark, Inc. (Dodge), Tulsa, 
Okla. 


Truck Propaganda? 


“Swell propaganda” sums up my | May 


reaction to the article in the Sparks 
column (Automotive News, March 
14) which states that the truck in- 


dustry pays more than 30 percent May 19-32 


of all highway user taxes, “even 


though all trucks constitute only | May 


15.8 percent of the total number of 
vehicles.” 

“In driving from Akron to Wash- 
ington via Pittsburgh on March 17, 
the actual count was three trucks 


given to 


to one passenger car on the high- 
way. 

On Route 42 from Akron to Co- 
lumbus, O., on March 22, the actual 
count was three trucks to one pas- 
senger car. The article says 15.8 
percent of total number of vehicles 
—what does that mean? 

The motoring public should wake 
up and realize a private industry 
has taken over the highways which 
are supposed to be for general pub- 
lic interest. 

Yes, on a rainy day, when you 
approach a train of trucks with 
those naked rear tires, it’s like 
someone sitting on the back end 
with a powerful spray gun, spray- 
ing mud on your windshield and 
just daring you to see enough to 
get around. Anything a motorist 
has payed toward a highway, just. 
then, is too ————— much. A chal- 
lenge to highway safety, to say the 
least. 

Paying 30 percent for a highway 
they use as their own—cheap 
enough, I'd say.—AKkron Reaper. 


Coming Events 


APRIL 
Apr. 28—New York (Hotel Roosevelt). 7th 
annual luncheon, Metropolitan Council of 
Automobile Old Timers. 





MA 
May 3—New York (Waldorf). 
Merchants Assn. of New York 
6—Little Rock, Ark. (Hotel LaFa- 
15th annual convention of Arkan- 


Automobile 
dinner. 


yette). 
sas Automobile Dealers Assn. 

May 15-18—Pinehurst, N. ©. (Carolina ho- 
tel). Annual convention, North Carolina 
Automobile Dealers Assn. 

Baltimore. Annual meeting 
Automotive Engine Rebuilders Assn. 
20—St. Louis (Hotel Chase). Annua) 
meeting of Missouri Auto Dealers Assn. 

May 23-24—Peoria, Ill, (Hotel Marquette). 

29th annual convention of Illinois 
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Passing "48 Total... 


Car Sales May Exceed 
900,000 in Quarter 


(Continued from Page 1) 


able. Truck registrations show a 
downward trend for the comparable 
months of last year. 

A total of 45 states has been tabu- 
lated for February, showing 56,167 
new commercial vehicles registered. 
Should present ratios hold, total 
new-truck registrations for all 
states in February would approxi- 
mate 67,000 units, segue with 
74,326 in February, 

January new-truck sales like- 
wise showed a decline, with 66,423 
new trucks registered against 
69,486 in January, 1948, 

While the new-truck market in 
general may be suffering, Chevrolet 
trucks, in particular, are doing very 
well. T. H. Keating, Chevrolet gen- 
eral sales manager, announced that 
new-truck sales in March set an all- 
time record for the company, total- 
ing 33,804 units, 

>. * * 

N THE NEW-CAR sales field, no 

small share of the credit for es- 

tablishing the first-quarter registra- 
tions record should go to the “Inde- 
pendents.” Hudson, Packard, Nash 
and Studebaker were all at or near 
record figures. 

Hudson’s March os — 

ny’s largest March volume since 
eae_-totaied 14,876 units. The fig- 
ure was 20 percent higher than the 


Tire Competition — 
Honed by New 


Firestone Line 


AKRON.—Competition in the tire 
industry warmed up perceptibly last 
week, as Firestone Tire & Rubber 
Co. offered the public a lower-priced 
fourth-line tire. The tire will sell 
for $10.45 after a 10-day introduc- 
tory tag of $9.95. 

Other tire makers, Goodyear Tire 
& Rubber Co., B. F. Goodrich Co. 
and U.S. Rubber Co., declined com- 
ment other than that they might 
also introduce lower-priced pas- 
senger-car tires at some future date. 
Goodyear, however, did introduce a 
lower-priced truck tire last week. 

Firestone’s latest passenger-tire 
offering bears the same name its 
predecessor had before the war, the 
Convoy. Offered in the popular 
6.00—16 and two other sizes, it will 
come closest to meeting the tire 
price of Sears-Roebuck and other 
chains which have at times recently 
been selling tires for as low as $8.45. 

Firestone said it offered the Con- 
voy to provide its dealers with a 
lower-priced line. Most major tire 
firms marketed as many as five dif- 
ferent grades of tires prior to the 
war. 

Tire industry observers viewed 
Firestone’s latest action as further 
confirmation that competition in 
the tire industry will soon be as in- 
tense as it was 10 years ago. 

* > 


Tire Sales Drop Off 


7.36 Percent in Month 
NEW YORK.—Manufacturers’ 
shipments of passenger casings in 
February declined 7.36 percent to 
3,936,490 from 4,249,036 casings in 
the previous month, according to 
the Rubber Manufacturers Assn. 
Production of passenger casings 
during the month was up slightly 
to 4,782,570 casings, from the 4,772,- 
116 produced in January. As a re- 
sult, end of month inventories to- 
taled 10,180,057 casings against 
9,319,292 at the previous month end. 
Shipments of truck and bus cas- 
ings in February totaled 928,979 
units, a decline of 10.36 percent 
from January when 1,036,367 cas- 
ings were shipped. 
Shipments of automotive tubes 
were lower in February. 


Garner Elected President 


By Amarillo Dealers 

AMARILLO, Tex.—Bob Garner 
(Lincoln-Mercury) is the new presi- 
dent of the Amarillo Automotive 
Dealers Assn. On a progressive 
election plan, James Reynolds 
moved up to vice-president and 
Burl Witt became secretary-treas- 
urer, 










Dealers 


(Continued from Page 1) 


Chrysler Corp.—10,575 franchises 
(including duals), against 10,495 last 
year. Most of these handle Plym- 
outh. 

Chrysler Div. — 3,362 dealers, 
against 3,364 last year. No distribu- 
tors. All Chrysler dealers except 
three have Plymouth, as well as 
Chrysler. Ten have either Dodge or 
DeSoto, in addition to Plymouth. 

DeSoto—3,143 dealers against 3,120 
last year. No distributors “per se” 
and relatively few dealers with 
small wholesale areas. 

Dodge — 4,093 dealers compared 
with 3,995 a year ago. 

Ford Motor Co.—7,882 franchises 
(including duals), against 7,080 last 
year. 

Ford (exclusive) — 6,402 dealers 
against 6,410. 

Lincoln-Mercury—Up from 670 to 
1,241 and still rising. There are 239 
Ford-Mercury dealers not included 
in above totals. There are 104 Ford- 
Lincoln-Mercury dealers and 39 ex- 
clusive Mercury dealers, included in 
table totals. 

* + * 


ENERAL Motors — 19,605 fran- 
chises (including duals), com- 
pared with 18,148 a year ago. 

Buick — Up from 2,800 to 3,100. 
Has six distributors. 

Cadillac—Up from 1,110 to 1,445, 
including 172 distributors. There 
are 150 exclusive Cadillac dealers, 
the rest being teamed up with other 
GM makes, 

Chevrolet—Up from 7,233 to 7,371. 
No distributors. 

Oldsmobile — Up from 3,337 to 
3,588, with ratio of exclusives to 
duals about 60 to 40 percent. 

Pontiac—Up from 3,668 to 4,101, of 
which 2,957 are exclusive. Includes 
three distributors, 

Crosley — Now 917, compared to 
684 a year ago. 

Hudson—Down from 2,495 to 2,- 
261, including small number of dis- 
tributors left last August after vir- 
tual abandonment of distributor 
system in favor of expanded zone 
office plan. 

* * * 
K AIsEE-FRAZER —Sharp rise 
from 3,888 to 4,547, including 
135 distributors. 

Nash—Smallest total of dealers of 
full-size makes, with 1,176. No dis- 
tributors. 

Packard—Down from 1,589 to 1,- 
440, including six distributors, with 
1,074 handling Packard exclusively. 

Studebaker—Up slightly from 
2,300 to 2,410 with duals only a 
“handful.” 

Willys-Overland — Up from 2,352 
to 2,446, including 92 distributors, 
with 1,760 handling Willys exclu- 
sively. 


volume reached in January and 
February, and yet the latter two 
months were 55 percent higher than 
January and February of 1948. 
Nash also enjoyed the highest 
March sales volume it has had in 
20 years, according to H. C. Doss, 
vice-president in charge of sales. 
The record-breaking springtime 
sales were 40.1 percent greater than 
February, Doss said. During the 
last 10 days of March, deliveries to 
customers showed an increase of 
86.3 percent above the final 10 days 
of February. 
+ 
































































LEADERS OF RHODE ISLAND DEALERS—They were elected at the annual convention in 
Providence. Left to right: Frank J. Kohi, West Warwick, vice-president; G. Merlyn O'Keefe, 
Providence, president, and Harold A. Lanphear, Providence, treasurer. 
























GsUEesAReR proclaimed in full- 
page newspaper ads last week 
that its retail sales. for the first 
three months of the year set an all- 
time record for the company. The 
first-quarter totals were the highest 
for any quarterly period in Stude- 
baker history. 

Packard’s total of 11,594 deliveries 
in March was the fourth largest 
month in Packard history, accord- 
ing to Karl M. Greiner, sales vice- 
president, 

Packard’s first-quarter delivery 
record was 55 percent ahead of 
the similar period in 1948. In the 
1949 quarter, Packard deliveries 
totaled 25,076 against 16,177 in the 
1948 quarter. 

It was still too early to obtain 
sales figures from the “Big Three,” 
although Buick has revealed that 
its first-quarter deliveries reached 
89,040, compared with 66,199 in the 
first quarter of last year. 

Ivan L. Wiles, Buick general 
manager, said that domestic de- 
liveries in the last 10 days of March 
were 11,437, raising the total for the 
month to 30,528. 


* - * 
us UPTURN in car sales during 

March is reflected in scattered 
reports from cities such as Minne- 
apolis, Detroit and San Antonio. 

New-car sales in Detroit in March 
numbered 13,230 units, compared 
with 11,966 last year. For the first 
quarter, Detroit sales total 30,562, 
compared with 31,616 for the similar 
period in 1948. 

In Hennepin county (Minne- 
apolis), sales for the first quarter 
numbered 5,688 against 5,736 last 
year. The figure for March is 
2,202, compared to 2,041 in March, 
1948. 

In Bexar county (San Antonio), 
new-car sales in March totaled 862 
units. 

* + 


* 

HE BELIEF that the new-car 

business is back on its old sea- 
sonal schedule, with most sales in 
the spring and summer months, 
was expressed by dealers in a re- 
port emanating from Milwaukee. 

Nevertheless, Louis Milan, ex- 

ecutive vice-president of the Wis- 
consin Automotive Trades Assn., 
reports that dealers in that state 
expect 1949 to be a fruitful year. 

Sales this year generally got off 
to a slow start, he said, but have 
shown definite signs of a sharp up- 
turn for the spring and summer 
months. 

First-quarter new-car sales in 
Wisconsin totaled 24,305 units. If 
this average is maintained through- 
out the year, the final total will ex- 
ceed the peak of 91,102 units sold 
in 1941. 






AT BLACK HILLS (S. D.) DEALERS ROUNDUP—Nearly 100 dealers attended the annual 
banquet sponsored by Central Credit Corp. at Rapid City. The affair was addressed by 
Glen B. Atcheson, secretary of Minnesota Automobile Dealers Assn., and A. N. Buchholz, 
manager of the finance firm. Left to right: Milo Brekhus, secretary-treasurer of the associa- 
- lo a eerey. president, Central Credit Corp.; Chris J. Hogan, association president, 
and Buc ie. 
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BARTLETT HEADS ROCHESTER (N. Y.) DEALERS—Rochester Automobile Dealers Assn. 
elected Arthur H. Bartlett of Whiting-Buick, Inc., president. Bartlett is vice-president of 
the dealership. Edward C. Schoen, partner in Schoen Bros., Inc. (Nash), was reelected 
conraaney and Edward J. Horton, president-treasurer of E. J. Horton, Inc. (Dodge), was 
renamed treasurer. William G. Herpich, secretary-treasurer of Alling & Miles, Inc. (Hudson), 
was elected vice-president. Left to right are Schoen, Herpich, Bartlett and Horton. 

















Kansas City Assn. 


Names Directors 


KANSAS CITY.—At a business 
meeting here, the Motor Car Deal- 
ers Assn, of Greater Kansas City 
selected its 1949 board of directors, 
Kenneth Spry, association executive 
secretary, announced last week. 

The board members are: N. S. 
O’Neill, Herbert Kincaid, Harry 
Rice, J. H. Scott, George Lawler, 
Ervin Feld, Harold Byers, Harry 
Young and Rudy Fick, association 
president. Officers will be elected 
at a later meeting, Spry said. 





ALABAMA DEALERS’ LEGISLATIVE LEADERS—With the state legislature convening May 3 
and at least two proposed laws affecting automobile dealers expected to be brought up, 
Automobile Dealers Assn. of Alabama, Inc., is taking the view every dealer in the state 
must be fully acquainted with all aspects of any proposed piece of legislation. The associa- 
tion's legislative committee, is charged with planning an important series of legislative 
district study sessions for dealers at Mobile, Montgomery and Birmingham. Don H. Maring, 
second from left, Birmingham business and civic leader, is chairman of the committee. 
Other members are (left to right): John Thomas, Gadsden; John Pearson, Mobile; David W. 
Canon, Opelika; R. B. Steverson, Sheffield, and Roland Cooper, Camden. Four members not 
shown are J. C. Austin, Tuscaloosa; Arthur D. Walden, Headland; Herbert Ray, Huntsville, 
and D. W. Hodo, Montgomery. The picture was taken at a joint meeting of ADAA direc- 
tors and legislative committeemen at Montgomery recently when compulsory motor vehicle 
inspection and certificate of title were discussed as matters certain to come before the 
legislature. 


Pyramid 
Clubs Provide 


Dealer With Ad Idea 


BUFFALO.—Hal Casey, man- 
ager of South Park Chevrolet, was 
quick to take advantage of the 
publicity being accorded the pyra- 
mid club craze which has been 
sweeping the country. 

Following a case in magistrate’s 
court attended by over 500 women 
partisans while coffee and dough- 
nuts were served, South Park 
Chevrolet ran an advertisement 
headlined: “Join Our Pyramid 
Club! You Win, Top or Bottom!” 

Art work consisted of a pyramid 
constructed of cups of coffee and 
doughnuts, each one _ imprinted 
with the price of a used car. 

Copy stressed that “every mem- 
ber makes money, immediately,” 
and added, “coffee and doughnuts 
served to all buyers.” The ad 
“pulled splendidly,” said Casey. 





Nash Transfers 


L.A. Zone Office 


LOS ANGELES.—Nash has moved 
its zone offices and parts warehouse 
facilities from its El Segundo fac- 
tory into new quarters in Los An- 
geles, according to L. T. Kouns, 
zone manager. The new zone head- 
quarters, at 850 E. 62nd St., is of 
latest design, providing 20,000 square 
feet for warehousing and 5,000 
square feet for office space, Kouns3 
said, 

New automobile service facilities, 
of a wholesale nature, are intended 
for more convenient use of dealers 
in meeting the needs of Nash own- 
ers, Kouns stated. Freight ship- 
ments are being handled by special 
railroad spurs installed at the rear 
of the building and served by the 
Santa Fe and Pacific Electric rail- 
way, he said. 
















40-Year-Old Hupp Plant Closed 


DETROIT.—The plant that produced Hupmobiles in Detroit for 
25 years has been closed and will be sold. Hupp Corp. officials said 
last week that funds from the sale would be used for expansion of 
operations at the Cleveland and Chicago plants. 

The 40-year-old plant on E. Milwaukee St. has been used for con- 
tract machining during and since the war. Detroit operations have 
been chiefly responsible for the company reporting its second suc- 
cessive year of deficits, it is said. The firm plans to supplement the 
output of its gear-producing plant in Chicago with transmission 
drives. Additional automotive and refrigeration products will be 
made at the Cleveland factory. 
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Sea Legs to mee ‘Let 


in one big stride . 


Bob did some tall thinking on his way back from 
the South Pacific. As a Lieut.-Commander in charge of a 
Carrier Aircraft Service Unit base near Guadalcanal, he 
was happy to have given several years to his adopted 
nation. Where now, with peace established, could he start 
afresh and capitalize on past experience? In less than two 
minutes’ fast reading below, you'll learn the answer: 





a 


3 A natural bent for merchandising led to his devel- 
oping programs that interested similar enterprises all over 
the country. He sold out and moved east to go into business 
for himself. Selling these plans to filling station operators, 
Bob came in daily contact with car servicing. From this, 
it was a small step to partnership in an automobile financing 
concern. Then came World War II and his four years in 
the Navy. 


Bob was still on terminal leave in 1946 when he 
visited Detroit and talked with Dodge executives about 





7 Life is rugged on the Manitoba farm where Bob 
was raised. But the land yields a good living to 
industrious and provident folks. Thus Bob managed two 
years of college before deciding on a business career. He 
had made a fleeting acquaintance with the branch man- 
ager of a film distributing company. During summer 
vacation, he wrote the man asking for a job... any job 
he had. Back came the cryptic reply, “Next time you're 

in Calgary, drop in.” Bob was there by 
the next train. He got his job, too. 





the retail automobile business. They liked his 
business background and attitude. This led to his 
looking over a bustling town of 35,000 where a dealer- 
ship was open. He liked the prospects it offered. Today 
Bob is firmly established there. In fact, he’s also President 
of the local Chamber of Commerce, Chairman of the 


Rotary Program Committee, on 
the Membership Committee of 













7 ‘ —OS «) 
the Golf Club. Bob is doing —— 
things for the community and— Kran PN 
well, you can guess his reward. Dependable 

4 Asa shipping clerk, he deliberately set out to learn 1% ° . . i, £ 
the duties of the next higher job . . . selling. As a conten at ue aan ad pen Bd Se 
successful salesman, he succeeded his boss. When further ments by enterprising men. Chrysler 
oe Corporation, 341 Massachusetts Ave., 
progress seemed limited, he set out for the States and Highland Park 3, Mich. 


followed the same business for several years. 
Saved his money, too, and when an 
opportunity arose to invest in an 

oil business that operated fill- 
ing stations around Denver, 
he became its junior partner 
and sales manager. 
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AAA Heads Ask — 
U.S. to Remove 


Auto Taxes First 


MIAMI.—At a meeting here, the 
executive committee of the Ameri- 
can Automobile Assn. adopted last 
week a resolution urging that Con- 
gress give elimination of federal 
automotive taxes high priority 
when considering excise tax sched- 
ules. 

The committee pointed out that 
since 1932, when the taxes were 
first imposed, they have cost motor 
vehicle owners $10 billion. 

AAA’s resolution said: “These 
taxes are admittedly inequitable, 
since they single out the motorist 
to bear an additional share of the 
general cost of government, and 
have been continued only as a mat- 
ter of expediency.” 

The committee reaffirmed AAA’s 
stand on the damage to road pave- 
ments by the “increased use” of 


“major upheaval” 


gineer of Walder 
Corp., consulting 
engineers, last 
week made these 
predictions: 

1 Many new 
materials, and 
metal alloys of 
greater strength, 
utility and dura- 
bility will make 
possible the 
smaller, lighter 
and faster motor 
cars of the com- 
ing era. 

“Advances in fabrication tech- 
nique are being made which will 





The “$19.90” on the speed limit 
sign in a Texas town is intended 
to surely attract the attention of 
drivers who are accustomed to see- 
ing only the limit stated. 


R. B. Walder 





An Engineer Peers Into the Crystal Ball. . . 
Many Advances Seen in Future Cars 


ETROIT.— Declaring that aj| matic, and hydraulic inventions 
is taking 
place in the auto industry, Robert 
B. Walder, president and chief en- 


recently announced.” 


design and simplified styling. 


* * * 


8. The “startling rash” of ap- 
plied chrome molding that has 
reached its climax in the 1949 
models is to be stripped down 










2. The production line is coming 
in for a major overhauling in fa- 
cilities and methods. Chassis and 
body assembly work are to be 
greatly reduced by structural re- 


" R INSTANCE,” Walder noted, 

“the intricate maze of wiring 
and plumbing found under the 
hood of today’s cars to operate 
instruments and component equip- 
ment will be drastically contracted 
to permit easier handling and in- 
stallation as a unit sub-assembly.” 





heavy trucks. It urged opposition 
to all proposals calling for an axle 
load in excess of 18,000 pounds, It 
also urged that present weight lim- 
its in all states be rigidly enforced. 

Another AAA resolution urged 


that high percentages of highway 
revenues in all states be allocated 
for the improvement of highways 
that carry the largest volume of 
traffic. 





TODAY'S BEST SELLERS 


FROM 


CASCO! 






. 


Sd) SENSATIONAL 
NEW LUCITE 
STEERING WHEEL SPINNERS! 


Hottest items in the industry! Styled in 
shimmering Lucite, studded with sapphire, 
gold, emerald or ruby hues! Sturdy metal 
base, mirror-chrome finish. Exclusive safety- 
lock. Automatically adjust to any wheel! 


List Price 
Steering Wheel Spinner No. A-91 $] 68. 
List Price 
Matching Gearshift Knob No. A-92 $.65ea. 


POP-OUT LIGHTER 


SEALED-BEAM SPOTLIGHT 


further reduce the cost of unit 
part manufacture,” Walder ex- 
plained. “New high-speed single- 
purpose machine tools are being 
built to take full advantage of 
the labor saving electronic, pneu- 





to a more pleasing and tasteful 
point, A form of ribbon chrome 
will appear which will add much 
to the smooth effect obtained in 
body contours. This narrower, 
more delicate trim will be sur- 
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AMAZING NEW VIS-0-LITE 
ILLUMINATED 
POP- OUT LIGHTER! 


Just press it in—VIS-O-LITE 
automatically pops-out when 
ready. Illuminated socket 
glows on dashboard — guides 
the lighter swiftly back. Elim- 
inates fumbling in the dark! 


List Price 
Order Model L-31 $2.75 ca. 
VIS-O-LITE illum. List Price 
Well Assembly $1.25 ca. 


(minus pop-out unit) 


in YOU 
CALL OBBER 


CASCO PRODUCTS CORPORATION 


CASCO 
JUNIOR & STANDARD 
SEALED-BEAM SPOTLIGHTS! 


Powerful, compact inner- 
controlled spotlights to fit 
modern car design. Turn in 
complete circle, up or down, 


TWO-SPEED CASCO 
6” RUBBER - BLADED 
AUTO FAN OUTSELLS’EM ALL! 


Efficiently clears windshields 
of mist, fog, snow and sleet. 
Chrome fittings. Sturdy, die- 
cast motor case. Quiet, pow- 





FAST-SELLING FENDER 
GUIDES — ILLUMINATED AND 
NON -ILLUMINATED! 


12” to 19” height adjustment 
gives visibility regardless of 
car design. Universal clamp 
attaches easily. Strong, 


left or right. erful operation. List Price heavily chromed shaft—beau- 
: : , tiful ornaments. 
117.50 SENG EM nay Chu, Maminted= sey 
Junior Model S-40 ies " Traded) Order No. A-67 Re Price 
. v Hub and 3 Rubber-Blade_. . in with bulb *2.90 ea. 
hae Replacement Assembly! 3 - Pa a ) 4 List Price 
. Model F-14. Fits any 6” . lon-wuminated = 
Standard Model $-41 ea. rubber-bladed auto fan ea. Order No. A-66 $2.15 ca. 
R w! @ ome 
N oO ° J 
<~ 3 
THE QUALITY LINE! 


LIGHTERS « SPINNERS « AUTO FANS « HUB ASSEMBLIES « DEFROSTERS « FENDER GUIDES « SPOTLIGHTS « VISORS 


e BRIDGEPORT 2, 


CONNECTICUT 


face blended by being set in flush 

with the flat or curved painted 

body metal, greatly adding to the 
clean streamline effect. 

4. One of the most dramatic styl- 
ing innovations will be a change 
in headlights. Instead of the pres- 
ent large sealed beam reflectors, 
a very small high-current edition 
will be used which will produce 
as much or more light than the 
present bulky units. These “Micro- 
lites” will permit incorporation into 
the front grill nearer the radiator, 
removing the present “ugly” fender 
bulk forward and above the front 
wheels. 

5. Color will come into its own 
through more competent treatment 
in selection, blending and harmon- 
izing. Soft “two-toning” will large- 
ly supplant the less interesting 
solid color exteriors. A new “Fluor- 
edescent” paint with a remarkable 
quality in depth of sheen will add 
greatly to car beauty. It will be 
a technicolor era for the car 
stylist. 

«© - . 


“AA ANY new fabrics are being 

prepared by the mills for 
early release to auto manufactur- 
ers,” Walder said. “Improved nylon 
and woolen weaves with bright and 
fast colors will be made available. 
They will maintain their fresh 
look over years of service, and 
may be very easily cleaned. Syn- 
thetic leatherette coverings are be- 
ing introduced that look and wear 
better than even the finest grades 
of top-grain leathers, for use in 
convertibles and business coupes.” 


6. Steering is again to be im- 
proved by the application of elec- 
tronic graphical analysis methods 
to further the geometrical design 
and to extend the “tight-life” fac- 
tor. Because of the parking diffi- 
culties due to expanding tire sizes 
of the larger cars, ‘servo’ power 
will be applied to decrease the 
manual effort in turning. 


7. Automatic window lifts will 
appear on even the lowest-priced 
models, because of a much sim- 
plified electric and hydraulic 
mechanism. Power window lifts 
make it possible for the driver 
to run all of his windows up or 
down by flipping switches on his 
door panel. Being able to run 
windows up or down so readily 
is a great help in summer driv- 
ing, especially during parking if 
it is required that the windows 
be closed and the car doors 
locked. Power window lifts were 
brought to the public’s attention 
through their wide use in con- 
vertibles, and great interest in 
this convenience has now been 
generated. 

8. Hand gear-shifting will be dis- 
placed by fully automatic trans- 
missions, which will make driving 
much more pleasant. All compa- 
nies are working to simplify the 
mechanisms of this device, so ex- 
pect to see it included in even 
the lowest-priced cars as standard 
equipment very soon. An interest- 
ing development in transmission 
design is the lowering of the out- 
put shaft to a point several inches 
below the crankshaft centerline. 
This arrangement lowers the cen- 
terline of the propeller shaft at 
its forward connection. The car 
body can therefore be lowered, and 
the usual aggravating floorboard 
humps removed. 

* a * 


9 CYLINDER displacement will 
* be drastically reduced in the 
new cars. This new trend in en- 
gine design will greatly improve 
gasoline mileage. Increased rota- 
tional speeds of the crankshaft, 
and better gas flow in manifolds 
and through valve ports will main- 
tain the horsepower output at 
about present American standards 
with this much smaller engine. 
10. The four-cylinder engine 
with high volumetric efficiencies 
will become popular in even the 
medium-sized cars. It will be a 
higher speed and more economi- 
cal type by far than this coun- 
try has had to date. The great 
improvement in the four-cylinder 
engine is largely due to Euro- 
pean design influences in cars 
such as the English Healey, 
(See FORECASTS, Page 46, Col. 3) 





e 











‘(cr 


OS ONGC OT RSS SS S”—lc(‘( le Oe 


a 


AUTOMOTIVE NEWS, APRIL 18, 1949 ee i 9 










‘“UTTING an old nut back on a new bolt” can be 
an expensive way to save money these days. 
And these dozen-odd pieces in the Buick Clutch 
Equalizer and Link Kit pictured above show 
just why — 
Every one of them, down to the little equalizing washer, 
comes in for its share of wear every time the clutch is 
operated. So the entire linkage wears loose—and you 
won't be able to take the play out of it just by replac- 
ing any one part. 


That’s why Buick now offers you more than 275 
different Parts Kits for the most common repair 
jobs on Buicks—available at wholesale prices at 
your nearest Buick dealer’s. 


It’s a timesaving, sensible way to buy all the related 
parts you'll need for a given job. Each kit is factory- 
packed in a trademarked Buick container; each 
part is Buick-engineered to fit right, do its job right. 


What are the advantages to you? You'll do better 
work, you'll save time by having parts that go 
together with no fiddling around. You'll eliminate 
the costly nuisance of having to do a job over to 
keep a customer happy. 


In short —you’ll make more money out of your Buick 
repair jobs! 


ore money per job- 
More jobs per day- 
with Buick Parts Kits 


Buick’s new packaged parts program 
makes it easy for you to do better 


jobs faster — with more profit! 


You'll save money—iern out better jobs— 
with... 






Buy them from your local Buick dealer 
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U.S. Army Tests 
New Truck by 
Studebaker 


SOUTH BEND.—Studebaker has 
designed, enginecred and built at its 
own expense a new 2%-ton six- 
wheel drive military truck which it 
is demonstrating to the U.S. Army 
Ordnance department in response 
to the government’s call for bids 
on this type of unit, the company 
announced last week. 


Built within Army specifications, 
the new truck embodies improve- 
ments and advantages resulting 
from experience gained both by 
Studebaker and the Army in the 
wartime use of these mechanized 
giants. 


During the last conflict the com- 
pany manufactured 200,000 2%4-ton 
trucks on government order. Stude- 
baker emphasized, however, that it 
has built only one sample of its new 
version of the military vehicle and 
that the lone model is for Ordnance 
department inspection and trial. 

The grilie guard, radiator, engine, 
clutch and transmission can be re- 
moved as a unit without removing 
any sheet metal parts. This facili- 
tates test stand operations outside 





CLEAN WHITE 
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STUDEBAKER'S TEST MODEL FOR UNCLE SAM—This six-wheel drive military truck of 2!/- 


ton capacity 


the vehicle when it is taken to a re- 
pair base. The steering gear, clutch, 
brake pedals and master cylinder 
are located on the outside of the 
frame for easy accessibility and 
thus offer no interference for power 
plant removal. 

Clutch and brake pedals can be 
disassembled by removing one nut 
at the outboard end of the pedal 
shaft. All brake parts, wheels, hubs 
and bearings are interchangeable 
on front and rear axles. Front and 


Ze 


SIDEWALL TIRES 


at less than 1'/2¢ per tire 





including labor and materials 


Remove all dirt, 


rease, rust, and curb marks on white side- 
wall tires in less than a minute with DELTA White Sidewall 


Cleaner. In just fifty seconds per tire, DELTA White Side- 
wall Cleaner bleaches tires snowy white and costs less than 5c 
per set. No. steam, no bricks, no soap pads. You save up to 
twenty-six minutes of labor, up to 25c in cost per set of 
tires—and with snowy white results too. Mail the attached 


coupon or rush 


your order on your letterhead today to 


DELTA CHEMICAL COMPANY, Memphis, Tennessee. 






WE SEND YOU THIS DESK ASH TRAY 


AS A GIFT! 


YOU GET THIS APPLICATOR 
WITH EACH CASE 


Entirely without extra | 
cost we send you this at- 
tractive ash tray for your | 
desk or den with each 
purchase of two cases or 
more of DELTA White 
Sidewall Tire Cleaner. | 
Send in your order now. 
This offer for a limited 
time only | 


has been offered to the Army for test purposes. 
2'/2-ton models for the government during the war. 


Please ship us at once: 


rear bogie axles also are identical 
and all parts therein are inter- 
changeable. 

The undergeared front axle, 
coupled with a free wheeling clutch, 
automatically controls the six-wheel 
drive on soft or wet ground as well 
as steep grades. No manual control 
for front axle operation is required. 
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| Majer Changes in Minority... 


States Holding Line 
On Labor Laws 


By Bethune Jones 
Staff Correspondent 
EW YORK.—Unexpectedly few 
major changes in state labor 
control laws have been made thus 
| far this year, despite a flood of bills 
on the subject introduced in state 
| legislative sessions throughout the 
country, a survey reveals. 
In one of the comparatively few 
major affirmative legislative ac- 
tions taken in this field this year, 
New Hampshire’s legislature re- 
pealed a 1947 restrictive labor law 
which included provisions outlaw- 
ing the closed or union shop 
unless voted for by two-thirds of 
the bargaining employes. 
Proposals for the repeal or modi- 
fication of existing anti-closed shop 
laws have been rejected, however, 
by the legislatures of Iowa, Arkan- 
sas, North Carolina, North Dakota, 
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South Dakota, Tennessee and Texas. 
* 7 - 

ILLS PROPOSING new anti- 

closed shop laws were at this 
writing pending, but with little 
prospect of enactment, in several 
states, including California, Con- 
necticut, Minnesota, Ohio, Okla- 
homa and Wisconsin. States in 
which such bills had been killed in- 
cluded Idaho, Kansas and Nevada. 


Measures to repeal or weaken 
public utility anti-strike laws have 
been rejected by the legislatures of 
Indiana, New Jersey, Nebraska, 
Pennsylvania, Texas and Wiscon- 
sin, with such a bill expected to be 
defeated in Missouri. 


Besides rejecting bills to repeal 
the Wisconsin public utility anti- 
strike law, the legislature there 
enacted a bill extending the act to 
electric cooperatives. An unsuc- 
cessful attempt was made to 
broaden Pennsylvania utility anti- 
strike act to include transporta- 
tion companies, but new legisla- 
tion designed to prevent transit 
strikes was pending at this 
writing. 


A bill to outlaw strikes in electric 
power systems, with provisions for 
compulsory arbitration. was recent- 
ly approved by the Tennessee sen- 
ate and returned to the house for 
concurrence in amendments. 

> > on 


Pe in the Michigan legis- 
lature was a revised version of 
the 1947 Bonine-Tripp labor control 
law, the utility anti-strike provi- 
sions of which were invalidated by 
the state supreme court on tech- 
nical grounds. The proposed new 
act would restore provisions for 
compulsory arbitration of utility 
disputes, where voluntary measures 
failed, and would make other labor 
control law changes. 


Various other types of labor con- 
trol laws raised as issues in cur- 
rent-year legislatures include meas- 
ures regulating picketing, outlawing 
secondary strikes and bovcotts, call- 
ing for secret strike votes, outlaw- 
ing jurisdictional strikes, providing 
for labor union financial reports 
and in other respects .regulating the 
activities of organized labor. 


Bills to repeal such laws. which 
were widely enacted in 1947, have 
been rejected this year in the leg- 
islatures of Arkansas, North Da- 
kota, Oregon, South Dakota. 
Texas and Utah, and were still 
pending in Colorado, Delaware, 
Massachusetts and Missouri. 


Proposals for new restrictive acts 
were unsuccessfully made in Idaho, 
Nevada and New York, and were 
still pending in a number of other 
states, including California, Con- 
necticut, Delaware, Nebraska, Ohio, 
Oklahoma and Wisconsin. 

New or more effective facilities 
for mediation, conciliation and vol- 
untary arbitration were proposed 
this year in many states, including 
Arizona, California. Connecticut, 
Delaware, Idaho, Illinois, Indiana, 
Iowa, Michigan, Maine, Montana, 
Texas and Wisconsin. Action thus 
far on these bills, however, has been 
largely negative or of comparatively 
minor significance. 


7. - 

A BILL giving the state industrial 

commissioner administrative su- 
pervision over all boards and divi- 
sions of the state labor department, 
including such so-called autono- 
mous agencies as the state labor re- 
lations board and the workmen’s 
compensation board, was _ signed 
into New York state law, mean- 
while, by Gov. Thomas E. Dewey. 

A resolution calling for an in- 
terim state legislative study of 
Oregon’s labor laws was defeated 
by the state senate. 

Sen. Phillip Hitchcock of Klamath 
Falls argued that such a study was 
needed to provide a workable labor- 
management relations code, but 
other senators contended that pres- 
ent state laws were adequate. 


Roberts Heads Sales 
Officials of the C. S. Hamilton 
Motor Co. at 710 N. Pearl St., 
Dallas, announce the appointment 
of Richard L. Roberts as sales 
manager. 
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Call the local Underwood office for further de- 
tails on the Underwood Sundstrand Automobile 
Dealers Accounting Machine and System or 
mail the coupon for Folder S-1326. This inter- 
esting folder illustrates the Complete System and 
the Machine. Both were especially designed to 
save money for 


save time ... save labor... 


Automobile Dealers. 


Underwood Corporation 
One Park Avenue New York 16, N. Y. 

Please send me a copy of your new folder S-1326, “Automobile 
Dealers Accounting Completely Simplified for high-speed Day-by- 
Day Control.” 
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Hig hways & Safety .. . 
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NHUC Film Prepared 


For Young 


E A SMART driver, 
smart-alecky driver. 
That is the message of a slide 
film, prepared by the National 
Highway Users Conference and the 
National Educa- 
tion Assn., which 
will soon be used 
in thousands of 
American high 
schools which 
have driver-train- 

ing classes. 
The film em- 


not a 


< g 


phasizes the young person’s per- 





sonal responsibility for highway 
safety and for smoother-moving 
traffic. It notes that the high-school 
age group is high both in its per- 
centage of traffic victims and in 
its share of drivers who become 
involved in accidents. It also notes 
that some insurance companies 
charge higher premiums for cars 















BALTIMORE-.3, MD. 


Drivers 


driven by members of this age 
group. 

And it reports that unless the 
present accident rate can be re- 
duced, one out of every two per- 
sons in this age group will ulti- 
mately be injured or killed in 
traffic. 

As one point of teen-age attack 
on the accident problem, the film 
says, “You can add the weight 
of your own individual disap- 
proval to that which should be 
brought to bear against the show- 
off driver or the show-off pedes- 
trian.” 

Some statements from the film 
and its accompanying study guide: 

“If you drive too fast for the 
condition of the road, you are in- 
viting tragedy. It is a foolhardy 
driver who will drive 50 miles an 
hour just because a sign says that 


at 





AT NIGHTTIME IN THE ROCKIES—Near the foot of Colorado's "'mile-high" state capitol 
is the remodeled dealership of O'Meara Motor Co. (Ford) at !4th and Broadway, Denver. 


50 miles per hour is the speed 
‘limit’.” 

“The best drivers are ‘defensive’ 
drivers. They look for danger in 
advance, and are ready for it when 
it comes. Their cars are always 
under control.” 

+ 


+ 
“JT IS NEVER ‘smart’ to drink 
and drive; to put it plainly, it 
is about the dumbest thing anyone 
can do. Refuse to ride with a 
drinking driver.” 


“The driver who mis-signals a| contest the right-of-way 


turn may actually be beckoning 
death and disaster with his out- 
stretched hand.” 

“Never shoot out into traffic 
from a parking place without look- 
ing and signalling. This is just 








Diversion Endorsed 


By Florida Governor 


Diversion of motor vehicle li- 
cense revenues for use in the 
construction of school buildings 
was recommended by Gov. Fuller 
Warren in his e to the 
opening session of the Florida 
legislature. 

He proposed a state constitu- 
tional amendment “allocating, 
for a limited number of years, 
say 20 or 25, as much of the 
revenue derived from motor ve- 
hicle licenses as may be neces- 
sary to build school houses so 
critically needed now.” 





anyone. If he does, he can be 
right and still be dead wrong— 
and dead.” 


“Every good driver should also 
be a good pedestrian if he wants 
to stay alive. By becoming a good 
driver he can become a better pe- 


about as dangerous as driving a destrian. He will know, for in- 


car across a railroad crossing with- 
out looking to see if a train is 
coming, or stepping into an eleva- 
tor shaft without checking to be 
sure the car is there.” 

“A careful driver will never 
with 
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COMPLETE “PACKAGED 
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ody, sprays in solid particles 





bby plenty of free sales helps 
build your undercoating business. 
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YUL CO AM i(k ME de Se 


stance, that a car can only ‘dodge’ 
so far.” 

“Never put complete trust in a 
traffic light. It will not necessarily 
stop a drunken or a _ careless 
driver.” 

“Traffic signs are signs of life. 
They are as important to the driver 
as buoys to the sailor. Both indi- 
cate hazards, and safe ways to 
avoid them.” 


Two Nets Win 
Sloan Award 


CBS and NBC Cited 
For Programs 


Two national radio networks and 
six stations have been selected to 
receive the 1948 Alfred P. Sloan 
radio awards for outstanding public 
service in the field of highway 
safety, it was announced by the 
Automotive Safety Foundation, ad- 
ministrator of the award program. 


The board of judges rated “No 
Escape,” a Columbia Broadcast- 
ing System dramatization starring 
James Cagney, as the best com- 
mercial program on the theme of 
traffic safety. The production, one 
of the weekly “Suspense” series, 
is sponsored by The Electric Auto- 
Lite Co, 

In the sustaining program cate- 
gory, the National Broadcasting Co. 
took first place with “Death on a 
Weekend,” featuring Jinx Falken- 
berg and Tex McCrary. 

Stations named for awards in- 
clude KNUZ, Houston, Tex.; WING, 


| Dayton, O., and WFDF, Flint, on 


the basis of commercial programs. 
Stations WJTN, Jamestown, N. Y.; 
WWJ, Detroit, and KOMA, Okla- 
homa City, took honors for sustain- 
ing programs. 

Two other stations, KOIN, Port- 
land, Ore., and WNAX, Yankton, 
S.D., receivable honorable mention 
in the latter class. The station 
awards were open to local, regional 
and clear channel outlets. 

Recognition, in the form of 
bronze plaques, will be formally 
given Apr. 25 by Alfred P. Sloan 
jr., president of the Alfred P. 
Sloan foundation, donor of the 
awards, at a banquet in the Wal- 
dorf-Astoria hotel, New York. 

The presentation ceremonies will 
be broadcast nationally over the 
Henry J. Taylor program at 8:45 
p.m, on that date. Prominent lead- 
ers in the radio, automotive, trans- 
portation and safety fields will 
attend. 

Members of the jury of awards 
included Sidney Williams, for the 
National Safety Council; Mrs. J. L. 
Blair Buck, for the General Federa- 
tion of Women’s Clubs; George E. 
Keneipp, for the State and Local 
Officials National Highway Safety 
Committee; Harold P. Jackson, for 
the National Committee for Traffic 
Safety, and Prof. K. G. Bartlett, 
head of the radio workshop, Syra- 


cuse university. 
* 


Ottawa Starts 
Safety Drive 


An all-out safety campaign will 
be launched in Ottawa by Mayor 
Bourque in an effort to reduce the 
city’s high traffic toll, The drive 
will be directed through appeals in 
service clubs, churches, schools and 
other public bodies in order to co- 
operate in accident prevention on 
the roads and streets, 
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LIBERTY MOTORS SPURS U. C. SALESMEN WITH CONTEST—This Dodge dealership in 
Birmingham, Ala., offered prizes to its sales staff as an incentive to move used-cars and 
trucks and new truck sales. For example, the sale of any used truck brought 400 miles to 
the contestant's credit. Jumps on the map increased with the time the trucks had been on 
the lot. New-truck sales were worth 200 miles and any used-car disposal made the salesman 
150 miles "richer."’ Prizes consisted of an automatic toaster, food mixer, table radio, and 
a wrist watch for winners as they reached junction points. At the end of the contest, each 
contestant could redeem the number of points accumulated for any of the merchandise of 
the same value in the round-up catalog. 





NHUC Legislative Roundup sg 


Wisconsin Road Users 
Deny Tax Hike Need 


WASHINGTON. — The National 
Highway Users Conference high- 
lights the following state legislative 
developments in a regular bulletin 
on legislative sidelights, governors’ 
messages, etc. 

Sen, William Trinke has intro- 
duced a measure to increase the 
Wisconsin gasoline tax 2 cents 
per gallon to 6 cents and place 
the proceeds in a special highway 
fund to make four-lane highways 
of three designated roads. The 
plan would be referred to the 
voters in the April, 1950, election. 

At a meeting previous to the in- 
troduction of this measure, the Wis- 
consin Highway Users Conference 
voiced strong opposition to a pend- 
ing proposal to increase the gaso- 
line tax 1 cent. Conference Chair- 
man Fred Elliott said $378,000,000 
will be available for the highway 
fund for the next five-year period 
without increasing the gasoline tax. 





Nationalization 
Of Transport 
Called Threat 


MILWAUKEE.—Declaring that 
nationalization of transport in this 
country is more than a bugaboo, 
Walter W. Belson, director of pub- 
lic relations for American Trucking 
Assns., asserted here last week that 
common ownership and operation 
of all types of transportation facili- 
ties is not the answer to this prob- 
lem. He was speaker at a meeting 
of the Milwaukee Traffic club. 


Quoting E. Grover Plowman, vice- 
president-elect of U.S, Steel, on the 
steps leading to nationalization of 
transport in England, Belson point- 
ed out that four of the seven condi- 
tions cited by Plowman as precedent 
to British nationalization are appli- 
cable to this country, in his opinion. 
Of these the most important, he 
said, was the rail attitude toward | 
trucks. 


“In England, prior to nationaliza- 
tion,” Belson said, “the railroads 
fought shy of any coordination of | 
their services with motor carriers. 
Their attitude toward motor car- 
riers was strictly repressive and 
their energies were devoted to ef- 
forts to strangle and limit highway 
transport. No one needs to point 
out the deadly parallel between 
England and the U.S. in this re- 
spect. The trucking industry has 
always stood ready to consider the 
possibility of joint service with 
other forms of transport. 


“Nationalization is just another 
name for monopoly. So, in the final 
is, is ‘common ownership and 
operation.’ From the standpoint of 
the trucking industry, it seems in- 
evitable that some of the proposals 
made in the past, and very likely 
still alive, would lead straight to 
monopoly. As we see it, there is lit- 
tle, if any, choice between a bureau- 
cratic monopoly of transport and a 
— capital monopoly. Both are 
ous.” 











_One of the factors in the British 
situation, Belson said, was public 
apathy toward the overall problems 
of transportation. A similar situa- 
tion exists in this country in gen- 
eral, with the exception of such vol- 
ume of public opinion as has been 
whipped up by propaganda directed 
against one form of transportation 
for the benefit of another. 


Hicks Scheduling Output 
Of More Auto Items 


BILOXI, Miss.—Plans have been 
announced by the Hicks Battery 
Co. for expansion of its operations 
here to include a unit for manu- 
facturing automobile seat covers, 
and possibly other allied items. 

The company is now remodeling 
& warehouse building for the new 
phase of its operation and expects 
to employ about 35 persons by mid- 
summer. 


Balboni Joins Holler 
Hubert Balboni, formerly of Hen- 
son, Mass., has joined Holler Motor 
Sales Co., Sanford, Fia., as service 
manager, 
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“WELD-BUILT’’ TRAILER AXLES 


Every part of the Timken-Detroit 
Tubular Trailer Axle is electrically 
welded into a complete one-piece unit 
for maximum strength and safety. No 
loose spring seats—no separate brake 
flanges—no bolted-on parts. 


drives — single- 
reduction, double-reduction, and two- 
speed double-reduction—each inter- 
le in the same axle housing 
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NEW “3 for 1° AXLES 
Timken-Detroit and only 'Timken- 
Detroit offers ey omg Gearing in all 


HYPOID GEARING 
Offset from the center line of the gear, 
the Hypoid pinion is bigger and 
Bearings are bigger. 


per unit of contact area. 
mitting capacity is increased. 


YOUR ASSURANCE OF SATISFACTION 


For nearly half a century, The Timken- 
Detroit Axle Company has been the 
acknowledged leader in the design and 
production of axles and brakes for 
commercial vehicles. er Timken- 


Elliott outlined the following at the 
conference meeting: 

The state highway fund has now 

$54,000,000; in addition to 
this sum, another $11,000,000 a year 
is now coming to Wisconsin 
through federal aid; over $20,000,000 
in federal aid is still due Wisconsin 
from the 1944 federal aid act; ac- 
tion by the 80th Congress assures 
the Wisconsin highway fund of ad- 
ditional large sums of money in 
excess of $10,000,000 annually for 
at least the next four years, 

The Wisconsin conference, at the 
same meeting, urged the Wisconsin 
delegation in Congress to work for 
the outright and immediate repeal 
of the federal automotive taxes. 

The Iowa house has passed bills 
increasing fees for passenger 
cars, farm trailers and trucks. 


The measures, as they go to the 
senate, increase truck fees ap- 
proximately 17 percent. The high- 


. More 
contact, reducing loading 
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way study committee had sug- 
gested a program calling for 
expenditure of $88,000,000 a year, 
or $14,000,000 annually more than 
is being spent now. 

The California public utilities 
commission has announced that it 
will propose new bills drastically 
amending tion of the truck- 
ing industry. It will make the fol- 
lowing proposals: “Radial” carriers 
would be placed under the same 
regulations as certified common 
carriers; contract carriers would be 
regulated more rigidly and required 
to make a “bilateral” showing of 
contracts; a new classification 
would be set up for “initial agricul- 
tural carriers” whe take produce 
from the fields to packers and pro- 
cessors; operating carriers would be 
required to make a showing of 
need to the public utilities com- 
mission. 

The chairman of the Minnesota 
senate highways committee has in- 
troduced a constitutional amend- 
ment containing another plan for 
distribution of gasoline tax re- 
ceipts. It would give 50 percent of 
these receipts to the trunk highway 
fund, 15 percent to municipalities 
with populations over 5,000 for road 
and street purposes and the re- 
maining 35 percent to county high- 
way systems. 
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These ru units inco: te the famous 
Timken-Detroit ‘‘Cradle-Ride:’ Long, resili- 
ent leaf springs load-carrying func- 


tions only. Parallelogram torque rod system 
transmits driving and braking torque to 
frame, greatly reducing shock. 


Maybe you think all axles are alike. xx If you operate 
trucks and trailers, it will pay you to learn today’s 
differences between ordinary axles and modern axles. x 
Many Timken-Detroit Famous Features are illustrated 
on this page. In all, there are a score or more, making 
trucks and trailers perform better, last longer and require 
less maintenance. Most famous of all is Timken-Detroit 
“Hy-Performance” Hypoid Gearing, used by more and 
more truck buyers to measure the merit of the entire 
truck. Write today for new, illustrated literature—learn 
about modern axle and brake design! 
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State Legislative Survey Finds... 


Chains Getting Better Tax Treatment 


NEW YORK.—A continuing trend 
away from discriminatory chain 
store taxes is disclosed by a survey 
of developments in state legisla- 
tures throughout the country thus 
far this year. 

Idaho's legislature repealed dis- 
criminatory chain store taxation, 
while a similar repealer was 
pending in North Carolina at this 
writing. Meanwhile, bills for new 
or increased chain store taxes 
were unsuccessfully proposed in 
the 1949 legislatures of at least 
six states—Georgia, Minnesota, 
Mi Nebraska, New Mexico 
and North Dakota. 

Under legislation enacted in 
Idaho, all retail stores in the state 
will pay a flat $5-per-year license 
tax instead of the former levy 
ranging from $5 per year for, one 
store to $500 per store in chains 
of 20 or more. Representatives of 
four state and national farm organ- 
izations were among those advocat- 
ing abolition of the Idaho discrimi- 
natory levy. 

A revenue bill given a unani- 
mously favorable report to the 
North Carolina legislature by its 
joint finance committee included 
provisions to abolish graduated tax- 
ation against chain stores. Instead 
of a graduated tax of $65 to $250 
a store, depending on the number 
of units, chain stores would pay 
a flat tax of $65 per store, under 
the legislation. This would result 
in an estimated revenue loss to the 
state of $40,000 a year. 

In Montana, now the only re- 
maining Western state with a chain 
store tax, the legislature rejected 
a bill which would have increased 
the present annual state license on 
stores from $200 to’ $1,000 each for 
chains operating more than five 
stores in the state. The proposed 
increase would have yielded an 
estimated $100,000 per year. 

A tax on chain stores ranging 
from $1 to $500 per store was 
unsuccessfully proposed in the 
New Mexico legislature. Similar 
bills have been introduced at al- 
most every legislative session in 
New Mexico in the last two 
decades. 

Killed by committee action in 
Nebraska was a chain store tax 
bill which would have levied a $10- 
per-store fee on chains operating 
fewer than 10 stores; $100 each, 10 
to 20 stores; $200 each, 20 to 30 
stores; $300 each, 30 to 40 stores, 
and $500 each, over 40 stores. 

A bill introduced in the Minne- 
sota legislature proposed a tax 
ranging from $10 ‘each on the first 
10 stores in a chain to $550 on each 
store in a chain of more than 500 
stores. It also proposed levies for 
mial order houses. Patterned after 
a Louisiana law) it would raise 
about $300,000 in revenue from 
chain stores and $160,000 from mail 
order houses, according to its 
sponsor. 

Increased taxation of chain stores 
was proposed in a bill not acted 
upon this year by the Georgia legis- 
lature, but expected to come up 
again next January. The bill pro- 
vides for an annual license tax on 
each store plus a levy of % percent 
on each store’s inventory above 
$1,000. Inventory below that amount 


Who's Too Old? 


License Denial Disappoints 
Canadian Scientist, 96 


MONTREAL.—At the age of 96, 
Dr. John Dearness, London, Ont., 
botanist and historian, has been 
disillusioned by the highways de- | 
partment of Ontario. 

Dr. Dearness has long been a} 
familiar motorist on the highways 
of byways of Middlesex county dur- 
ing the course of searching for 
botanical specimens. However, the 
department refused to issue him a 
driver’s license this year. 

“They say it is for my own 
safety,” the doctor opined. “Why 
I’m a better driver today than 20 
years ago. If the faculties do not 
deteriorate, a man becomes a bet- 
ter driver from year to year, profit- 
ing by what he learns.” 

Dr. Dearness drove his car up 
until last winter, 





would be exempt. The tax on each 
store would range from $50 to $400, 
depending on the number of units. 
It was estimated the proposed legis- 
lation would raise $2,000,000 a year, 
as against less than $200,000 yielded 
by Georgia’s present chain store tax, 
North Dakota’s legislature killed 
a bill which would have provided 
that any firm having its main 
place of business outside the state 
but maintaining branches or dis- 
tribution depots within the state 
would have to pay a $10 annual 
license fee plus % percent of the 
cost of all goods received for sale 
or distribution in North Dakota. 


The cool reception accorded chain 


store tax proposals in current-year 
legislatures is a continuation of a 
trend which has been in progress 
since the middle ef the depression 
decade, during the early part of 
which such levies were on the sta- 
tute books of some 25 states. 

Not only have no new states 
adopted discriminatory chain store 
taxes in recent years, but a num- 
ber of those once in effect have 
been abandoned. Besides Idaho, 
states which have dropped chain 
store taxes since 1933 by legislative 
action, court rulings or referendum 
include Arizona, California, Ken- 
tucky, Maine, Pennsylvania, Utah 
and Wisconsin. 





“I meant to look, not to meas- 


ure.” 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


and sales every week. 


[Mexico Wooe 
Tourist Trade 


MEXICO CITY.—Eager for tour- 
ists in greater numbers, the Mexi- 
can government, through the minis- 
try of finance, has exempted motor 
visitors from any cash or other 
guarantee to enter and tour and is 
allowing such travelers permits to 
remain as long as they like in the 
republic, to the limit of the law for 
tourist staying—six months. 

Customs and migration inspectors 
at all border points have been in- 
formed of these facilities and re- 
quested to give the motorists all 
the glad hand possible. Mexico is 
out to have the tourists leave at 
least $200,000,000 in the land this 
year. Most tourists come by car. 
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Higher Dividends 
Seen for Oil Firms 


By George Deery 
Associate Editor 

T= spectacular performance of 

the oil companies last year na- 
turally makes an appraisal of this 
group timely in view of changing 
economic conditions. 

As Argus Research Corp. of 
New York points out, the oil in- 


dustry already is in the early 
stages of its first important post- 
war adjustment. 

Unless business activity declines 





more than now seems likely, it 
adds the belief that current en- 
larged oil inventories can be 
worked off without too great diffi- 
culty, provided crude output and 
refinery runs are kept under good 
control. 

Robert G. Bennett of the Argus 
staff states that, as a part of the 
readjustment, “we look for further 
price weakness in refined products 
and lower crude oil prices. A price 
structure based on $2 crude oil 


seems possible, but might be a little 
on the low side.” 
* * * 

pecs the earnings standpoint, he 

anticipates a lower level but 
states that they still will not con- 
stitute a sound basis for evaluat- 
ing stock values. “We still prefer 
to base our appraisal of values or 
estimated earnings with $2 crude,” 
he stated. 

Other conclusions in the Argus 
analysis are: 

“The improved oil supplies and 
topping out of expansion pro- 
grams should permit payment of 
higher dividends by most com- 
panies, even in the face of lower 
earnings. 

“The shares of most integrated 
oil companies have declined to 
levels which appear to be moder- 
ate relative to estimated earnings 


on $2 crude and would provide 
attractive yields on reasonable divi- 
dend expectations from such earn- 
ings. 

“The producer's equities do not 
appear to be quite so reasonably 
priced. 


* * * 
ih forenne the decline in petroleum 
share prices appears largely 
to have discounted the most severe 
oil industry readjustments that we 
see at the moment, our cautious 
view toward the entire stock mar- 
ket precludes our restoring the 
issues to our buy recommendations 
at the moment. Also, we should 
like to see how the oil stocks react 
to an actual cut in crude oil prices. 
“At the moment we consider 

the equities of the in 
better 


companies longer - term 
values than the producers. We 





WALKER’S SPRINGTIME PROMOTION © 


lt Tells Customers and Sells Customers on— 


“TIME TO CHANCE” 


Every month this spring Walker reminds your customers in the 
pages of the Post to see you for seasonal services. This powerful 
color advertising puts you in the spotlight for increased spring- 
time business. It’s keyed to your own “TimE TO CHANGE” 
program and it pushes sales not only on Walker Filters and 
Cartridges, but on every other spring changeover service you 


have to sell. 


“TIME T0 CHANGE OIL” 


Walker’s advertising this spring—both national and local— 


strongly supports your oil changeover program. There’s a busi- 
ness-building kit of FREE promotional helps for every Walker 
Filter Dealer—and there’s a pocketful of BIG CHANGE wait- 
ing if you ask every customer, “May I change your oil filter?” 


every time you change oil. 


“TIME 70 CHANGE Ol FILTERS” 


—and time to change to America’s finest oil filter! Show your 
customers why Walker is the finest—why the Walker Oil Filter 
with patented Laminar construction is the only filter guaranteed 
against channeling, by-passing or migration of the filtering ma- 
terial. It’s an unmatched product performance story as new as 
the season—a sales-maker and repeat customer builder you can 
cash in on to the limit. Ask your Walker Oil Filter Distributor 
for complete facts on ““T1mE TO CHANGE.” Walker Manufacturing 


Company of Wisconsin, Racine, Wisconsin. 





for ay 





























TPE 
aes 


15 





Auto Stocks 

Apr.11 Apr.4 

«Chrysler ......... 51% 5L% 
CG csseortvny 6% 6% 
General Motors 58% 59% 
Hudson .......... 11% 10% 
Kaiser-Frazer 5% 6% 
Nash-Kelvinator . 12% 12% 
Packard ......... 8% 8% 
Studebaker ...... 18% 18% 
Tucker ........... Lh 1% 
Willys-Overland 5% 5% 
Average for — — 
10 Stocks ...... 17.56 17.75. 





still favor those companies with 
expanding outside interests. 

“Our current preferences are: 
Gulf, Standard of California and 
Texas Co. in the investment grade, 
with Standard of Indiana a shade 
lower, Continental and Phillips 
among the semi-investment issues; 
and Pure Oil in the speculative 


group.” 
a oe 


Tide Water Net 
Up $9 Million 


Consolidated net income of Tide 
Water Associated Oil and subsidi- 
ary companies for 1948 totaled $39,- 
387,000 on a sales volume of $373,- 
500,000, William F. Humphrey, 
president announced. Comparable 
net income for the year 1947 was 
$30,176,000. 

After preferred stock dividends 
of $769,000 the net income applica- 
ble to the common stock was $38,- 
618,000, or $6.04 per share, compared 
with $29,230,000, or $4.57 per share, 


In Ginade 


Higher Net Profit 


Made by Ford 


Sales totaling $168,288,888 in 1948 
set a new peacetime record for 
Ford Motor of Canada, according 
to the annual report. This figure 
was 12.7 percent above the previ- 
ous record, established in 1947, and 
compares with an average annual 
sales volume for the five préwar 
years, 1935-39, of $44,171,141. 


After provision of $1,000,000 
against the contingency of a de- 
cline in inventory values, net profit 
for 1948 was $7,969,535, equal to 
$4.80 a share. This compared with 
a net profit of $5,996,003, equal to 
$3.61 a share for 1947; and with 
the annual average net profit of 
$2.75 a share for the three postwar 
years, 1946-48. The 1935-39 average 
net profit was $3,067,293, or $1.84 
a share. 

The net profit in 1948 was equal 
to 4.73 percent of sales volume, 
which compares with 4.01 percent 
in 1947; with an average of 3.27 
percent for the three postwar 
years, and with an average of 6.94 
percent for the prewar years 1935 
to 1939 inclusive. 

* - o 


Pacific Finance Boosts 


| Net ta $3.39 a Share 


Pacific Finance Corp. of Califor- 
|nia net income for last year was 
$2,013,205, a gain of $589,971 over 
1947. After deducting preferred 
dividend requirements, the net in- 
come available for common stock 
was $1,858,205, equal to $3.39 per 
share. This compared with $1,271,- 
984, or $2.64 per share the previous 
year. 

In line with the company’s pol- 
icy of keeping pace with the con- 
tinuing growth of the West and 
Southwest, nine branch offices were 
added in 1948, bringing the total 
to 74 in California, Washington, 
Oregon, Idaho, Utah, Arizona, 
Texas and Oklahoma. 


Auto-Lite Board 


At the annual meeting of the 
shareholders of Electric Auto-Lite, 
the following directors were re- 
elected: R. G. Martin, chairman: 
J. C. Clark, B. A. Fay, W. V. Flood. 
G. M. Jones jr., D. H. Kelly, R. M. 
Lake, Parker Newhall, Russel Mc- 
Gee and H. E. Talbott. 

7 7 + 


Landriault Bankrupt 


David E. Landriault of Landri- 
ault Motors, Rouyn, Quebec, has 
been declared bankrupt. Rex H. 
| Smith has been named trustee of 
the estate, according to local 
| officials. 
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Engstrom, Faust Promoted 


At Continental Motors 

C. J. Reese, president of Conti- 
nental Motors Corp., announces the 
election of Thura A. Engstrom as 
executive vice-president, and Fred- 
erick H. Faust as secretary, follow- 
ing the annual organizational meet- 
ing of the board of directors. 

Engstrom has served the com- 
pany in its manufacturing division 
since 1925. He was elected vice- 
president and factory manager of 
the Muskegon division in 1947. 
Faust joined Continental in 1935. 
He was elected assistant secretary 
in 1939. His promotion will leave 
A. ©. Dykema, controller, free to 
undertake broader financial duties, 
Reese stated. 

Lewis P. Kalb, director, and 
heretofore executive vice-president 
of Continental, was elected vice- 
president for the Goming year to 
permit his full-time attention to 
affairs of Gray Marine Motor Co., 
a Continental subsidiary, of which 


Re. ; | 
(li{tTerrrritriiyritsyisjiy;/i/ {Is 
SRS a eee 


Auto Personnel 


he was recently made _ general 
manager. 

Directors of Continental Aviation 
and Engineering Corp. elected Wil- 
liam G. Raven a vice-president. 
Raven formerly had been secre- 
tary. All other officers were re- 
elected. 


Rennie Named to Head 


American Brake Plant 


Donald K. Rennie has been ap- 
pointed superintendent of the Win- 
chester (Va.) plant of American 
Brakeblok division of American 
Brake Shoe Co., according to W. 
A. Blume, division president. 

Rennie has been with Brake 
Shoe since 1938. A native of To- 
ronto, he was formerly superinten- 
dent of American Brakeblok’s plant 
in Lindsay, Ont. 

* 


# 


* * 


Dietrich Joins MEWA 


In Public Relations 


Motor and Equipment Wholesal- 
ers Assn. announces the addition 
of Carl B. Dietrich to its staff to 





handle publicity, membership, anal- 
ysis of wholesaler problems, market 
research and related activities. 

Dietrich spent 25 years as ad- 
vertising manager of Wagner Elec- 
tric Corp. and, more recently, as 
sales promotion manager of Ac- 
curate Parts Mfg. Co. He has also 
served as committee chairman, di- 
rector, and officer of the Automo- 
tive Advertisers Council, Industrial 
Marketing Council of St. Louis and 
other business and social organ- 
izations. 

+ 


Fitzgerald Marks 25th Year 
Of Goodyear Service 


R. W. Fitzgerald, Goodyear Tire 
& Rubber Co. manager of the 
North Central division, with head- 
quarters at Chicago, has completed 
@ quarter-century of service. 

Fitzgerald’s service dates from 
1924, when he became associated 
with truck tire sales at Chicago. 
Five years later he was promoted 


branch manager and later was pro- 
moted to branch manager at 
Omaha. His next assignment was 
as district manager at Detroit, 
where he remained until named 
Western division manager at Los 





STUDEBAKER VETERANS—Five emplo 
4 years, are shown with 
ane in recognition of 


their long service. 


Dei ‘Cleland, Harry T. Waite, Edward G. 


of Studebaker Corp., each of whom has served for 
anpey officials after being presented with watches following a 
| Those who Ww. 


bieral- 
Shown at the 


were honored are: 
Bessier and Minnie Peters. 


ceremonies are (left to right): Sobieralski; W. E. Tarr, general office manager; 


ation 
; C. H. Smith, .ywt of the body division; P. O. Peterson, manufacturin 
ls superintendent; A. J. Porta, comptrdiler; 


er; 
resident; Cleland: G. Westphal, general 


vice- 
alte; 


iss Peters, and W. $. Gundeck, director of industrial relations. 





Angeles in 1946. Last year he was|burgh Plate Glass Co., is 


an- 


transferred to his present post in| nounced by E. D. Griffin, vice-pres- 


Chicago. 


* + 


Perry Elected 


Newell A. Perry jr. of the Ther- 
moid Co., Trenton, N. J., has been 
elected chairman of the Trenton 
section of the American Chemical 
Society. 


* * + 


Theurer Retires 


Retirement of Frederick L.| Harlan Hobbs, 
Theurer, divisional director of the |™#n4ager. 


Milwaukee Paint division, Pitts- 


From the first roller bearing available to 
the automotive industry, to the millions 
now produced annually, Hyatt Roller 
Bearings have been built to last. 
And for over half a century, Hyatts have 
been designed into vital positions in cars, 
trucks and buses because over these many 
years Hyatts have performed toi the com- 
plete satisfaction of manufacturers, dealers 


and buyers alike. 


This unmatched record is just another 
endorsement of Hyatt quality, precision 
and performance. Hyatt Bearings Division, 
General Motors Corporation, Harrison, New 
Jersey and Detroit, Michigan. 


| : 
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HYATT ROLLER BEARINGS 








ident. Theurer will be succeeded 
by M. R. Randlett, who has served 

as his assistant since 1945. 

ok * aa 

Lewis Appointed 
Appointment of William H. Lewis 
jr. as special sales representative 
for the automotive department of 
Kimble Glass, division of Owens- 
Illinois Glass Co., is announced by 
sales promotion 
Lewis was formerly in 
the Philadelphia office of Kimble 
Glass as assistant to Frank M. 
Osbourne, automotive department 


sales manager. 
+ + 


Judd Named Sales Head 
Of South Wind Heating 


W. E. Judd has been appointed 
general sales manager of South 
Wind heating , 
equipment divi- 
sion of Stewart- 
Warner Corp. in 
Indianapolis, it is 
announced by A. 
R. Collins, general 
manager of the 
division. 

Judd succeeds 


he has been for 
several months. 
Heymann on May 1 will become 
South Wind branch manager at 
Los Angeles, handling sales of 
home heating equipment and air- 
craft heating equipment in Cali- 
fornia. 


W. E, Judd 


* 


Sudhoff Named to Direct 


Buying at Dana Corp. 

Appointment of Eric C. Sudhoff 
as director of purchases of Dana 
Corp. is announced by R. E. Car- 
penter, president. Angelo Diana 
was named purchasing agent for 
the Spicer plant in Toledo. 

Sudhoff has been with Spicer 
since 1936, previous to which he 
had been in the purchasing de- 
partments of the Maxwell, Elgin, 
Marmon, Peerless and White mo- 
tor car companies. Diana started 
with Spicer in 1919 at Plainfield, 
N. J., as a clerk. 

a ~ * 


Swetland Gets Research Post 


At Dearborn Motors 


Promotion of James M. Swetland 
to manager of the new product 
investigation department at Dear- 
born Motors Corp. is announced 
by Merritt D. Hill, general sales 
manager. 

For the past year and a half, 
Swetland has been a regional su- 
pervisor in the sales division, serv- 
ing Dearborn distributors in the 
eastern region. Prior to joining 
Dearborn Motors in 1947, he was 
a field sales representative for sev- 
eral farm equipment companies, 
including New Idea and Allis 


Chalmers. 
* + 


a 
Fontaine, Clendaniel Get 


Promotions at Goodyear 


Lester Ruff, Hartford, Conn., dis- 
trict manager for the Goodyear 
Tire & Rubber Co., announces the 
following personnel changes: 

Raymond Fontaine, Hartford dis- 
trict operating manager for the 
past six years, has been promoted 
to district operating manager of 
the Detroit area. H. H. Clendaniel, 
formerly district chief clerk in the 
Hartford office, has been promoted 
to Fontaine’s post. 

+ . * 


Heads U. S. Tires Zone 
Donald A. Buchanan has been 
appointed Omaha district manager 
for U. S. Tires division of U. S. 
Rubber Co., according to J. C. Ray, 
sales manager. 
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A LOT OF INVITATIONS—In presenting the Silver Anniversary Chrysler line, Turnure and 
Blood, Inc. (Chrysler), 1763 Broadway, New York, sent out 80,000 invitations. It took 60 
mail sacks fo hold them, as shown in the picture. 


Spaulding-McCain Opens 
L-Shaped L-M Plant 


Featuring an open-air service 
center, Spaulding-McCain, Inc., has 
opened San Diego’s newest Lincoln- 
Mercury dealership at 1440 Univer- 
sity Ave., San Diego, Calif. In lay- 











you. 


It’s a new profit-day for independent deal- 
ers! This amazing Rankin Plan not only 
makes you MORE MONEY — it cuts out 
chain stores, mail-order houses, and other 
cut-price artists. It gives you a line of 
nationally advertised, deluxe custom-fitted 
covers that you can sell at the same price 
as ordinary non-fitted covers. Truly Amer- 
ica’s Finest. 
Beautiful shades and designs in plaids, 
stripes, pastels .. . everything your custom- 
ers want. Tailored for all makes and mod- 
els. Andia sensational profit margin for you. 
Thousands of dealers are literally coining 
profits with this new, better plan. Investi- 
gate. Mail coupon today for details on the 
Rankin Plan and the money it can make 


out, the new plant is L-shaped and 


is built around the large parking 


lot beside which the service man- 
ager will have an office. 
Spaulding formerly was sales 
manager for Custom Motor Car Co. 
(Lincoln-Mercury), Boise, Ida. 





Rich woven-plastic fabrics. 
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Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


AM HIGHER courts agree that 
a pedestrian struck by a motor 
vehicle and injured through his 
own . negligence cannot recover 
damages from the owner. 

However, the owner usually will 
be held liable if tire marks indi- 
cate that the driver's negligence 
caused the injury. 

For example, in Park Co. v. 
Cooper, 188 Pac. (2d) 804, it was 
shown that a truck struck and 
injured a pedestrian. The evi- 
dence, as to tire marks, showed 
excessive speed, defective brakes, 
or careless driving. 

Therefore, the higher court held 
the owner of the vehicle liable in 
damages to the injured pedestrian. 


* * * 


Excessive Speed 


ERE two drivers of motor 
vehicles are negligent, the one 
whose greater negligence contrib- 
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RANKIN MANUFACTURING COMPANY 
Cedar Falls, lowa — Wichita Falls, Texas. 


Send full details on your Rankin Better Profit Plan. 
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uted to the accident is legally re- 
sponsible. 

Excessive speed 

negligence. 

In Shead Co. v. Mann, 185 Pac. 
(2d) 691, it was shown that the 
driver of a bus was driving at 
excessive speed. An automobile 
driver without any warning drove 
in front of the speeding bus. 
The higher court held the bus 

company liable for $5,000 damages, 
saying that excessive speed of the 
bus was real cause of the accident. 


Hitchhiker Injured 


N° ONE can recover damages 
for injuries caused by an em- 
ploye who acts “outside the scope 
of the employment.” 

In East Coast v. Mayor, 58 Atl. 
(2d) 290, it was shown that a 
hitch-hiker was injured when a 
motor truck, in which he was 
riding, ran off the road. 

The hitch-hiker sued the owner 
of the vehicle for damages. 

The higher court held that if 


is first degree 






Dept. A 








the testimony showed that the 
driver was not authorized by his 
employer to permit the hitch-hiker 
to ride, the employer was not li- 
able since the driver acted outside 
the scope of the employment under 
such circumstances. 
* * * 


Deed Construed 


ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: Is a clause in 
an old deed giving a right of way 
for “vehicles” strictly construed? 
The answer is “no” unless the 
deed clearly states that the right 
of way is limited. 

For example, in Hodgkins v. 
Bianc, 80 N. E. (2d) 464, testimony 
showed an original deed dated 1820 
gave an easement to use a lane 
as “a cart road” through adjacent 
private property. A few weeks ago 
the owner of this private property 
sued an automobile owner and 
asked the higher court to enjoin 
him driving trucks through the 
lane. 

The higher court refused to do 
so, and said: 

“A ‘cart road’ used in the earlier 
deed constituted, we think a grant 
of a general right of way for ve- 
hicles and did not restrict its use 
to horse-drawn vehicles or limit 
the way to the width of vehicles 
then in common use.” 

For comparison, see Clarkin v. 
| Duggan, 292 Mass. 263. Here the 
|grant of the right of way in the 
deed specified “teams only.” The 
|ecourt held it obviously did not in- 
clude automobiles. 

* * * 
|Full Payment 
| (CONSIDERABLE discussion has 





also arisen from time to time 
over the legal question: If a pur- 
chaser of an automobile gives a 
| chattel mortgage to secure the pur- 
| chase price, does the holder of the 
|mortgage lose money if he fore- 
closes the mortgage and then sells 
the automobile for less than the 
amount due on the mortgage? The 
answer is no. 
| For example, in Nelson v. Bank 
| of America, 173 Pac. (2d) 322, the 
testimony showed that one Nel- 
son had a deposit credit in a 
bank of $1,200. He purchased a 
motor vehicle, paying a small 
down payment and financed the 
| balance, $2,500, by giving the 
| bank a mortgage with interest 
| at 7 percent. Nelson did not make 
| the agreed payments and after 
| a considerable period Nelson 
owed the bank $3,731, counting 
interest. 

Then the bank foreclosed its 
mortgage and seld the vehicle to 
|the highest bidder for $2,300. The 
| evidence showed that the costs of 
| Sale amounted to $514.03. Thus the 
bank had $2,300 less $514 or a total 
of $1,786 to apply to its loan of 
$3,731. 

In subsequent suit the higher 
court held that the bank could ap- 
ply Nelson’s $1,200 to the differ- 
ence between $3.731 due on the 
mortgage and $1,786 netted on sale 
|of the car, and that Nelson must 
pay an additional sum of $745 yet 
| due the bank as the difference be- 
tween $3.731 owed by Nelson and 
$1,786 netted from sale of the ve- 
hicle, and $1,200 taken from Nel- 
son’s bank account. 


Emergency Tow 
Wrecker Rescues Bull 
From Deep Well 


RUSHVILLE, IIll.—The new auto- 
|matic wrecker of Pickinpaugh Mo- 
| tor Co. was put to an unusual task 

of rescuing a 1,600-pound bull from 
a 12-foot well near here last week. 

The animal, owned by Ghlee 
Russell, was found to have fallen 
through a well platform. Only the 
animal’s head was above the water. 

The wrecker was called. After 

several attempts, the large animal 
was pulled to the surface seemingly 
uninjured. 


| Willys Provides 84 Jeeps 
| For Miss. Forest Work 
JACKSON, Miss.—A fleet of 84 
Willys-Overland Jeeps has been put 
}into action by the Mississippi for- 
estry commission for fire protection 
covering nearly 10,000,000 acres of 
forestland. 
| Sixty-five of the Jeeps are 
equipped with pumps and 70-gallon 
water tanks, a 50-foot discharge 
hose and 20-foot pick-up hose. All 
are fitted with two-way radio. 
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New b.E Goodrich tire 
rides any car 


on a velvet pillow! 






























What it offers your customers 


The B. F Goodrich Premium Quality Silvertown has new, super-quality features 
—never before combined in one tire—that make it the finest tire ever built! 


Super-comfort! With new B.F.G. Premium Quality Silvertowns, any car rides 
like it’s nestled on a giant velvet pillow that smothers bumps and jolts. 
That’s because this new B. F. Goodrich tire has a larger air chamber, uses 
only 24 pounds air pressure. 


Super-safety! New, double nylon shock shields, plus stronger rayon cords, give 
nearly twice the resistance to bruises, and blowouts due to bruising, of ordi- 
nary tires. New scientific tread design has greater skid resistance. 


Super-mileage! The stronger body and wider, more level tread increase tire 
mileage tremendously. 


What it offers you 


From your first look at the scientific design and the gleaming white, unmarked 
sidewall of the B.F.G. Premium Quality Silvertown, you know that here's a 
great, new product that means new business, more sales and greater profits. 


It attracts new customers to showrooms. Creates preference for the whole 
B. F.'Goodrich line. Provides an excellent profit margin. It fits most cars 
without affecting steering, clearance or speedometer. 


B. F. Goodrich is going all out to build high, immediate sales of the 
Premium Quality Silvertown—with a big, colorful advertising campaign and 
a complete, hard-hitting merchandising program for dealers. 


Ask your B. F. Goodrich representative for details. Or call, wire or write 
The B. F. Goodrich Company, Akron, Ohio. 








BOSTON PONTIAC DEALERS COME THROUGH—Nearly 40 members of the Pontiac 
Dealers Assn. of Metropolitan Boston participated in the presentation of a $1,000 check to 
the Children's dey it —s aoy —. tea ae (left), oo. 

i hai , receives c lon from ey Ta’ pres @ assoc 
Oenur of Talbot Pontiac Co. Brookline. Goal of the drive is $11,500,000 with which to 
erect a modern Children's Medical Center building. 





remodeled. The office has been par- 
titioned off and the parts depart- 
ment modernized. Walls have been 
finished in knotty pine. 


Brown Remodels 


The interior of Brown Motor Co., 
Holton, Kans., has been completely 
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Affecting Factories and Dealers... 
Auto Advertising 


Kaiser-Frazer has realigned its 


advertising program around the 
theme: “Lowest Priced Big Car in 
the World.” 


Newspapers, said Henry M. 
Swartwood, manager of advertis- 
ing, will continue to be the back- 
bone of the program. 

Dealer listings on newspaper ad- 
vertisements will be discontinued 
because they took 15 percent of 
usable space, according to Swart- 
wood. Ads will now carry a single 
line, “See your nearest K-F deal- 
er,” except where coverage is one 
dealer’s sales area. 

On radio, K-F’s strongest voice 
will continue to be that of Walter 
Winchell each Sunday evening. 

Swartwood said the advertising 
department also was directing 
preparation of transcribed radio 
spots to be used on key stations 
throughout the United States un- 
der local dealer sponsorship. 

A newspaper ad shortly will an- 
nounce the Traveler utility model. 
This car also will be featured in 


a two-page spread in the May 16 
issue of Life magazine. 

In other magazine advertising, 
full-page ads emphasizing the three 
chief Kaiser models—Special, De- 
luxe and Virginian-—will appear in 
Holiday Apr. 20, Life Apr. 22, Sat- 
urday Evening Post May 4, Look 
May 10, Farm Journal May 16 and 
Collier’s June 3. 

Full-page ads featuring the 
luxury qualities of the Frazer 
line appeared in New Yorker Apr. 
14 and are scheduled for Coun- 
try Gentleman Apr. 27, Harper’s 
Bazaar May 1, Collier’s May 6, 
Life May 20, Harper’s Bazaar 
June 1 and New Yorker June 9. 
Swartwood said proofs of all ads 
would be sent to dealers, whenever 
possible, in advance of their sched- 
uled appearance in publications. 

Mat services for local use by 
dealers also are being prepared on 


sales and service themes. 
. * * 


Biggest Trib 
The largest regular week-day 


It has never been done before! 






























Another Product of 


STEWART 
WARNER 


Take advantage of this history-making 
unconditional guarantee that backs-up every 
Alemite “Atomic” Pump! For complete informa- 
tion, see your nearest jobber or write directly 

to Alemite, 1878 Diversey Pkwy., Chicago 14, Il. 






*% LIGHTWEIGHT — Weighs only 14 lbs.! 


% SELF CLEANING CHECK VALVES! 


ONLY ALEMITE DARES to make such an offer! That’s be- 
cause only Alemite’s new “Atomic” Pump, featured 
throughout the entire new “Atomic” and “Rocket” Lines 
of modern lubrication equipment, offers all these out- 
standing features... 


% SEALED-IN POWER HEAD — Requires no lubrication. If for any 
reason, this factory-sealed unit fails to operate as specified, Alemite 
will replace it FREE as long as 27 months after date of purchase. 


% GREATER VOLUME — Delivers 35 ounces of chassis 
lubricant per minute at room temperature! 


* LOW AIR CONSUMPTION — Engineered to pump twice 
as much lubricant with half the air! 


% EXCLUSIVE DYNAMIC PRIMER — Handles every type of 
lubricant, heavy or light! 


%* NO AIR POCKETS— Engineered to automatically eliminate 
troublesome air pockets! 


*% PROVED PERFORMANCE — Field-tested and proved 
for over 2 years! 


New Styling. New Two-tone Finish. New Flexibility 


ALEM 


Pacemaker in Lubrication Progress 





issue of the Chicago Tribune 
ever published was circulated in 
Chicago and suburbs on Apr. 7. 
An estimated 187,000 lines of ad- 
vertising in an 84-page newspa- 
per broke all previous records. 
The previous regular week-day 
record advertising volume in the 
Tribune was 154,003 lines pub- 
lished in a 76-page newspaper 
last Oct. 14. 

* 


Dealer Show 


Harry Mitchell, president of 
Mitchell & Cassell, Inc. (Dodge), 
has signed a contract to bring Ful- 
ton Lewis jr., Washington, news 
commentator, to Peoria radio lis- 
teners via WMMJ. Otto Voss, sales 
manager, and Leon Hutchinson, 
advertising manager for Mitchell 
& Cassell, were also present for 
the signing. 


* * * 


Macfadden Merger 


O. J. Elder, president of Mac- 
fadden Publications, has announced 
that effective with the October is- 
sue Macfadden’s six women’s mag- 
azines will be merged into one unit 
to be entitled the True Story Wom- 
|en’s Group. 

The new group will have a 

guarantee to advertisers of 5,- 
| 250,000 and will be the “largest 
guarantee in the magazine pub- 
lishing industry.” Under the new 
plan all sales, research, promo- 
tion and advertiser services are 
merged. 

A new rate card details discounts 
|available to advertisers through 
various combinations. 

While the guaranteed page rate 
per thousand for True Story has 
| been $2.40, and the guaranteed page 
rate per thousand for the Mac- 
| fadden Women’s Group $2, the rate 
base for the new unit will be as 
|low as $2 when the maximum dis- 
| counts are earned. 
| J. L. Mitchell, formerly advertis- 
| ing manager of True Story, has 


* 





been named advertising director of 
the True Story Women’s Group. 
| Edward F. Lethen, formerly adver- 
|tising manager of the Macfadden 
| Women’s Group, has been named 
‘advertising manager of the new 
| unit. 

Western co-managers will. be 
Albert G. Degen and Leslie R. 
Gage. The Pacific Coast adver- 
tising manager will be Joseph M. 
Dooher, and Metz B. Hayes will 
function as New England man- 
ager. 

| Wes Jones, who has been promo- 
|tion manager of True Story, be- 
comes promotion director of the 
True Story Women’s Group. 

Everett R. Smith, research direc- 
tor of Macfadden Publications, 
Inc., will move his marketing re- 
search department into the new 
unit. All personnel in both organ- 
izations will be assigned posts in 
|the new package. 

Extensive plans are in the works 
for researching and publicizing the 
|Macfadden venture. Full-page 
|mewspaper advertisements have 
| started in principal cities. A spe- 
|cial campaign has been prepared 
for business papers dealing with 
the mechanics, costs, and other 
data of the merger. Both cam- 
paigns will be placed through St. 


Georges and Keyes, Inc. 
* & aa 


L-M Television 


Lincoln-Mercury dealers are now 
| sponsoring a television show known 
jas “Toast of the Town” over the 
|CBS network, 8 to 9 p.m. Sunday. 
The Detroit outlet is Station WJBK- 
TV, Channei 2. 

* 





* * 


| Names 


William A. McNabb, 40, art direc- 
tor at the Detroit office of McCann- 
|Erickson, Inc., died Apr. 11 of a 
| heart attack. Mr. McNabb, who had 
been an executive in the New York 
office of the agency, was appointed 
art director of the Detroit office 
Apr. 1. 

S. James Andrews, former vice- 
president of Lennen & Mitchell, 
Inc., has joined the sales staff of 
the American Newspaper Adver- 
tising Network, it is announced by 
| Edward D. Madden, executive vice- 
| president. 





Advertising’s Day 

| Im the New York Times Sun- 
| day (Apr. 10), Clarence B. Gosh- 
| orn, president of Benton & 
| Bowles, made the statement that: 
“Advertising was made for the 
buyer’s market for the time when 
goods and services need to be 
sold.” 
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The Other Side of the Picture 


| J S0SE TH esr THING 1 

| WAVE TO DO, 1F YM GOING 
TO WASHINGTON, 'S To GET 
MY ORGANIZATION LINED UP 
TO HANDLE 


iy LY Vp! 


Ae 


MISS VONES, WILL YOU CALL ALL OU 


MEETING. I HAVE & MATTER T = 
WANT TO DISCUSS WITH a 
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==|| FELLOWS~I'M SORRY TO HAVE TO TELL You 
EMPLONEES TOGETHER FOR A GENERALEI| Tear 1 AM LEAVING [OR WASHINGTON TO 
SERVE TH DEALERS ASSOCIATION AS TWEIR 
LOBCVIST » BE GONE FOR SOME TIME 


L GET 


AND T'd LiKE To FEEL YOU MEN WILL BE 
TAKING GOOD CARE OF TH’ BUSINESS 


WHILE r'm GONE 


1 see wuere’ 


(Cartoonist Kempf,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co.. Kearney, Neb.) 


i 
SOME 


_21 


Bv Fred Kempf 


1ON'T EXACTLY 4/NE THEIR 


AEACTION » SEEMED TO ME I CAUGHT 
A NOTE OF RELIEF IN THEIR 


ATTITUDES »-- HMA-? 1 WONDER 








Public Interest 
In Safety Cited 


Recipients of Awards 
Announced for 1948 


CHICAGO.—The National Safety 
Council has announced the recipi- 
ents of its public interest awards 
for exceptional service in accident 
prevention during 1948. 

Thirty-six newspapers, 48 radio 
stations, one radio ‘network, eight 
general circulation magazines, eight 
trade journals, five advertisers and 
one film sponsor were honored by 
the board of judges for their ex- 
ceptional leadership and support of 
the national safety movement last 
year. 

The council emphasized that the 
awards, which will be made an- 
nually, were not competitive. 

“The public information activities 
reviewed by the judges reveal a 
tremendous voluntary contribution 
to the cause of safety,” said Ned 
H. Dearborn, president of the coun- 
cil. “Without this support and, in 
many cases, active leadership, the 
voice of safety ‘would have been 
only a whisper.” 

The judges were Erwin D. Can- 
ham, editor of the Christian Science 
Monitor and president of the Amer- 
ican Society of Newspaper Editors; 
Norman Damon, vice-president of 
the Automotive Safety Foundation; 
Wesley I. Nunn, advertising man- 
ager of Standard Oil Co. (Indiana) 
and coordinator of the Advertising 
Council’s “Stop Accidents” cam- 
paign; Dr. Kenneth E. Olson, dean 
of the medial school of journalism, 
Northwestern university, and Ar- 
thur C. Stringer, director of special 
events, National Assn. of Broad- 
casters. 

Magazines named award winners 
were Better Homes ¢& Gardens, 
Look, Parents’ Magazine, Popular 
Science, Seventeen, Sports Afield, 


Chrysler Fills 
3 Export Posts 


DETROIT.—Three appointments 
to fill key posts in the Export divi- 
sion of Chrysler Corp. were an- 
nounced last week by C. B. Thomas, 
division president. 

Thomas named George B. Frau- 
mann, parts sales manager; C. C. 
Stewart, parts operations manager, 
and T. H. Bullard, assistant service 
manager. 





Fraumann joined Chrysler Export | 


in 1947, and became associated with 
its parts division in 1948. Stewart 
has been a member of the division’s 
parts department since it was or- 
ganized in 1926. 

Bullard joined Chrysler in a serv- 


ice post at the Dodge division in 
1936. 


Annual Spring Parleys 
Listed by Tenn. Assn. 


NASHVILLE, Tenn.—The annual 
spring regional meetings of the 
Tennessee Automotive Assn. will 
take place on the following dates 
at 6:30 p.m.: 

April 25, Johnson City country 
club, Johnson City; April 26, An- 
drew Johnson hotel, Knoxville; 
April 27, Chattanooga Golf and 
Country club, Chattanooga; May 3, 
Peabody hotel, Memphis; May 4, 
New Southern hotel, Jackson, and 
May 5, Noel hotel, Nashville. 





Successful Farming and Woman’s 
Home Companion. 

Advertisers to win awards were 
Crown Central Petroleum Corp., 
Electric Auto-Lite Co., Standard Oil 
Co. (Indiana), Wagner Electric 
Corp. and Weaver Mfg. Co. 





The Ashtabula Hide & Leather Company, Ashtabula, Ohio 
Eagle-Ottewa Leather Company, Grand Haven, Michigan 
THE UPHOLSTERY LEATHER GROUP 


Traffic Institute 
Sets July Class 


EVANSTON, Ill.—The traffic in- 
stitute at Northwestern university | three-week traffic police training 


Blanchard Bro. & Lane, Newark, N. J. + 


TANNERS’ 


nounces. 
Courses to be 


| wint offer its annual Summer Insti- 
tute for traffic training here July 5- 
22, Franklin M. Kreml, director, an- 


offered include a 


course and shorter courses in driver 
education and training, traffic engi- 
neering, use of accident records, use 
of chemical tests to determine in- 
toxication, school transportation 
and a three-day seminar in develop- 


ing public support for traffic safety. ° 





for DURABILITY and DISTINCTION 


A fine automobile . . . upholstered in leather . . .is a pleasure to 


behold . . . 


a satisfaction to own. For leather complements 


coach work ... enhances design . .. contributes to the complete 
picture of durability and distinction. - In addition to color . . . 
both smart and varied ... and texture, so fine and yet so 
sturdy .. . leather is a highly practical material for upholstering 


a car. Leather is fire and stain resistant. . 
tary and moth-proof ... 


. washable, sani- 


asks no upkeep. . . needs no seat 


covers. + We suggest you look to leather . . . genuine leather 
... to give your cars the finer touch. 


The Lackawanna Leather Company, Hackettstown, N. J. 
COUNCIL OF AMERICA + 


Conneaut Leather, tnc., Conneaut, Ohio + 





Delaware Tanning, inc., New York, N.Y 


. Rade! Leather Manufacturing Company, Newark, N. J 


100 GOLD STREET 


e NEW YORK 7, N. Y. 


- 
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Taft Act Foes Bearding 


Vacationing Solons 


By William Ullman 


Washington Correspondent 


pg members of Congress who are planning to spend 
this week at home as a result of the declared Easter 
holiday—Apr. 15 to 25—are in for very special receptions 


to be stag 


by CIO officials located in their respective dis- 


tricts. On their home grounds they will be asked why the 
Oo 


Taft-Hartley law has not 
been repealed and why other 
phases of President Truman’s 
fair deal program have not been 
enacted. 

Under a nationwide plan, letters 
went out last week, over the sig- 
nature of Philip Murray, CIO pres- 
ident, to CIO international unions 
and to state, regional and local 
CIO headquarters outlining proce- 
dure. 

The congressmen, said Murray, 
“must be impressed with the fact 





' country are dis- 


satisfied with the 
record of the 81st 
Congress during 
its first three 
months.” 
Murray pro- 
posed that union 


members “de- 
mand” specific- 
ally: 


1. “Immediate 
and positive ac- 
tion for passage” 


Lesinski bill which would repeal 
the Taft-Hartley measure and re- 
vive the Wagner labor relations 
laws with modifications suggested 
by the President. 

2. Defeat the Wood bill, which, 
in the opinion of many, would 
“toughen” Taft-Hartley. 

3. Passage of “an effective min- 
imum wage bill.” 

4. Enactment of “an economic 


program to combat unemploy- 
ment.” 
5. “Improved” social security. 


6. Better housing. 

7. “A sound health program.” 

8. Civil rights legislation. 

9. “All other elements of the 
President’s fair deal program.” 

Murray said “every possible 
step should be taken” to arrange 
meetings between CIO represen- 
tatives and the lawmakers and 
that the meetings should be pub- 
licized to give them maximum 
effect. 

The CIO president suggested that 
the meetings be arranged by tele- 
graph before the congressmen 
start home to make sure that prior 
engagements would not intervene. 

“We must make these matters 
with congressmen a first and im- 


that labor and the’ people in this|of the administration’s Thomas-| portant order of business for all 


In stop-and-go traffic driving, Long clutches give 
smooth, positive, effortless performance. At high- 
way speeds, the semi-centrifugal construction 
means increased torque capacity —less slippage, 
less wear. They have equipped millions of cars, 
trucks, buses and tractors since 1922. 












LONG MANUFACTURING DIVISION ° 
BORG-WARNER 
Detroit 12 and Windsor, Ontario 










EFFICIENT 
@ VOLUME 


Clutch and Jeadldile 


PRODUCTION 
TIME-TESTED PERFORMANCE 





GOLDEN NASH—Wisconsin's Gov. Oscar 
Rennebohm (left) is shown receiving a _ 
miniature of the 1949 Nash Airfl car 
Col. H. J. Melipm, oa of 


company. 
Nash Motors, e the state's leading in- 
dustrial producers, presented the car as an 
addition to the — collection of Wis- 
consin products in miniature. 


CIO organizations during the next 
three weeks,” Murray declared. 
He told the leaders he would 
appreciate “a personal report” on 
the outcome of the meetings with 
an account of each congressman’s 
“views and attitudes with regard 
to these important issues, and par- 








CORPORATION 


construction provide clean, 
courses . . 


Long radiators have been used throughout the auto- 
motive world since 1903. Fin-and-tube design and 


unobstructed water 


+ maximum heat exchange. In heavy- 
duty commercial engines or high-speed passenger 
cars, this means engines that run cool. 


RUC SER ee ee aes 





ticularly on Taft-Hartley repeal.” 
These reports should be in hand 
not later than Apr. 25, Murray said. 


. + + 
Job Prospectus 
CCORDING to the Bureau of 
Labor Statistics, youngsters 


with an eye to a career have a 
hopeful outlook in prospect if they 
turn to automobile repair work, 
medicine, teaching, foundry work, 
stenography and library work. 

But if they insist on trying for 
jobs which appear glamorous to 
many youths, such as newspaper 
reporters, radio announcers, air- 
plane pilots, FBI agents or per- 
sonnel workers, then the outlook 
is not so good. 

The BLS surveyed 288 occupa- 
tions for an Occupation Outlook 
Handbook prepared for the Vet- 
erans Administration. It is avail- 
able at $1.75 from the Govern- 
ment Printing Office, Washing- 
ton. 

Here’s the way the handbook 
sums up the prospects in various 
fields: 

Airplane pilot: “Only the most 
highly experienced and qualified 
men are likely to get jobs for 
some years. ... The increased 
size and speed of new planes per- 
mit given volumes of traffic to be 
handled by fewer planes and 
pilots.” 

Newspaper reporter: The field is 
now somewhat “overcrowded” and 
“in the long run opportunities will 
probably continue limited, but 
some expansion in related fields is 
expected.” 

Radio announcer: A good many 
openings will occur but competi- 
tion will be keen in large cities. 

FBI agent: Aspirants face a dif- 
ficult time although there are 
“some few openings in prospect” 
for federal police and detectives. 

Personnel work: “Long - run 
employment trend is slowly up- 
ward, but keen competition for 
entry jobs is likely to continue 
for several years.” 

Diesel mechanics: Although use 
of such engines has increased since 
the war, “greatly limited” employ- 
ment opportunities for new work- 
ers are foreseen. 

Physicians: Outlook excellent for 
those who can get into medical 
schools. The need is greatest in 
rural areas. 

Teachers: Best opportunities are 
for kindergarten and elementary 
teachers. 

Librarians: Immediate prospects 
“very good” for the professionally 
trained. 

Secretaries and stenographers: 
Openings are on hand for well- 
trained workers. Long-run job 
trend is upward. Work now 
awaits bookkeeping clerks and 
machine operators although keen 
competition is probable in the 
future. 

Auto mechanics: Opportunities 
will be good for the next few years. 
7 * . 

Budget Up Again 

ONGRESS is now in. the midst 

of disposing of the huge appro- 
priation bills which make up the 
annual budget. It has a scant 60 
to 90 days in which to make a rec- 
ord of economy or huge spending. 

One of the difficulties faced in 
congressional consideration of the 
budget is differences of opinion as 
to ultimate cost of the Truman 
program of spending and controls. 

Sen. Wiley of Wisconsin sought 
to clarify the situation. He ended 
by criticizing the Bureau of the 
Budget. The Budget Bureau gave 
him an estimate of cost, which 
failed to satisfy. 

The bureau estimated additional 
cost of the Truman administration 
program at $6.1 billion in fiscal 
1950. Wiley immediately declared 
that this was “one of the most 
monumental understatements I 
have ever seen.” 

= * : 

Against Tax Rises 
CONGRESS does not like the 
prospect of a tax increase. 
The entire membership was jolt- 
ed by Senator George of Georgia, 
chairman of the Senate Finance 
Committee, when he warned 

against increasing taxes. 

He pointed out that Canada, with 
an economy similar to that of the 
United States, has just cut taxes 
to help maintain high level of busi- 
ness activity. 
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Sales Reports From Various Cities al 





| ever, with the total for March 289 


Auto Market Page 


Detroit 
New cars sold in Detroit in 
March totaled 13,230, ‘compared 


with 11,966 in March, 1948. How- 
ever, the total for the first three 
months was down a bit, 30,562 this 
year and 31,616 last year. 

Used-car sales were about even, 
8,852 in March, 1949, compared with 
8,873 in March a year ago. Total 
to date was 18,582 this year com- 
pared with 18,988 last year. 

New-truck sales for March were 
871, compared with 1,320 last year. 
Total to date on new trucks was 
2,390 compared with 3,160 last year. 

Used-truck sales were up in 
March, with 642 compared with 
537 last year. Total to date was 
1,374 compared with 1,089. 

Of the new cars sold in March, 
1949, Austin sold 1, Buick, 1,165; 
Cadillac, 342; Chevrolet, 2,563; 
Chrysler, 291; Crosley, 14; DeSoto, 
339; Dodge, 445; Ford, 3,402; Fraz- 
er, 37; Hudson, 343; Kaiser, 55; 


Lincoln, 100; Mercury, 512; Nash, 


241; Oldsmobile, 759; Packard, 148; 
Plymouth, 1,185; Pontiac, 1,030; 
Studebaker, 226; Willys, 21; miscel- 
laneous, 11. 

Here are the new-truck sales 
for March, 1949: 

Autocar, 2; Chevrolet, 333; Dia- 
mond T, 1; Divco, 7; Dodge, 138; 
Federal, 1; Ford, 229; GMC, 67; 
International, 33; Mack, 5; Reo, 1; 
Studebaker, 25; White, 6; Willys, 
17; miscellaneous, 6. 

- + . 


Houston 


Dealers here say the market is 
loosening up and new cars will be 
easier to get from here on out. 

However, while you can buy 
many makes off the floor, others, 
es those in the lower- 
priced brackets, require some 
waiting. 

Used-car prices have dropped a 
good deal—some say the greatest 
drop in history. 

There are high price tags on 
the late model used cars, but the 


summa 
CUNT 
pleasure... 


It is indeed with great pleasure that once again The Boston 
Globe announces a small investment in one of New England’s 
greatest resources: Education. 


salesmen will tell you: “Make me 
an offer, and you'll be driving it 
home.” 

This depreciation of used cars 
makes it more difficult to buy new 
ears, for there is a long reach 
from the old jalopy to the new 
dreamboat. 

+ * * 
Minneapolis 

March came in more like a lion 
as far as the automobile industry 
than any previous month this year 
with new-car deliveries in Minne- 
apolis and surrounding area (Hen- 
nepin county) exceeding the total 
for March, 1948, according to fig- 
ures compiled by “Finance & Com- 
merce,” business paper here. 

Sales - during March totaled 
2,202, compared with 2,041 a year 
ago, bringing total sales the first 
three months of 1949 to 5,638 
compared with 5,736 a year ago, 
a slight drop in the first quarter. 

Truck sales in March continued 
lagging behind 1948 volume, how- 


compared with 365 in March of 
1948. Total for the first three 
months of 1949 was 772, a drop of 
more than 200 from March, 1948. 
when 996 were delivered. 


Chevrolet went into the lead 


once more in new car deliveries || 


with 451 to Ford’s 400. 

A breakdown of sales for the 
first quarter of 1949 in this area 
shows: Austin, 7; Buick, 426; 

148; Checker, 2; Chev- 
rolet, 980; Chrysler, 167; Crosley, 

6; Dodge, 348; DeSoto, 108; Ford, 
1,135, and English Ford, 5. 

Others include Frazer, 29; Hud- 
son, 171; Kaiser, 74; Lincoln, 71; 
Mercury, 223; Nash, 203; Oldsmo- 
bile, 305; Packard, 130; Plymouth, 
547; Pontiac, 280; Studebaker, 263, 
and Willys, 16. 

Noticeable were the sharp rises 
of sales in Nash, Mercury and 
Ford this March over a year ago. 
Nash delivered 75 new cars com- 
pared with 56 last year, Mercury 
99 compared with 20 in 1948 and 
Ford doubled its 1948 March vol- 
ume with 400 in 1949 compared 
with 222 a year ago. 


* + * 


Ottawa 


A buyer’s market is evident for 
practically all types of used cars 
(See SALES REPORTS, Page 28, Col. 5) 


Once more this investment is in the form of $1000 Boston 
Globe Fellowships for five New England college undergraduates 
to travel and study outside the United States for a year. 


The 1949 winners are: 


Mary Rhoda Dorsey of Smith . . 
Robert J. Ballantyne of Yale. . . 
Eleanor M. Ridge of Emmanuel . 
Stewart D. Kranz of Harvard. . . . 


Sheila Spear of Mt. Holyoke... . 


to France 


. to England 
. to Mexico 
. to Ireland 


to Italy and France 


The twenty previous Globe Fellows have already studied or are 
studying in Hawaii, France, England, Scotland, Ireland, Sweden, 
Switzerland, Guatemala, Canada, Brazil, Argentina and Denmark. 


These Fellowships are part of The Globe’s public 
service to its community. 


And they are indicative of The Boston Globe’s 
character —a character which attracts intelligent, loyal 
readers, and which makes The Globe Boston’s most 
interesting and influential newspaper. 


MORNING 


* EVENING - SUNDA 





he Boston Globe 


Y 


National Representatives: Cresmer & Woodward, inc., New York, San Francisco, Los Angeles 
Osborn, Scolaro, Meeker & Scott, Chicago, Detroit 


t 








COUPLE of dealers — Midway 
Ford Sales in Lansing, Mich., 
and Glenn Smalicomb (Chevrolet) 
in Burlingame, San Bruno and San 


Mateo, Calif—have started their 
own publications. 

Midway Ford Times is a month- 
ly going to all Ford owners in its 
trading area. First issue does a 
good job of letting the folks know 
what is going on at Midway. 


One story points out that now is 
the time to buy a good used car. 
Another explains credit plan avail- 
able at Midway. Pictures of de- 
partment heads are in the first 
issue. This should be valuable mer- 
chandising. 

* * > 
Teamplay 
MALLCOMB'S publication, Small 
Comb-ings, is slanted to the 
staff. 

An article by the boss points up 
the importance used cars play in 
the new-car business, 


“Is is my contention,” says 
Smalicomb, “that each member of 
our organization should be so 
deeply interested that they should 
be looking for used-car pros- 
pects.” 

That has the foundation of good 
teamplay. 

Another dealer with marketing 
ideas is Paul Edwards (Kaiser- 
Frazer), of Springfield, Ill., who 
offers to trade a 1949 Kaiser for 
60 hogs. 

+ * . 

Eeny, Meeny 
A= down in Beaumont, Tex., 

Himmel Motor is becoming lo- 
cal sponsor of a national comic, 
announced with this advertisement 
in the Sunday Enterprise: 
“Eeny, meeny, miney mo, 

Watch your paper, here we go, 
For entertainment at its peak, 

Read our feature every week!” 


+ - > 
Appealing Ads 
[BALERS are using appealing 
ads to point up the need for 
spring tuneups. 

In Manhattan, Kans., Miller Auto 
Exchange (Pontiac-Packard) is us- 
ing an illustration of a man stretch- 
ing as he wakes up. 

“Cars get that tired feeling, 
too,” the copy points out, and lists 
a number of car items that might 
need a spring tonic. 

In farm-conscious Logansport, 
Ind., Hendrickson Motor (Chrysler) 
talks the language of the farmers 
in discussing “Care and Feeding of 
Gas Hogs,” which might be “your 
big fat carburetor, or worn points, 
bad spark plugs,” etc. 


* . * 
Staff at Work 
IMPSON AUTO CO. (Ford), 
Oklahoma City, marked its 28th 
anniversary and opening of its new 
plant with a folder introducing the 
men and equipment designed to 
give good service to customers. 


Ford Sales Lead 
In Adams County 


Sales in Berne and Geneva, Ind., 
during March included 25 new cars, 
14 used cars and four trucks, as fol- 
lows: 

Jefferson Garage (Chevrolet), 
three new; Main St. Station (Chrys- 
ler), four Plymouths, two Chryslers, 
two used cars; Balsiger Motor Serv- 
ice (Oldsmobile), three new, one 
truck, two used cars; Liechty Motor 
Service (Buick-Pontiac), two new 
Buicks, two new Pontiacs; A. J. 
Moser (Ford), six new, 10 used; 
Walter Hofstetter (Studebaker), 
three new, three trucks. 


Opens U. C. Outlet 


Allied Motors (Chrysler), Shaw- 
nee, Okla., announces the opening 
of its new used-car lot at Highland 
and Market streets. 
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A PROFITABLE NAME TO TEAM UP WITH! 


What are the facts back of the headline? ... 


1. Americans are buying more English Austins 
than all other imported cars combined. The 
Austin is in the U.S. A. to stay. 


2. Austin dealers now are established from 
coast to coast. There is a two million dollar 
stock of replacement parts in this country, and 
all facilities required for expert service. 


3. The Austin isa superbly engineered, family- 
size motor car, Continental in smartness, deliv- 
ering up to 35 miles per gallon, and packing 
into its 2,250 pounds more solid, provable car 
value per dollar than anything on the road. 


PROSPECTIVE DEALERS: -— Austin fran- 
chises are still available in important car-buy- 
ing areas. 


There is room in the Austin plan for upward 
of 100 new Austin dealers in the United States. 
And there may be a franchise available in your 
territory. 


If you seek a profitable new car business — 
if you have had automotive selling experience 
—then this is an unusual opportunity for you. 


Write or wire us collect, and our representa- 
tive will arrange to call on you to discuss your 
application. 





THE AUSTIN MOTOR COMPANY, LTD. (enctanp) 


FRANCHISE DIVISION 
250 West 57th Street, New York 19, N. Y. 


25 






































When winter departs, it leaves cars tired and listless. 
Slippery pavements, deep snow, icy cold ... winter conditions 


Sooo vat you live ...all affect the operation of your car...nd 
} the chances are it needs « real Spring Tonic. 
r a Why sxiay? see ener it gets a thorough Spring tune-up...the 
Kind You'll and wherever you see the oval blue Genuine Ford Parts Sit 
There, skillful mechanics will change lubricants... flush radiator... 
“ sewer battery, tire pressure and fan belt... inspect spark plugs 
> ~ check lights, and get your Ford ready for Spring driving, 


Where to go for this check-up? At alll Ford Dealers, and at 
; selected Independent Gerages displaying the GENUINE SBP PART? Sg% 
‘That sign is your assurance of having installed . - 






GENERATOR...If 
needie shows discharge, #28 
It’s the heart of your car's ral sys- 
tem, and when out of order, it needs 
prompt attention. If you need # new ond, 
specify a Genuine Ford Generator that's 


just right for your Ford. 
















CLUTCH ... Nothing’ 5 


slipping, chattering pray! 
bucking, jittering car. But the care 


a clutch check-up and new dises t © 


worn by winter's slippery starts and ‘ 
Ford Clutch Discs are easily installed. ‘They restore 


your Ford's smooth get-away. 









DISTRIBUTOR ... . Winter is hard on 
distributors. If your engine is missing and 
pick-up is sluggish, it's time to have your 
distributor checked. Chances are, the 
points heed cleaning... but if necessary, 
you can get a new Ford Distributor wher- 
ever you see the Genuine Ford Parts Sign, 
to restore your car's power and pep. 
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Parts Sales 


Powerful Campaign, Reaching 
Millions, Builds Parts. Volume 
for Ford Dealers and Selected 
Independent Garages! 


Designed to give Ford owners some practical, down- 
to-earth advice on spring maintenance needs, a special 
campaign building Genuine Ford Parts sales is now 
going to work nationwide for Ford Dealers and 
Independent Garages displaying the Genuine Ford 
Parts Sign. 





Spearhead of the drive is a striking double-page 





magazine advertisement in full color that will reach 
upwards of 27,000,000 readers. Specific parts that 
suffer most from winter driving are featured, together 


with brief outlines of the symptoms usually present 


v's 


aa | 


uch oil? Tr may B* when the parts need attention. 
ing too ™ 09. 
” ms. poe! hard one you i ° e . ee . 
ston nether YOu ee oe Genuine Ford Pare In addition, a giant broadside covering the ‘Spring 
mine we ae ee get real Ford performs 
save mo 


1a So ' 
Sige Fee a Rin Zing” theme has been distributed, together with 


iy - 


7 


— 
es, 


reprints in four colors of the advertisement for 
vine Ford Fatts— display use by all Ford Dealers and Independent 
Aways spect - fit right to last longer Garages who handle Genuine Ford Parts. These 


displays will, in turn, be seen by many more 


CE nse 


y 


millions. 


Result—a tremendous impact on Ford owners 
that puts “Spring Zing” in Genuine Ford Parts 
sales for Ford Dealers and selected Independent Garages 
coast to coast! 
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DIVISION OF FORD MOTOR COMPANY 


Unlicensed Dealers Get 
Warning in Virginia 


RICHMOND, Va. - Individuals | 
who assume the functions of an/jn order to stay in the used-car 
automobile dealer without a license | | business, you must know your busi- | 


have been warned by the Virginia | 
division of motor vehicles that oe 


are being watched and will be} 


prosecuted. 

It was pointed out that Virginia 
law requires a license for all new 
and used-car dealers, manufactur- 
ers and distributing branches. Ex- 
cessive sales of automobiles by pri- 
vate persons constitute a violation 
of this law and will result in 
prosecution, it was stated. 

+ + + 


Used-Car Dealer Permits 
Drop in Michigan 


DETROIT.—In pointing to the|Assn., designed to promote the au- 


drop in the licensing of used-car 
dealers in Michigan, _ Russell 


KS 
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World's | 


A.| between Sheridan and Wadsworth | 
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Iowa Road Fund Gets 
$5 Million Grant 


Gov. William S. Beardsley h 
signed into Iowa law a bill to 
transfer $5,000,000 from the gen- 
eral state fund to the primary 
road fund to enable the state 
Highway comnission to match 
$7,000,000 in Federal aid and let 
$14,000,000 worth of contracts 
this year. 


Malrick, executive secretary of 
Michigan Used Car Dealers Assn., 
| said: 

“This proves very definitely that 


ness thoroughly and consider it a 
full-time occupation rather than a| 
|temporary money maker.” | 
State records reveal that as of | pe i a 
Apr. 1 about 1,000 fewer used-car | eee ed as “The Strip,” was an- 
licenses had been issued than for|"°unced last week. The dealer- 
1948. As of that date, 2,065 new-car|™Members are pledged to ethical 
dealers were licensed, 2,438 licenses | dealings and general improvement 
for used-car dealers and 143 for|of the district. 
junk yard dealers. | Officers of the new association 
- jare M. G. Cohen, president; R. D. 
Dealers Along ‘The Strip’ |Carson, vice-president, and George 
Organize in Denver Castillier, secretary-treasurer. The 


ith i T 
DENVER. — Formal organization ree, Win yess Drown and Tem 


of the Lakewood Used Car Dealers Curry, comprise the organization’s 
directors. 


The organization plans to conduct 


tomobile row along W. Colfax Ave., 
a cooperative advertising campaign 


a 


stele 


HAS 65-FOOT USED-CAR LOT—H. B. Ransom Motor Co. 
counting the building itself, 


Tex. the length of _the sign pictured, 


featuring a full-page advertisement 


in Denver newspapers calling at- | 


|tention to their car stocks. 


Williams Opens U. C. Lot 


Bruce Williams, Inc, (Stude- 
baker), has opened a used-car lot 
at Douglas and Harrison Sts., Fort 
Wayne, Ind., in charge of H. J. 
O'Leary, used- -car general manager, 
and Fred Williams, retail used-car 
manager. 


REATEST DEVELOPMENT 


TIN RIDING COMFORT! 


Select-0-Seat 


VA TCA LL LAO 


Many leading makers of new avtomobiles now factory-equip their 


cars with “Select-O-$ecat” . a totally new type of coil 


seat cushion construction . . . “Select-O-Seat” can be 


easily 


spring 


and 


quickly adjusted (without disturbing upholstery) by having your 


dealer insert extra pocketed coil springs to assure 


“Selected Personalized Comfort” 


Select-O-Seat’’ so 


Ask your dealer about 


U 


you, too, can “Choose Your Own Comfort 


A 


rs) 


“a 


re 
ye 


you specially 


for casy-chair riding luxury! 


o 
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L. A. YOUNG SPRING & wink webilieditad Rb 


GENERAL OFFICES: DETROIT MICHIGAN N CANADA: L.A UNG INDUSTRIES, LTD 


vtacturers of Springs and Diversified Wire Products Leaders in Coil Spring Cy 
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(Chrysler) is in Fort Worth, 
is 255 feet. 
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Sales Reports 


(Continued from Page 24) 


here except 1936-40 medium-priced 
models, and dealers report they are 
finding less cash available for such 
purchases at this time than a year 
ago. The result has been a general 
markdown on used-car prices this 
spring, according to a poll. 
* . - 


St. Petersburg, Fla. 


St. Petersburg is essentially a 
tourist city, where the permanent 
population of 100,000 is augmented 
by 100,000 or more tourists October 
through March. 


Sales, therefore, of new automo- 
biles during the tourist season as 
reported by the 18 new-car dealers, 
increase from 15 to 40 percent, with 
an average of 33% percent during 
the season. 

Dealers report that dropping busi- 
ness has been evident during this 
month and that until October, they 
expect the usual non-tourist season 
sales when it will again pick up in 
October next. 

But there is almost a unani- 
mous opinion among the dealers 
that this March has shown a de- 
crease from 15 to 20 percent as 
compared with March of last year. 


All but three new-car dealers say 
the buyer’s market has returned to 
the St. Petersburg area. Dealers are 
reviving prewar sales techniques 
and are busy training salesmen. 
This state of affairs runs through 
all the price levels. All the dealers 
réport that prospective customers 
have become more critical both as 
to quality and price. 

* * +. 


Montgomery, Ala. 


Chevrolet led in sales of both new 
passenger cars and new trucks here 
during March, marketing a total of 
66 passenger units (nine for taxi 
purposes) and 24 trucks. Ford ran 
second on automobiles, selling 50 
units. International trucks, totaling 
11 units, took the runnerup spot 
among trucks. 

New-car sales, as registered in 
Montgomery Probate Office, were as 
follows: Chevrolet 66; Ford 50; 
Plymouth 28; Pontiac 28; Mercury 
26; Buick 25; Oldsmobile 20; Hud- 
son 18; Studebaker 17; Dodge 15; 
Nash 14; Lincoln 10; Chrysler 9; 
Cadillac 5; DeSoto 5; Packard 5; 
Kaiser 2. 

New truck sales: Chevrolet 24; 
International 11; Dodge 8; Ford 7; 
GMC 6; Willys 4; Studebaker 3; 
Mercury 2; Mack 1; Diamond T 1. 


Buffalo 

Automobile Row is beginning to 
look more like the highly competi- 
tive lane of old. 

More and more showrooms are 
staying open evenings as new- 
car dealers seek to induce pros- 
pective buyers to come in and 
examine their new models. Six 
months ago, there was little ac- 
tivity along Automobile Row 
after 6 p.m. Now there are sales- 
men on the floor of many of the 
large agencies six nights a week. 

To help drum up business, some 

new-car dealers are again placing 
handbills on parked cars in the 
downtown area offering owners 
lucrative trade-in prices on higher 
priced cars. 

New-car sales here are reported 
to have shown a fairly good in- 
crease since early in March but 
price resistance has stopped some 
sales. Greatest sales gain is re- 
ported in the lowest priced cars. 

A few new-car dealers reported 
that sales are not up to expecta- 
tions. Others said they were selling 
more new cars than ever. 

Used-car sales in Buffalo have 
picked up in the last couple of 
weeks but the spring sales gains 
are disappointing to most dealers. 
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Mental quackery gets a setback 
»..- because women acted! 


SOMETHING MUST BE DONE — decided 
aroused women readers of recent COMPAN- 
ION article “Beware The Mind Meddler.” 
This feature which exposed the merciless 
charlatans who prey on those needing men- 
tal or emotional help drew requests for 
thousands of reprints. And newspapers in 
all parts of the country quoted this challeng- 


PITY THE POOR POSTMAN — During 1948 the COMPANION 
sent out more than 330,000 booklets, pamphlets and in- 
structions in response to reader requests for home and 
personal service. In the women’s service field it’s the 
COMPANION that women seek out when they are looking 
for know-how on how-to-do! 


WOMAN’S HOME 


THE MAGAZINE OF PERSONAL 


ing COMPANION indictment in news and 
editorial columns, adding weight to the 
demand for regulatory laws. 

Once again positive results have shown 
the COMPANION to be outstanding in the 
women’s service field when it comes to 
reader response and action. Below is further 
dramatic proof of that! 


It’S A BANDWAGON — In 1948 the COMPANION gained 
62% pages of advertising. In the women’s service field 
Magazine B gained 3944 pages. Magazine C lost 481 
pages. Magazine D lost 77 pages. 102 products became 
new COMPANION advertisers during the year! Which proves 
one thing — the trend is to the COMPANION! 


Circulation More Than 4,000,000 
SERVICE, HOME SERVICE, 


N U M BER 


29 


i ee 


MADAM CHAIRMAN’S BIG HELPER! — More than 2,700 
women’s clubs, with a membership of over 327,000, now 
subscribe to the COMPANION’S Packaged Club Programs! 
In every part of the country these programs, based on the 
COMPANION’S monthly Public Service articles, have spear- 
headed community action on important problems. 


COMPANION 


PUBLIC SERVICE 
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New Passenger Car Registrations, 19 States lor February, 1949-1948 
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4-dr. sed., $1,755 (deme, es 850); sed. 
cpe., e. 705 (deluxe, $1,800 Streamliner 
Eight Standard—4-dr. sed., $i, 824 (deluxe, 
$1,919); sed, cpe., $1,733 (deluxe, $1,868) 

Chieftain Six Standard—4-dr. sed., $1,776 
(deluxe, $1,871); 2-dr. sed., $1,726 (deluxe, 


Current Prices on New Automobiles 


charges, state sales taxes, or optional 
equipment. ard)—4-dr. sed., $2,640; club cpe., §2,- | 171.25; club cpe., $2,219 (8-cyl., $2,339.75); | $1.837 (deluxe, $1,979); 2-dr. sed., $1,774 | $1,821); club cpe., $1,726 (deluxe, $1,821); 
BUICK—Super Series 50—4-dr. , $2,- 613.75; New Yorker (eight)—(Prestomatic | bus. epe., $2,069; conv., $2,835; Commo-/| (deluxe, $1,916); club cpe., $1,748 (deluxe, | conv. deluxe, $2,153; bus. cpe., $1,603; sed. 
174; 2-dr. nt $2,075; conv., Ts,008; ’ stat. standard) —4-dr, $2,760.75; club cpe., | dore ‘‘6’*—4-dr., sed., $2,398.50 (8-cyl., | $1,889); conv., $2,164; Series 88 Standard | delivery, $1,765; stat. wag., $2,559 (deluxe, 
weg. 6 Roadmaster Series 7 0—(Dy- $2,734.50; conv., $3.2407 5. $2,514); club cpe., $2,374.25 (8-cyl., $2,-| —(Hydra-Matic standard)—4-dr, sed., $2,- | $2,638); Chieftain Eight Standard—4-dr. 
aaa dr. sed., $2 758; 2-dr. OROSLEY — 2-dr. deluxe sed., $959; | 489-75); conv., $3,056.75 (8-cyl., $3,137.75). 265 (deluxe, $2,396); town sed., $2,254 (de-|sed., $1,844 (deluxe, $1,939); 2-dr. sed., 
sed., $2,639; conv., §3,176; stat. wag.,|conv., $959; stat. wag., $991. ~ KAISER — Special — 4-dr, sed., $1,995; | Uxe, $2,385); 2-dr. sed., $2,191 (deluxe, | $1,794 (deluxe, $1,889); club cpe., $1,794 
$3,765. DeSOTO—Deluxe—4-dr, sed., $2,006.25; | Traveler, $2,088.48; Deluxe—4-dr. sed., $2,- | $2,322); club cpe., $2,164 (deluxe, $2,295); | (deluxe, $1,889); conv. deluxe, $2,221; bus. 
ILLAO—Series 61—4-dr. sed., §2,-| club cpe., $1,995.75; Custom—(‘Tiptoe Shift | 195; Virginian, $2,995. conv., $2,580; stat. wag. deluxe, $3,317; |cpe., $1,671; sed. delivery, $1,832; stat. 
hg sae Greets iam Get tenes em wom | ERO ES. cok Sena: ohh | Sean aoe Oak Conan ASD; | "ey oemnw en” conve, 
x ; 2-dr. sed., $2,992; conv. a 175.75; conv., . b cpe., $2, ; itan—4-dr. town sed., , ’ , a foil 
523; Series 60 Special—4-dr, sed., $5,003; DODGE—Waytarer—bus. cpe., $1,631.25; | $3.238; ‘sport, sed., $3,238; club cpe., $3,-| 2dr. sed., $2,447 (deluxe, $2,541); conv. | , STUDS #1 088.50; na eager Pace. 78; 
Series 75—5-pass. sed., $4,791: 7-pass. ee at sed., $1, 868.25; Coro- | 185.50; conv., $3,948. deluxe, $2,994. club cpe., $1 683: ’ bus. “epe $1,588.25: 
sed., $5,011; 7-pass. Imperial, $5,211. net—4-dr. sed., $1,947. 25; town sed., $2,-| MEROURY—4-dr. sed., $2,031; club cpe., PACKARD — Eight — 4-dr. sed., $2,275 | Champion’ Regal Deluxe—4-dr. sed., $1,- 
_LEYROLET — Fleotiine Special — a-ar. a ae: club cpe.,’ $1,933.50; conv., $2,- ge.sre ees conv., $2,409.50; stat. wag., $2,- Seaeee, ees); oot oat os (deluxe, | 762; 2-dr. sed., $1,730.50; club cpe., $1,- 
’ ,471; 2-dr. sed., »424; ‘OR ae * ; Stat, wag., , ; Super t— | 756.75; bus. cpe., $1,662; conv., $2, 25; 
wd SUATL: 2dr. sed. $1,424; Wieetiine | FORD — Six — 4-ar. ged., $1,472; 2-dr.| | NASH_€00 Super—4-dr. sed... $1,811; | 4-dr. sed., $2,827; 3-dr. sed., Sener cane, ees tae. ape., $1,003; coy: Se oieas; 
503; Styletine Special—4-dr, sed., $1,471; | "S749 VA20: tus. cps. §. Custom Six |2-dr. sed., $1,786; club cpe.. $1,808; 600 | $3,250; 7-pass. sed., $3,500 (deluxe, $3,-|2-dr. sed., $1,987.75; club cpe., $2,014: 
2-dr. $1,424; club cpe., $1,429; ‘bus. | cian obey 8 aa museh--4 ab. <r #. oe: nr ae on sed., $1,849; 2-dr. | 850); 7-pass. lim., $3,650 (deluxe, $4,000); | bus. cpe., $1,919.25; Commander Regal 
cpe., $1 hoe Styleline Deluxe—i-dr. sed., | 5 ar. bed,’ $1,498.50, bus. A seas ei $ o~ ~- cpe., $1,846; Ambassador | Custom Eight — 4-dr. sed., $3,750; 2-dr. | Deluxe—4-dr. sed. ,$2,140.50; 2-dr. sed., 
,800; 2dr. sed., $1,503; club. epe., $1,- Gustom Might 4-dr.’ sed. $1,687'00; 2-ar | 170; club 2, Soir kmbencnder ‘Siecie | Bete 4 $3,700: conv.» $4,205; T-pass, sed., | $2,108.75; club epe., $2,135; bus. epe.,_ $2,- 
519; conv., $1,868; stat, wag., $2,278. sed., $1,590; club cpe. ‘$1,500.60; anh eet <I dlr ve 23 “3 aaene nas — $4,704; 7-pass. lim., $4,868. 040.50; Land Cruiser 4-dr. sed., $2,327.75; 
OHRYSLER — ese (six) — 4-dr. sed., | $1,948.50; stat, wag., $2,263.50, | ** | $2,218; club cpe., $2,239; Ambassador Ous-| _PLYMOUTH—Deluxe—4- ar, sed., $1,566; | ORV., $2,467.50. 
$2,158.75; club cpe., $2,138.75; Windsor| FRAZER—4-dr. sed., $2,395; Manhattan | tom—4-dr. sed., $2,363; 2-dr. sed., $2,338; | ClUD cpe.. $1,534.25; bus. cpe., $1,385.75; | WILLYS-OVERLAND — Jeepster conv., 
‘ao Geehematio standard)—4-dr. sed., | —4-dr. sed., $2,595. club cpe., $2,359, Special Deluxe—4-dr. sed., $1,644; club | $1,602.22; 4-cyl, stat. wag., $1,708.89: 
; club epe., $2,332.50; conv., §2,-| HUDSON—Super “6”—4-dr, sed., $2,-| OLDSM 76 Standard—4-dr. | °Pe., $1,617.50; conv., $1,997. 6-cyl, stat. wag., $1,814.14; 6-cyl, stat. 


OBILE—Series . 
766; Saratoga (eight)—(Prestomatic stand- | 222.25 (8-cyl., $2,343); 2-dr. sed., $2,-!sed., $1,848 (deluxe, $1,990); town sed.,! PONTIAC—Streamliner Six Standard— | sed., $1,866.29. 





Look what LUMITE is doing now! 


Luxuriously appointed, ieaitil 
howdah on the elephant’, 
seen on State ocee 


i Ps 


is sitting pretty ? 


In your modern car you can have luxury he never dreamed 
of . . . seat covers of wondrous Lumite Woven Saran 
Fabric. What comfort! You'll find them gloriously smooth 
and sleek—cooler in summer—never clammy in winter. 
What beauty! You'll marvel at the rich, shimmering texture 
—the vivid brilliance of the colors and patterns. And what 
lasting loveliness! Woven of tough, durable saran plastic, 
Lumite Fabric seat covers are longer lasting. Yes, if you 
want to be sitting pretty, get seat covers of Lumite! 


Automobile seat covers of 


Colors, "Registered Trade-mark Woven Saran Fabrie 


Beautiful LUMITE DIVISION, CHICOPEE MFG. CORP. OF GEORGIA 
Paterns ke 47 WORTH STREET, NEW YORK 13, N.Y. 


CAN BUY 
rinEst SEA’ COV ame a -scutt-proot 
NGLY TO "5 non-inflamma 
Sm lero eee 

thing 
STAYS FRESH ; «| ry acid can harm it. Eosy 
es aes and water, or cleaning ; 
STAYS TRIM . . . olways KooP® wee 
’ tch, wrinkle a . 
The world’s finest seat covers are made of fit. Can't sag, wr it “breathes —lets air 
Lumite Woven Saran Fabrics by leading COMFORTABLE o* 4 sticky in hot weather 
manufacturers. They are available at your circulate freely. Neve 
dealers and at the better trim shops . . . For + dammy in cold. 
further information and free sample, write ... ne 


We're telling your story— helping —_ the great travel magazine. 


: ACT! STOCK! USE! SELL! 
you sell LUMITE —co 6,000.000 


people with the money to buy. in LUM ITE 





- 
1 


32 


AUTOMOTIVE NEWS, APRIL 18, 1949 





In the Hopper 


Drivers’ License Renewal 
Endorsed in Texas 


Renewal of driver’s licenses in 
Texas every two years was in effect 
endorsed by the committee on high- 
ways and roads of the Texas house 
recently when the committee killed 
a bill that would have repealed the 
present law authorizing license re- 
newals. 

By a 10 to 1 vote, the committee 
recommended that the house not 
pass the bill. The revenue raising 
angle of the law prompted the lop- 
sided committee vote, members be- 
lieving this revenue source should 
be kept. It costs 50 cents in Texas 
at present to renew a driver's 
license. 

+ + +” 


Fair Employment Law Signed 


By Rhode Island Governor 


A fair employment practices act, 
to go into effect July 1, has been 
signed into Rhode Island law by 
Gov. John O. Pastore. Invoking 
police powers of the state to combat 
LL 


Minn. Signal Law 
Bfective July 1 


new’ motor vehiciés sold” 


in licecmen after July 1 must 
be equipped with directional 
turn signals, according to a new 
state law. 

It is reported that both Chev- 
rolet and Ford have provided 
Minnesota dealers with enough 
directional turn signals to equip 
all vehicles sold after the effec- 
tive date of the law. 





discrimination in employment be- 
cause of color, race, creed or ances- 
try and to ban discrimination in 
union membership, the measure 
adds Rhode Island to a growing list 
of states with such laws. 

A statement of policy attached to 
the Rhode Island measure asserts: 
“This act shall be deemed an exer- 
cise of the police power of the state 
for the protection of the public wel- 
fare, prosperity, health and peace of 
the people of the state. ... The 
right of all individuals in this state 
to equal employment opportunities, 
regardless of race or color, religion, 
or county of ancestral origin, is 
hereby recognized as, and declared 
to be a civil I right. i 


New Width Bill 
Vetoed in Nev. 


A bill which would have author- 
ized vehicles up to 8% feet in width 
on Nevada highways, effective Dec. 
31, 1950, was vetoed last week by 
Gov. Vail Pitman. 

In rejecting the measure, Gov. 
Pittman said, “the sponsors of the 
bill desire this action be taken; 
also. the state highway engineer 
urges that the bill be vetoed. To 
increase the width of vehicles as 
provided would be detrimental to 
transportation in that there are 
only two interstate highways in 
Nevada that are of sufficient width 
to accommodate vehicles as pro- 
vided in this bill. 

“Furthermore, adjoining states 
have made no provision for hand- 
ling on their highways such wide 





Business Tax to Assist 


N. J. Vets Proposed 

Administration bills providing 
for a referendum in November 
en the question of a veterans’ 
bonus, to be financed by a new 
state tax on business and pro- 
fessional gross receipts, has 
been given final er by the 
New Jersey 

ot ras in stneting 

ex ing 

000 annually, the proposed tax 
would be used to pay interest 
and retirement on a $105,000,000 
state bond issue. 


vehicles. In other words, this legis- 
lation is premature and imprac- 
tical.” 

Maximum allowable width on 
Nevada highways now is eight feet. 


Pa. House Approves 


Longer Bus Length 


A Pennsylvania bill which 
would permit an increase in bus 
lengths from 35 to 40 feet has 
been approved in the house by a 
vote of 146 to 29. Another meas- 
ure, introduced by Rep. W. Stuart 
Helm, passed by a vote of 206 to 
1, would increase from 33 to 35 
feet the maximum length of 
trucks. 





The Helm measure also would 
eliminate engine numbers from 
titles, tighten the issuance of 
temporary livense plates, reduce 
motorcycle registration fees, and 
suspend the registrations of own- 
ers submitting bad checks in 
license plate payment. 

7 


Gas Curb Killed 
A bill to change regulations for 


SAFTISIGHT 


The New 


PATENT PENDING 


BROAD-VIEW HARD PLASTIC REAR WINDOW for CONVERTIBLES 





MADE of the SCRATCH-RESISTANT C R 39 


A material 30-40 times harder and tougher than other 
clear plastics and only half as heavy as glass, yet infi- 
nitely more durable, as demonstrated through its use 
in Bomber Planes in WORLD WAR Il. 


ADVANTAGES: 


Nearly 5 Times the Rear VISIBILITY 
With the Consequent Added SAFETY in driving 


EXTRAORDINARY DURABILITY: RESISTANCE 
to: Heat, Chemicals, Abrasion, etc. 


+ Jobber and Dealer 
Inquiries Solicited 


IMPROVED APPEARANCE, 


INCREASED SMARTNESS 


for Any Convertible, New or Old 


EASE OF INSTALLATION 
Adjustable or Removable in 5 Seconds 


Manufactured Exclusively by 


PRICE, $24.95 
Jacket included 


SAFTISIGHT WINDOW CO. 


14 EAST 52nd STREET 


FACTORY, MINEOLA, N. Y. 


NEW YORK 20 











UNDER WAY FOR de tam JENNINGS IN CINCINNATI—This building, covering 21,330 


square feet, will be the 


the sale of tax-exempt gasoline used 
for agricultural purposes has been 
killed by the Oklahoma house. The 
measure, introduced by Rep. Paul 
Harkey ‘of Idabel, was intended to 
curb the use of tax-exempt gas for 
other than agricultural purposes. 
+. os + 


Tenn. Responsibility Law Goes 


To Governor for Signature 


A motorists’ financial responsi- 
bility bill has been given final 
passage by the Tennessee legisla- 
ture and sent to the governor for 
signature. 

Under the bill, financial respon- 
sibility of at least $11,000 would 
have to be shown by any motor 
vehicle owner involved in an acci- 
dent resulting in personal injuries 
or damages of more than $50. 
The amount would cover $1,000 
for property damages and $10,000 
for personal injuries. Failure to 
prove the required financial re- 
sponsibility would result in loss of 


drivers’ and motor vehicle licenses. 
* * * 


Stop for School Bus 


A bill requiring motorists to come 
to a full stop for school buses that 
are depositing passengers was given 
final passage by the New Hamp- 
shire legislature and sent to the 
governor. The measure also requires 
that school-bus drivers be registered 
with the state and that they be of 
sound moral character. 

* * 





Recap of Action 
On Auto Bills 
In New York 


The New York state legislature 
has adjourned its 1949 session. In 
the field of motor vehicles and traf- 
fic, the legislature: 

Approved a bill empowering cities 
to use their condemnation powers 
to obtain sites for garages. 

Approved a bill providing for a 
single license plate for 1950. 

Killed a bill to require periodic 
inspection of all motor vehicles. 

Approved a bill requiring me- 
chanical direction signaling equip- 
ment on new cars sold after Jan. 
1, 1951. 

Approved a bill outlawing garage 
and parking lot contracts that ex- 
empt operators from damage 
claims due to negligence. 

Passed bill extending permissible 
length of buses to 35 feeet. 

Approved bill requiring re-exam- 
ination of drivers who are involved 
in three accidents within 18 months. 

Killed bill to require taxi com- 
panies to increase liability insur- 
om from $2,500 to $5,000 per ve- 
| hicle. 








of Jennings Buick, Inc. Thomas O. Jennings, 
general manager, was general manager of Buick’s Flint retail branch from | 






—h and 
1946. 


impounded for three months, even 
though the vehicle has not been 
registered in the name of the per- 
son so convicted. The same penalty 
will apply where the car owner 
himself is convicted. 

Movable spotlights can now be 
carried by motor vehicles in On- 
tario, according to new legislation, 
but their rays must strike the 
ground within 100 feet when meet- 


ing other vehicles. 
* +. + 


Anti-Diversion Bill 
Studied in R.I. 


A bill earmarking for highway 
purposes 88 percent of all money 
the state collects from highway- 
user taxes has been introduced in 
the Rhode Island legislature by 
Sen. John G. McWeeney, Provi- 
dence Democrat. 

The earmarking bill, which was 
referred to the finance committee, 
would reportedly disturb the state 
budget only slightly. It provides 
that $3,000,000 would be set aside 
annually to towns for highway pur- 
poses, the same amount now allo- 
cated to them under a 1948 law. 
Under the bill, the following serv- 
ices would be’ paid out of money 
collected from the gasoline tax and 
license fees: Construction and 
maintenance of state roads and 
bridges, registry of motor vehicles, 
highway debt service and the $3,- 
000,000 for local yp yl ape. 


(Continued on Page 33, 
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The Modern Advertising Plate 


With Customer Eye Appeal 
Write for Descriptive Brochure 
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09 


ISTH ST., DENVER 11 


CAB BUYERS 
Don’t Get Stuck 


GOOD CARS 
FOR ONLY 


$1.25 


eee) 








Approved bill outlawing use of | Amazing but true! Thousands of car buyers 


| television receivers in automobiles. 
* . * 


Three Safety Proposals 

| Get Ontario Attention 

| Legislation has been introduced 
| in Ontario which would require all 
|trucks and trailers to have mud- 


| guards. Highway Minister Doucett 
stated that most ordinary motorists 


saved hundreds of dollars last year after 
reading ‘‘How To Be An Expert Car Buy- 
er."’ This sensational new book reveals 
authoritative money-saving inside informa- 
tion. It exposes 36 tricks used to defraud 
car buyers. Shows how to spot former 
taxis, wrecks, lemons, stolen cars. Gives 56 
easy tests. Covers fair pri 
Highly commended by 
Dealers News’’ and R, Schmunk, Pres. 
AAA, 96pp Illus. Only $1. i coD $1.50. 
Buy at Macys-NY; Marshall Field-Chic; 
Gimbels-Phila; Technical Bk ‘Cobos Ang: 


| have had the experience of being | Rands-Detroit; bookshops; Sears catalog or 


| blinded by the wheel spray from 
large motor trucks and trailers. 

A revision to the Ontario high- 
|way act states that where the 
| member of the immediate family of 
| @ car owner is convicted of certain 
traffic offenses, the vehicle will be 





Tennessee Voters to Get 


| Anti-Diversion Issue 

A proposed state constitutional 
amendment to restrict the use of 
automotive tax revenues to high- 
Way purposes has been given 
final approval by the Tennessee 
legislature. It will go before the 
voters at the 1950 general elec- 
tion, 

The same anti-diversion 
amendment was originally slated 
for a vote at last fall’s general 
election, but was kept off the 
ballot by a technical defect. 





CUMMINGS ENTERPRISES, Publishers 
__Bavetene State State Bidg., Phila. 7K, Pa. 


New 1950 | 











Showmanship sells MORE cars! As- 
semble it yourself in ten minutes. 
Supports ten tons. Takes any model. 
Can be financed. Write today. 


BRUNNER INC. 


358 East Center Street Manchester, Conn. 
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Pennsylvania Senate OKs 


Turnpike Extension 

The Pennsylvania senate, by a 
vote of 49 to 1, has passed a bill 
providing for the construction and 
maintenance of a turnpike exten- 
sion from near Erie to connect 
with the Pennsylvania turnpike. 

* * * 


lowa Governor Gets Bill 


Ruling City Parking Fees 


A bill requiring cities to devote 
75 percent of parking meter re- 
ceipts to payment of the cost of 
meters and the acquisition of pub- 
lic parking lots has been given 
final passage by the Iowa legisla- 
ture and sent to the governor. 

The measure provides that the 
off-street parking facilities paid for 
by meter receipts would have to 
be within four-tenths of a mile 
of the metered area. Cities now 
have the right to acquire such 
parking lots but city governments 
have been using the meter money 
to pay other city bills, it was said. 
Under the bill, cities are permitted 
to operate parking lots but not to 
sell automotive supplies and serv- 


ices. 
* * * 


$9 Million Bond Issue Asked | 
To Finance Delaware Plan 


A $9,000,000 bond issue to finance | 
a state highway improvement pro- 
gram would be authorized under a 
bill introduced in the Delaware 
legislature by Sen. R. Allen Cannon, 
Seaford Democrat. 

The measure would authorize use 
of the funds for “construction and | 
reconstruction of roads, highways, | 
bridges, ‘dams, locks, sewers, water | 
mains and underpasses and for the | 
acquisition of land, rights of way | 
and the surveying, grading and | 
landscaping thereof and for the 
costs of labor, material, equipment, | 
supplies, buildings and any other 
purposes incidental and necessary 
to the program. 

* 





Here Is List 
Of Proposed 
Illinois Laws 


SPRINGFIELD, Ill. — (UTPS) — 
Following is a summary of most 
of the automotive and allied bills 
which have been introduced at the 
present session of the Illinois legis- | 
lature. 

They relate to: Anti-theft law; 
also regulates auto sales. Storage | 
of gasoline and volatile oils, trans- 
fer and sale; also concerns the 
octane content of gasoline. Increase | 
of driver’s license fees. Abolishes 
notary seal on license applications. 
Free auto licenses to disabled vet- | 
erans given free autos by the gov- 
ernment. 

License merchants selling from 
motor vehicles. Requires head and | 
tail lights on track motor cars | 
operated by railroads. Allows filing | 
for renewal of same license number 
by Nov. 1 instead of Dec. 1, as at | 
present, Secretary of state to issue | 
temporary driver’s licenses for five 
months instead of for three months 
as at present. | 

Amends law in relation to width | 
of some trucks. All motor vehicles | 
requiring registration must first be 
safety checked after Jan. 1, 1950. 
Theft or possession of stolen auto | 
license plates punishable by fine of | 













Milwaukee Paper Fights 


Inspection Program 

A bill before the Wisconsin 
legislature to make regular in- | 
spection of all state automobiles | 
at a state inspection station 
mandatory drew editorial dis- 
favor from the Milwaukee Jour- 
nal. 

Pointing out that a tremen- 
dous amount of work would be | 
involved in periodically inspect- 
ing 1,000,000 cars, the Journal 
ventured that removal of bad 
drivers might prove more effec- 
tive in reducing accidents than 
the removal of defective cars. 
In Maryland, the paper said, | 
only 24 percent of all cars in- | 
volved in accidents were found 
to have poor brakes. 








$500 or 
Abolishment of “speed traps.” 
Repeals wartime provision mak- 
ing theft of auto tires a felony. 
Imprisonment and/or fine for reck- 
less driving leading to the death 
of another person. Owners of motor 
vehicle “fleets” taxed eight mills for 
each mile traveled in Illinois, 
addition to license fee now imposed. 
Limits auto speed to 50 m.p.h. at 
night and 60 m.p.h. in daytime. 


Committees have been appointed 
to investigate alleged discrimina- 
tions in motor vehicle weight limi- 
check on 
unusually high motor vehicle insur- 
ance rates in Illinois. 


tations 


imprisonment, or 


and also to 


* * « 


South Carolina Committee 
Frowns on Title Bill 


A bill that would give South 
Carolina automobile owners titles 
to their cars has been rejected 
by the state senate judiciary 
committee. 

The measure would require the 
issuance of title papers to all 











both, 


in 


| 





HITSON'S STUDEBAKER SALES AND SERVICE—A modern, air-conditioned showroom is one 
of the features of the 40 by 60-foot brick building of Bert Hitson Motors, Jasper, Tex. 
Adjoining the structure is the firm's used-car lot measuring 166 by 166 feet. 





for setting up and operating free 


automobiles, trucks and other 
municipal parking grounds. 
* * * 


motor vehicles at the time of 
their sale. Also, no vehicle could | 
get a state highway license tag | Florida Governor Asks 


unless the owner produced title. % Percent Receipts Tax 


+ * a 

° Enactment of a tax of % percent 
Parking Meters on gross receipts from retail sales, 
A Jaw governing parking meter|to raise $11,000,000 in additional 
revenue will be sponsored in the | annual revenue, has been recom- 
Illinois legislature by the Chicago | mended by Gov. Fuller Warren to 
Motor club. The bill provides that the 1949 Florida legislature, which 

parking meter revenue be used, convened Apr. 5. 
only for enforcement costs, includ-| The gross receipts levy was one 
ing purchase and use of the meters | of 16 new or increased taxes pro- 
and incidental clerical expense, and. posed by the Florida governor, who 





Are you getting into the HOMES of Chicago's most IMPORTANT million? 


Are you doing a good solid job of making these folks feel friendly to your products? 


Are they reading about your products under the most favorable circumstances? 


Through the medium of only one newspaper— 

Chicago Daily News—you can reach Chicago’s 

most IMPORTANT million. And, mind you, in their 

HOMES. In their HOMES where they can read about you 
thoughtfully and thoroughly in the most pleasant surroundings. 


33 


asserted that the legislature “is 
confronted with the tremendous 
task of raising more than $70,000,- 
000 in new revenue during the next 
two years.” 





* * 


Driver Liability Act 


Goes to Texas House 


A motor vehicle safety responsi- 
bility act has been passed by the 
senate of the Texas legislature and 
sent to the house. 

The act is aimed at insuring that 
drivers involved in accidents and 
injuries are able to pay damages. 
It requires that auto drivers either 
(1) buy insurance policies, (2) de- 


_|posit cash or securities with the 


state treasurer or (3) present a 


bond. 


a 


* * 

Wisconsin Bill Would Abolish 

| Flat Registration Fees 
Wisconsin’s flat $16 fee for 
automobile licenses would be 
abolished in favor of the old 
graduated scale, under a bill in- 
troduced in the state legislature. 
The bill would require payment 
of $2 for midget cars up to a 
maximum of $48 for the heaviest 


cars. The weight factor was re- 
(Continued on Page 34, Col, 1) 


IT TAKES A LOT 0’ te’ 


TO KEEP GOOD HOMES Vil 


9 QUESTIONS FOR EXECUTIVES 


; WHO HAVE cHicaeo GALES 


ON THEIR MINDS 













How can you expect to get into these HOMES with what you have to sell if you don't get in with 


what you have to say? 


How can you expect maximum sales success in Chicago without the steady patronage of Chicago's 
most IMPORTANT million? 


It takes a lot o' buyin’ to keep good HOMES 
a-goin’. Particularly those HOMES whose substantial 
character demand a family newspaper 

edited on their own character level. In Chicago 

it’s the Chicago Daily News. 


CHICAGO DAILY NEWS 


For 73 Years Chicago’s HOME Newspaper 
JOHN S. KNIGHT, Publisher 
DAILY NEWS PLAZA:. 400 West Madison Street, CHICAGO 


NEW YORK OFFICE: 9 Rockefeller Plaza 
LOS ANGELES OFFICE: Story, Brooks & Finley, Inc. 
624 Guaranty Building 


DETROIT OFFICE: Free Press Building 
MIAMI OFFICE: Herald Building, Miami, Florida 
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moved from passenger-car reg- 
istration fees by 
lature. 


Finance Charge Rebate 
Recommended in Calif. 


Legislation on automobile condi- 
tional sales contracts to require a 
refund of any unearned portion of 
the time price differential charge 
in the event of a prepayment of 
the contract by the purchaser was 
recommended to the California leg- 
islature by a majority of a joint 
state legislative investigating com- 
mittee on lending transactions, 


Sen. Thomas Keating of Marin 





Self-Service Station Ban 


Gets Approval in N. J. 

A bill outlawing self-service 
gasoline stations in New Jersey 
has been given final passage by 
the New Jersey legislature and 
sent to the governor. 











county appended a letter to the 


the 1947 legis- | committee’s report, stating he be- 


lieves the majority conclusion on 
automobile conditional sales con- 
tracts ought to be broadened to 
include such contracts on all per- 
sonal property. 


Graduated Fee System 
Asked in Wisconsin 


A measure now before the Wis- 
consin legislature, if it becomes 
law, would change the fee system 
for cars, requiring payment of $2 
for midget cars to a maximum of 
$48 for the heaviest ones. 

It is now two years since the 
weight factor was removed, at 
present a flat fee of $16 for all cars 
being in effect. 


Tow Vehicles Under 10 Feet 


Approved in Pa. House 


The Pennsylvania house, by a 
vote of 204 to 0, has passed a bill 


which authorizes the use of a tow 





BRICK CONSTRUCTION IN NORTH CAROLINA—In Monroe, McLeod Motor Co. (Chrys- 
ler) is housed in this recently completed structure. 





vehicle not exceeding 10 feet for|ened the Vermont public service 
the purpose of towing another ve-|commission’s regulatory jurisdic- 
hicle on Pennsylvania highways. tion over trucking companies has 
S078 a® been killed by the Vermont house 

of representatives. 
The proposed legislation would 
have provided more complete cov- 


Vermont House Defeats 
Truck Control Proposal 


A bill which would have broad-|erage by the commission for the 


in trevell-right 
travel-bright 
auto 


seat covers! 


more sales-winning features mean faster turn-over! 


Here are fast-selling auto seat covers that combine eye-appeal 
with economy to set new sales records wherever they appear! 
And there’s good reason for the popularity of these travel- 
right, travel-bright seat covers of Suskana Saran. They are as 
hardy as they are handsome . . . and priced for volume sales. 


Smart, smooth auto seat covers of Suskana Saran, in a wide 
variety of beautiful patterns and weaves, feature permanently 
trim fit, built-in colors, unmatched durability. And because 
Suskana Saran resists dirt, stains, moisture and scuffing, a 
whisk of a damp cloth cleans it right on the car! 


These sales-winning features, plus Suskana Saran’s national 
advertising and promotion, add up to a new sales story for you. 


Ask your supplier for auto seat covers made of Suskana Saran. 
* . 

SUSKANA fabrics for Auto Seat Covers, 

Upholstery, Men’s wear, Women’s wear, 


Neckties. 
Susquehanna Mills ine. 


404 Fourth Avenue, New York 16, N.Y: 


RIGHT 
IN STYLE! @ 








Tennessee Considers 


Vehicle Title Law 

A motor vehicle title law bill 
has been introduced in the Ten- 
nessee legislature by Sen. I. D. 
Beasley of Carthage. It would 
require central registration of 
all motor vehicle titles with the 
state safety department. 


regulation of common carriers, it 
was explained by Rep. Benjamin 
N. Hurlburd of Hyde Park in re- 
porting the measure for the judi- 
ciary committee. Objections to the 
proposal were based on the con- 
tention that it would hurt the small 
trucker. 








Georgia Voters 
Put Crimp in 
State Tax Plan 


After Georgia voters went on 
record in a statewide referendum 
as overwhelmingly against new 
taxes for an expansion of $45,- 






985,000 in spending for schools, 
roads, hospitals and other state 
services, Gov, Herman Talmadge 


announced he would not call an 
extra session of the state legislature 
this summer. 

As a result, the financial problems 
of education and other state serv- 
ices will await solution by a hold- 
over session of the legislature next 
January—unless the governor sub- 
sequently changes his mind or the 
legislature moves to convene itself. 

No specific proposed new taxes 
were mentioned in the referendum 
proposition, which merely asked the 
voters to express themselves as to 
whether they were willing to pay a 
42 percent increase in taxes to sup- 
port the contemplated vast expan- 
sion in state spending. Had the 
vote been affirmative, a special ses- 
sion of the legislature would have 
been called, with a new state sales 
tax generally regarded as the form 
of added taxation most likely to 
have been adopted. 

With many states already having 
increased taxes for expanded state 
services and others contemplating 
similar action, the outcome of the 
Georgia referendum is attracting 
widespread interest throughout the 
|country. Opinions differ, however, 
as to interpretation of the meaning 
| of the 3-to-1 rejection of the Geor- 
gia proposal. 

. 


| * *~ 
| Fair Trades Law Ruled 
Invalid in Florida 

The Florida supreme court has 
ruled unconstitutional a 1989 fair 
| trades law under which a manu- 
| facturer was allowed to set a 
minimum price for his product. 
| The vote was 6 to 1. 
In his majority opinion, Chief 
Justice Alto Adams said: “Our 
conclusion is that the act is arbi- 
trary and unreasonable and vio- 
| lates the right to own and enjoy 
property .. .” 

+ * . 

Fair Employment Bill 
Passed in R. I. Senate 


The Rhode Island senate, on a 
voice vote, has passed the Wrenn 
fair employment practices bill, de- 
signed to curb employment dis- 
crimination in religion and race. 

The legislation empowers a com- 
mission to issue “cease and desist” 
orders against employers found 
guilty of discrimination. Its provi- 
sions would apply to unions and 
employment agencies as well as 
|; employers of four or more persons. 

The commission could obtain a 
court order to enforce its decision 
and the courts would be available 
for appeals. 





* * * 


Longer Buses Approved 
By New Hampshire House 


Despite an “inexpedient to legis- 
late” report from the transporta- 
tion committee, the house of rep- 
resentatives has approved a meas- 
ure which would allow buses 40 
feet long to operate in New Hamp- 
shire. The present length limit is 
35 feet. 


Maryland Outlaws TV 
Within Driver’s View 

A bill outlawing automobile 
television sets within view of 
the driver has been signed into 
Maryland law by Gov. Lane. 


(Continued on Page 38, Col. 1) 
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The Journal-American 
sells more newspapers 
in New York’s 8 best 
suburban counties than 
all other metropolitan 
evening papers combined 


NATIONALLY REPRESENTED BY 


HEARST ADVERTISING SERVICE 


F it’s quality as well as quantity circulation 

you're after, here’s a striking example 

of how the Journal-American reaches New 
York’s rich suburban communities. 


Take the 8 best of the 20 suburban counties 
in New York's A.B.C. 50-mile suburban 
zone. They are closest to the metropolitan 
area .. . first in buying potential, in 
population, in retail sales and income tax 
returns. Included in the group is the world’s 
wealthiest suburban community — West- 
chester County! 
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Here’s a sales-rich market of home-owning, 
high-income families — one in which the 
Journal-American is by far the most widely 
sold metropolitan evening newspaper... 
more than all otherevening papers combined. 


Leadership in these “blue chip” counties plus 
overwhelming leadership in total circulation 
— virtually two to one over the second 
evening paper — is solid evidence that the 
Journal-American combines quality with 
quantity coverage in the world’s most sales- 
rewarding market. 


YouR story strikes Home 700,000 times a DAY IN THE 


NEW YORK 


A HEARST NEWSPAPER 











AUTOMOTIVE NEWS, APRIL 18, 1949 


How many entries in 


S 











AUTOMOTIVE NEWS, APRIL 18, 1949 37 


this picture contest.7 
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hen the talk gets around to the choice of a new car, each 
member of the family has a picture in mind. 


Grownups and teen-agers all have a voice in this exciting 
family decision. That’s what makes LIFE—America’s largest 
magazine—the ideal medium for placing your cars in the family 
picture. 

LIFE is read in 14,950,000 families . . . 
36% OF THE NATION’S TOTAL! 


LIFE delivers exactly what you want for the cars you sell—the 
largest family audience in magazine history. 


dT Ts . 
[Taras 


%SISSipp) 





Read in more families every week 
than any other magazine 











In the Hopper 


(Continued from Page 34) 


Licensing of Gas Stations 


Is Proposed in Pa. 

Sale of liquid fuels in Pennsyl- 
vania would be licensed and regu- 
lated by the public utility commis- 
sion under the provisions of a bill 
introduced in the legislature. 

The measure would require the 
filing of prices with the commission 
and make it unlawful to sell liquid 
fuels without a certificate of public 


convenience. 
* ao * 


Responsibility Law 
Passes Okla. House 

Oklahoma’s house has passed a 
financial responsibility law which 
will affect only those drivers in- 
volved in accidents who fail to pay 
judgments and drivers who have 
had their licenses revoked for traf- 
fic law violations. 

Such drivers would be forced to 
show proof of financial responsi- 
bility to regain driving privileges. 
Such proof could be shown by a 


liability insurance policy. 
a * * 





Wyoming Sets Up 
New Division 
For Vehicles 


Improved efficiency in motor ve- 
hicle licensing, regulation and law | 
enforcement is expected to result | 
in Wyoming from the establish- 
ment of a motor vehicle division 
in the state highway department. 

Centralizing highway department 
motor vehicle operations, the new 
division is taking over license plate 








issuance, heretofore handled by 
the secretary of state’s office. It 
also brings the highway patrol, 
issuance of drivers’ licenses, ad- 
ministration of financial responsi- 
bility laws and other operations 
under a single director. 

Jack Wiley, who was appointed 
temporary division director, said 
no changes were planned in per- 
sonnel or operations of any of the 
offices to come under jurisdiction 
of the new division. 

“Our goal naturally will be to- 
ward the greatest efficiency pos- 
sible, giving the greatest service to 
the citizens of Wyoming at a min- 
imum expense,” Wiley said. 

Five-sixths of motor vehicle divi- 
sion operations have been under 
highway department supervision in 
the past, Wiley pointed out. The 
only significant change will be 
transfer of registration from the 
secretary of state's office. 

* 


Philadelphia Wins Retention 


Of Out-City Payroll Levy 

A bill which would have pre-| 
vented Philadelphia from collect- | 
ing its municipal wage tax from | 
workers living outside the city has | 
been killed by the committee on | 
municipal! corporations of the) 
Pennsylvania house. 

Philadelphia officials had warned 
when the bill was introduced last 
January that its passage would | 
bankrupt the city as it would have | 
stopped Philadelphia from collect- | 
ing about $10,000,000 annually from | 
persons working in the city but} 
living in the suburbs. 

* * * 


Higher Registry Fee Proposal 
Gets lowa Senate Approval 


A bill increasing Iowa motor 
vehicle registration fees by an | 
estimated $2,910,000 annually was | 
passed by the Iowa senate and | 
returned to the house for amend- | 
ments before going to the gover- 
nor for signature. 

The bill, which raises fees on 
passenger cars, is part of a pro- 
gram to produce an additional 
$14,211,000 a year for highway | 
modernization. Another of the | 
bills in the program, to increase | 
truck registration fees by an es- | 
timated $1,836,000 a. year, was still 
pending in the senate at this 
writing. 

oe * 


x 
Tenn. Weighs Renewing 


Transit System Control 


Bills to repeal two 1943 acts | 
which gave Tennessee cities control | 
of their own public transportation | 


systems have been introduced in 
the Tennessee legislature. 

Backed by Gov. Browning, the 
bills would restore control to the 
state railroad and public utilities 
commission. The legislation would 
affect the city transportation sys- 
tems of Memphis, Nashville, Chat- 
tanooga, Knoxville and numerous 
other cities which have bus or 
street railway systems. 

+ + ~*~ 


Anti-Cut Rate Bill Dies 


In North Carolina House 

An unfair trade practices bill, 
which would outlaw below-cost 
sales by wholesale and retail 
merchants, was voted unfavorably 
by the judiciary committee of the 
North Carolina house of repre- 
sentatives. 

- * * 


N. C. House Gives Senate 


Insurance Rate Proposal 
North Carolina’s senate has 
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we a 


of more than 60 years of 
plaques present: 


J. M. Brown Motor 
Motors, Ltd., Montreal, 15 years. 
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| SIX DECADES WITH STUDEBAKER OF CANADA—Four distributors with a combined total 
association with Studebaker Corp. of Canada, Ltd., display service 

to them by D. C. Gaskin, center, vice-president and general manager of 

the Canadian plant. With Gaskin are, left to right, Arnold O'Donnell, of 

Ltd., Toronto, 10 years; Fred Wade, of Motors 

Co., Ltd., Vancouver, B. 


O'Donnell-Mackie 
imited, Quebec, 25 years; J. M. Brown, o 
C., 10 years, and John Warren, of National 





to require the state department of | rate increases without prior notice 


insurance to hold public hearings 
on applications for changes in in- 
surance rates. 

The measure resulted from a 
study undertaken early in the ses- 
sion by members of the legislative 
insurance committees who were 
aroused at the state insurance de- 


passed and sent to the house a bill! partment’s practice of granting 





Lee how it works: The more market cen- 

ters, the shorter the haul. The shorter the 
haul, the higher the farmer’s profit. The higher 
his profit, the more he has to spend—and the 








Stability comes of many markets 


more he can buy from you. 


But Michigan’s many markets are only one 
reason for its unique stability among “upper 


third” farm states. 


Look at its many products—fruit, grain, live- 








EAST LANSING 


\*Golden Crescent Stability... 


to the public. 
+ * 


Tenn. Governor Signs Bill 


For $500,000 Toll Bridge 
Gov. Browning has signed into 





Cumberland river between Mur- 


freesboro and Gallatin. 

At the same time, the state legis- 
lature passed and sent to the gov- 
ernor a bill for another bridge over 
the Cumberland. This one would 
cost $1,500,000. It would span the 
Cumberland in Nashville, and would 
not be a toll bridge. All former 
toll bridges in Tennesse have been 
freed. 

. . * 
Refunds Easier 

A bill to simplify the procedure 
for obtaining tax refunds on gaso- 
line used in farm engines has been 
signed into Tennessee law by Gov. 
Browning. 

* ” * 


Watch Those Canes! 


Motorists failing to stop to allow 
a blind person carrying a white 
cane tipped with red to cross the 
street, would be fined $25 or 10 
days under a bill reported favor- 
ably to the Massachusetts legisla- 
ture by the highways and motor 
vehicles committee. 


> . + 
Rebate Method Stands 
A bill which would have allowed 


Tennessee law a bill to require the | non-highway users of gasoline to 


state to spend $500,000 for con- 
struction of a toll bridge over the 


deduct the state gasoline tax at 
(Continued on Page 39, Col. 1) 
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to markets. . 


stock, poultry—a cash return all year ‘round! 


Still another reason for stability—years. 
Michigan was one of the pioneer farm states 
... now it’s a 530 million dollar market for 


your products. And the place to sell them is 


MICHIGAN FARMER—guide to Michigan 
farm families for more than a hundred years 


—read by four out of five today. That’s 


142,031 families! 


“your best profit hedge in the farm market”’ 


No farm area of equal size and wealth can match the stability of 
The Golden Crescent. It bas greater age... more market centers 
...@ larger variety of products. Served by MICHIGAN FARMER, 
THE OHIO FARMER, and PENNSYLVANIA FARMER, The 


Golden Crescent safeguards your profits through the ups and downs 
of the farm market. For further information write 1013-Y Rock- 
well Ave., Cleveland 14, Obio. 


MICHIGAN FARMER, East Lansing 
PENNSYLVANIA FARMER, Harrisburg ° 


THE OHIO FARMER, Cleveland 
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In the Hopper 


(Continued from Page 38) 


the time of purchase, rather than 
applying for refunds as at present, 
has been killed by the finance com- 
mittee of the North Carolina house 
of representatives. North Carolina 
permits non-highway gasoline users 
to recover 5 cents a gallon of the 
6-cent gas tax they pay the state. 
+ * * 


Driver TV Ban Offered 


In Illinois Legislature 


A bill has been introduced in the 
Illinois legislature which prohibits 
the operation or sale of motor ve- 
hicles which have television screens 
installed on the instrument panel. 

as = * 
Michigan House Gets Bill 
Limiting Finance Charges 

Automobile finance companies 
may have their activities re- 
stricted by a bill passed by the 
Michigan senate and sent to the 
house. The bill fixes interest 
rates on new cars at not more 
than 4 percent, with a scale grad- 


uated to 15 percent on cars more 
than 10 years old. 

Cars seized by finance com- 
panies for delinquent payments 
could not be resold without noti- 
fying the original buyer, under 
this proposal. 

*~ * + 


Okay of 40-Foot Buses 
Is Proposed in R. I. 


Under legislation introduced in 
the Rhode Island general assembly, 
buses 40 feet long, rather than 35, 
may operate over state highways. 

It is reported that at least one 
bus company operating in the state 
has on order new buses of the 40- 
foot length. 


Gas Tax Refunds 


With the blessing of the Paw- 
tucket city administration, legisla- 
tion providing that the state shall 
kick back to cities and towns, on 
a population basis, $1,000,000 in gas- 
oline tax revenue each year, has 


* 








Colorado Clamps Taboo 


On Front-Seat Video 

DENVER.—Coloradans are go- 
ing to have to forego the pleas- 
ure of television sets in the front 
seats of automobiles. A measure 
outlawing television sets in the 
front seats of automobiles has 
been passed by the Colorado 
legislature. 

No mention was made of tele- 
vision sets in back seats, 





been introduced in the Rhode Island 
general assembly. The money would 
be used by the municipalities and 
towns to help solve their traffic 
and parking problems, 

* * * 


Kill Driver Tax Bill 


A move to require a motorist to 
show that he had paid his poll tax 
for three previous years before se- 
curing a driver’s license has been 
killed by the New Hampshire sen- 
ate. At present, the poll tax pay- 
ment is required for only the 
previous year. 

+ * + 


Parking Meter Measure 


The Maine senate has approved|a claim against an insurance com- 





ne ee 


STILL ROLLING AFTER 


29 YEARS—When farmer Patrick M. Connelly, living between 






an ge 


Strawberry Point and Osborne, in Clayton county, la., decided to purchase a new car, he 
allowed as how his 1920 Model T had served him in good stead, he'd just buy himself a 
1949 model of the same name. In the picture, Connelly (left) takes delivery from A. G. 
Thompson, president of Thompson Motors, Inc., Guttenberg, la. The veteran farmer, now 
78, kept his Model T. Says it still will travel to Strawberry Point and back “in high." 





a bill authorizing municipal use of 
parking meters on the condition 
that revenue obtained be used only 
for the meters and their mainten- 
ance, and for highway and parking 
lot aid. 


* * * 


2-Year Claims Vetoed 
The Massachusetts legislature has 
turned down a bill which would 
have extended to two years the 
time limit in which persons injured 
in automobile accidents could file 











One Plate Due in 1950 


For New York Vehicles 

One instead of two license 
plates will be issued to New 
York motorists in 1950 under a 
bill given final approval by the 
state legislature. 

Although the move will save 
the state $375,000, a shortage of 
steel last fall rather than econ- 
omy was cited by legislative 
leaders as the reason for the bill. 





pany. The present law sets a one- 
year limit, 


= + . 
Tenn. Liability Bill 

A motorists’ financial responsibil- 
ity bill has been passed by the 
Tennessee house and sent to the 
state senate. It provides for revo- 
cation of drivers’ and motor ve- 
hicle licenses of persons involved 
in accidents who could not show 
the required financial standing. 


Up to N. Y. Senate 


A bill to permit private interests 
to construct public parking ga- 
rages and acquire parking areas 
with the aid of the condemnation 
power of cities has been passed by 
the New York state senate and 
sent to the house. 

+ * * 
Title Law Asked 

A bill which would require all 
owners of motor vehicles and trail- 
ers to obtain certificates of owner- 
ship from the state registry of mo- 
tor vehicles has been introduced 
in the Rhode Island legislature by 
Rep. Herbert B. Carkin, Warwick 
Republican. 

* * 


Illinois Speed Plans 


Legislation to set speed limits 
on state highways and bar the 
use of speed traps has been sub- 
mitted in the Illinois house of rep- 
resentatives. 





DISTINCTIVE LUGGAGE 


DaxiPiuiee 







FIELD 
EXECUTIVE 


It's easy and profitable to sell nationally 
advertis Maximillian Bonded Luggage to 
““travel-minded" car purchasers. 

This deluxe two-piece matched set for men 
consists of a 24” Two-Suiter and a 21” Com- 
panion Weekender. rmoty snap out the 
exclusive removable SUIT-PAC from the Con- 
vertible Two-Suiter and you have an all- 
purpose bag. Soiled laundry compartment, 
tie-rack, etc. The “Field Executive’ in gen- 
uine IMPORTED PIGSKIN or TOP GRAIN 
ANILINE COWHIDE. #IF. Your Dealer’s 
Cost, $81.00; advertised consumer 
price, incl. Fed. Tax, $161.48..............0+ 
Other 2-pc. Matched Sets: (Not illustrated 

“The Viking" in Genuine IMPORTED PIG- 
SKIN or TOP GRAIN ANILINE COWHIDE. 
#2F. Your Dealer’s Cost, $71.00; adverfised 
consumer price, incl. Fed. Tax, 

SIO sss svssscascicscalstnsssadcintbpteoleshaataeiatactosseiseleed 

“The Viking" in Genuine DEEP BUFF COW- 
HIDE. #3F. Your Dealer’s Cost, $51.00; 
advertised consumer price, incl. Fed. 

Tat BRON BO pi ccclacscsiieacstshalarisbatinesoseverse 
ORDER DIRECT FROM THE 
MANUFACTURER 

Simply check the box opposite the lug- 
gage desired. Then clip and affix this ad 
to your letterhead. Enclose check or credit 
references and mail to: 


Firman Leather Goods Corp. 


137 E. 25th STREET, NEW YORK 10, N.Y. 
Inquiries and Sample Orders Invited 
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Used Car Auction Prices 





(Eprror’s Note: While we try to eliminate wrecks from all of these 
abnormall 


Seine Conn Some oot Dy we, E&Y SS eres © ly 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 





LOS ANGELES CADILLAO—'41 (62) 4-dr., $1,095; club 
coupe, $1,145. 

(W, R. Stone Co. Sales every Tuesday | FORD—'49 Custom (8) 2-dr., $1,700; Cus- 
and Thursday. Prices are partial list of tom (8) club coupe, $1,645, $1,630. '48 
sales on March 29-31.) 5) Sa oe er hess <8) — aa 

f ’ ,265; (8) 2-dr., , 205 ; club coupe, 
BUIOK—'47 Special sedanette, $1,455. '46/ $1'350; (ey a-dr. $1,260. '47 (8) BD 

Super 4-dr., $1,455; RM sedanette, $1,550. | 4.ar., $1,190; (8) SD club coupe, $1,175; 

41 Super 4-dr., $815; Century sedanette, (8) 8D 2-dr., $1,130. °46 (8) Deluxe 

$630; Special conv., $875. ‘38 Special! 4°4, $1 005:' (8) Deluxe 2-dr., $1,055. 

4-dr., $270. ‘36 4-dr., $190. 41 (8) SD club coupe, $665; (8) station 
OHEVROLET—’'49 FL Deluxe aerosedan, wagon, $610. ‘39 (8) (86) club coupe, 
$2,150. °'48 FL aerosedan, $1,625; FM $350; (8) conv., $550. ‘36 (8) 2-dr., 
2-dr., $1,425; FL aerosedan, $1,605. °47 $200. ‘35 (8) SD coupe, $315. °30 Model 

og giub on vee: _ 2- dr., oy ao: A 4-dr., $75. 
nce, S208: club coupe, $1,400; | sy — 6) 2-dr., $875, $815. 

FM 4-dr., $1,230; 8M 4-dr., $1,205; sm | MUDSON "46 Soper (@) far, $875, $ 

2-dr., $1,175. ‘46 FL aerosedan, $1,340; . ‘ F cS 

‘FM 4-dr., $1,210; SM club coupe, $1,210; | MERCURY—'47 club coupe, $1,340; 4-dr., 

SM 2-dr., $1,105; FM 4-dr., $1,115, $1,-| $1,295. '42 4-dr., $820. 

110, '42 FL aerosedan, $860, $755. °41 | CHRYSLER—’42 Royal 4-dr., $780. 

SD 2-dr., $675; MD club coupe, $770; SD | DODGE—’39 4-dr.. $350. ‘38 4-dr., $220. 


club coupe, $800. °39 MD 4-dr., $480. '36 4-dr., $225. 


WT 
lak 


B-K* Power 
Braking System 
for Cargo 
Trailers 


Bendix 
Hydraulic Power 
Steering 


Bendix-Weiss 
Constant Velocity 
Universal Joint 


Centermount 
Emergency 
and Parking Brake 
for Buses 
and Trucks 


HYDROVAC IS 


Everything truck operators look for in power braking, 
they find in greater degree and for less cost in the 
Bendix Hydrovac*. It — them easier, smoother, 
quicker stops with less physical effort. A record number 
of Hydrovac installations—over 2,000,000 at present— 
bears out this claim. Ask the man who uses Hydrovac 
about its performance . . . ask the man who services it 


| 
DeSOTO—'41 Custom 4-dr., 


$815. 

OLDSMOBILE—’'47 (6) 4-dr., $1,305; 
conv., $1,540. ‘46 (8) 4-dr., $1,280. ‘41 
(6) 4-dr., $820, $730; (6) conv., $560. 
"40 (6) 4-dr., $445. ‘38 (8) club coupe, 
$305. 

PONTIAC—'48 (8) 4-dr., 
sedanette, $1,340. "41 
$760; (6) 4-dr., $740; (6) 
$575; (8) club coupe, $565. 
conv., $440; (6) club coupe, $520; 
4-dr., $530; (6) club coupe, $530. 


PLYMOUTH—’'48 SD station wagon, $1,465. 


(8) 


"46 (8) 
sedanette. 
club coupe, 
"40 (6) 
(6) 


$1,410. 
(8) 


‘41 SD 4-dr., $650. ‘39 2-dr., $230. '34 
4-dr., $45. 
STUDEBAKER —'39 Commander 4-dr., 


$335. °38 Commander 4-dr., $210. 


OKLAHOMA CITY 


(Oklahoma City Auto Auction. A. L. 
Pollock, manager. Sale every Wednesday. 
Prices are for sale of Apr. 6.) 


(Market off on all models. Selling 
more cars due to nicer weather. Sold 
115 units out of 225 offerings.) 
BUICK—'49 4-dr., $2,600. ‘47 4-dr., $1,- 
360. °'46 4-dr., $1,455. °42 2-dr., $800; 
coupe, $1,150. ‘40 4-dr., $615. 
CHEVROLET—'48 FL aerosedan, $1,650, 


$1,575, $1,525; business coupe $1,250; 
club coupe, $1,470; 1-ton pickup, $1,055. 





‘47 FL aerosedan, $1,410, $1,375, $1,335; 
FM 2-dr., $1, 230, $1,130; 4-dr. $1, 235, 
#1, 225; business coupe, $935, '46 4-dr., 


1949 


$985; FL aerosedan, $1,310; coupe, §$1,- 
025; half-ton pickup, $780. "42 2-dr., 
$645, $820, $925. ‘41 2- -dr. 2 at $750, 
$675; 4-dr., $785, $555; club coupe, $640. 
‘40 2-dr., $485, $480. ’39 2-dr., $330, 
$335, $355. ‘38 2-dr., $250. °37 business 
coupe, $190. ‘36 2-dr., $190. 


CROSLEY—’47 2-dr., $245. 
DeSOTO—'46 sedan, $1,010. 
DODGE—’47 club coupe, $1,300. ‘'46 4-dr., 


$1,065; half-ton pickup, $750; half-ton 
truck, $680. ‘41 Deluxe 2-dr., $405. 


FORD—’49 club coupe, $1,650. °48 2- -dr., 
$1,395. ‘47 2-dr., $1,160, $1,080, $1,030. 
°46 2-dr., 2 at $1,110 $1,005, $870; 4-dr., 
$1,000; club coupe, $945; %-ton pickup, 
$540. '42 half-ton pickup, $540. "41 
conv., $810; 2-dr., $780, $615, $585, $580, 
$390; half-ton pickup, $600. °40 2-dr., 
$595, $505, $420 $300; club coupe, $560; 
coupe, $610. ‘°38 2-dr., ear business 
coupe, $355. ‘35 Ford 2. dr., $120. 

LINCOLN — '49 conv., $2,350. 
coupe, $1,000. ‘39 4-dr., $230. 

MERCURY—’49 4-dr., $2,090; club coupe, 
$1,950. ‘48 club coupe, $1,220. ‘'47 club 
coupe $1,050; 4-dr., $1,180. ‘'46 2-dr., 


$1,125. 
NASH—’47 club coupe, $1,020. °40 2-dr., 
1 
’46 club sedan, $1,010. °42 





4-dr., $825. °40 club coupe, $500. ‘39 
2-dr., $245. 

PLYMOUTH—’48 Deluxe 2-dr., $1,315. °47 
station wagon, $1,020. °46 4-dr., $1,075; 
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club coupe, $825- °42 2-dr., $505 $520. 

PONTIAC—'49 2-dr., $2,420. ‘48 (6) 4-dr.. 
$1,730. "47 sedan coupe, $1,375. ‘41 
conv., $450. 

STUDEBAKER—'49 Deluxe 4-dr., $2,275. 
’47 Commander club coupe, $1,290; club 
coupe; $1,010. 

WILLYS—’49 Jeepster $1,475. ‘47 pickup 
truck, $710. 


my Oe, ae tee | 48 IHC pickup (KB- 


$755; °46 THC half-ton pickup, $640. 

46 GMC half-ton pickup, $1,490; ‘48 
GMC half-ton pickup, $1,300. 

(Harry D. Gilbert Auto Auction. Sale 

every Tuesday. Prices are for sale of 


Apr. 5.) 
(Very little demand for postwar mod- 
els. Older cars still bringing a fair 
price. Prices on °46s, ’47s and 48s 


'46 RM sedanette, $1,395. '42 
Special sedan, $650. ’41 Super sedan, 
$760; Super sedan, $670. °40 Special se- 
dan, $575. ‘39 Special sedan, $430; Spe- 
cial 2-dr., $265; Special club coupe, $235. 
*38 Century sedan, $185. 

CADILLAC—’48 conv., $3,260. 

CHEVROLET—’48 FL aerosedan, $1,300; 
SM 2-dr., $1,430. °'47 FM 2-dr., $1,345. 
'42 SD 2-dr., $600. ‘41 SD 2-dr.. $770; 
SD club coupe, $725, $640. ‘40 MD 2-dr., 
$220. '39 2-dr., $635. °36 sedan, $250. 
’34 coupe, $140. 

Se Town & Country conv., 


$1,500. 
DesOTO—’ 48 Custom sedan, $1,800. ‘40 


sedan, $560. 
FORD—’47 SD sedan, $1,210. 
$1,050; SD 2-dr., 


$1,300; SD 2-dr., 
’36 coupe, $200. 
FRAZER—’47 sedan, $1,185. 
MERCURY—’49 sedan, $1,820. 
NASH—’41 Ambassador sedan, $545. 
OLDSMOBILE—’46 (76) sedanette, $1, 235. 
’40 sedan, $430. ‘39 sedan, $330. 
PACKARD—’39 conv., $385. 
PLYMOUTH—’49 SD club coupe, $1,830. 
’47 SD sedan, $1,200. ‘41 sedan $525. 
40 conv., $460. 39 sedan, $350. '37 
sedan, $495. 
ee Champion sedan, §$1,- 
375. 
— IHC dump truck, 





‘46 conv., 
$780. 


CONCORD 


(Concord (Mass.) Auto Auction, Inc. 
Sales every Monday and Friday. Prices are 
for sales of Apr. 1-4.) 

(Sold 188 out of 337 offerings.) 
BUICK—’48 Super conv., $1,880. ‘46 RM 

sedanette, $1,425, $1,400; Super sedan- 

ette, $,275. °'42 Special sedan, $600. ‘41 

Special sedanette, $800, $760; Super se- 

dan, $565. °40 Special sedan. b 
CADILLAO—’48 (62) sedan, $2,950, 
CHEVROLET—'49 FL sedan, $1,950. °'48 

SM sedan, $1,450, $1,350; FL aerosedan, 

$1,525; FM conv., $1,695. ‘47 FM sedan, 

$1,250, $1,300; FL aerosedan $1,345, $1,- 

375, $1,350; FM conv., $1,435. '46 FM 

sedan, $1,140; SM sedan, $1,065. "41 

sedan, $690, $805, $605, $750, $580, $650, 

800, $950, $765, $705, $775. 
CHRYSLER — ’48 Windsor conv., $1,800. 

’47 Windsor sedan, $1,325. ‘°'32 Special 

conv., $710. 

DODGE—’48 station wagon, $1,400; 1%- 
ton platform truck, $1,175. °46 Custom 
sedan, $1,150. ‘39 sedan, $315, $375. ‘37 
sedan, $130, $150. 

FORD—’'49 Custom sedan, 2 at $1,525, $1,- 
625, $1,550, $1,600; Deluxe sedan, $1,200, 
$1, 240; sD sedan, $1,350. °47 SD club 
coupe, $1,200; sD sedan, $1,100, $1,160; 
SD station wagon, $1, 400; Deluxe sedan, 


$¥75. °'46 SD sedan, $950; Deluxe sedan, 
$860, $990. °42 club coupe, $800. ‘41 
sedan, $545, $610, $905. 

HUDSON—’46 sedan, $550. °42 sedan, $625. 
'38 sedan, $230. 

KAISER—’48 sedan, $1,025. °47 sedan, 
2 at $950. 

MERCURY—’49 sedan, $1,925. ‘46 sedan, 
$1,255, $1,065, $910. ‘40 sedan, 


$585. 

NASH—'46 (600) sedan, $1,000; Ambassa- 
dor sedan, $910. ‘41 (600) sedan, $450. 

OLDSMOBILE—’49 (98) sedan, $2,750. "47 
(76) sedan, $1,300; (98) sedan, $1,500; 
(78) sedan, $1,265. °'46 (66) sedan, $1,- 
225, $1,100; (76) sedanette, oy 

PACKARD—’42 Clipper sedan, "40 
(110) sedan, $350. 

PLYMOUTH—’49 SD sedan, $1,830. ‘47 
club coupe, $1,175; SD sedan, $1,300. ‘46 
SD sedan, $1, 040, $1,225, 31, 050; club 
coupe, $1,075, $965. "41 sedan, $565, 
$350, $425, $430, $500. 

PONTIAC—’49 Chieftain (6) sedan, $2,410. 
‘47 Torpedo (8) conv., $1,425, $1,440. 
46 Streamliner (6) sedanette, $1,275. 
*41 (6) sedan, $710; station wagon, $600. 
"38 (6) sedan, 330. 

STUDEBAKER—’ 40 Champion sedan, $380. 

WILLYS—’46 station wagon, $835. 

CHARLOTTE, N. C. 
(E. M. Stafford, Inc. Sale every Thurs- 

day. Prices are for sale of Apr. 6.) 
(Retail buyers seem to be moving cars 
steadily. Big demand for clean, older 
models. Prices holding about same for 
past month. Sold 203 units out of 252 
offerings.) 

BUICK—’'49 Super 2-dr., $2,500; RM 4-dr., 
$2,450. '48 RM 2-dr., $1,825; Super 
2-dr., $1,800. ‘47 RM 2-dr., $1,600, $1,- 
550; Super 4-dr., $1,560; Super conv., 
$1,650. ‘41 Super 2-dr., $665, $625. 

CHEVROLET—'49 FL 4-dr., $2,100; FL 
aerosedan, $2,100. ‘48 FL aerosedan, 
$1,700, $1,650, $1,625; FL 4-dr., $1,450; 
FM 2-dr., $1,385, $1,360. ‘47 FL aero- 
sedan, $1,475, $1,430, $1,300; SM 4-dr., 
$1,345, $1,130; FM 4-dr., $1, 280, $1, 200. 
46 FL aerosedan, $1,100; FM 4- ‘dr., “$1,- 
150; SM 2-dr., $1,150, $1,025, $980, °42 
FL aerosedan, $1, 000, $850. ‘41 club 
coupe, $810, $650; 2- dr., $800, $795, $755. 
’40 2-dr., $760, $660. 

DeSOTO—'47 Custom conv., $1,455. 


DODGE—’48 Custom 4-dr., $1,520. '47 De- 
luxe 2-dr., $1,200. 
FORD—'49 Custom 2-dr., $1,750 $1,650, 


$1,590; Custom club coupe, $1,575; Cus- 
tom conv., $2,100. ‘48 2-dr., $1,375, $1,- 
330. ‘47 conv., $1,365; 2-dr., $1,130, 
$1,125; 4-dr. $i, 175. °46 2-dr.. $1,130, 
$1,100, $905; 4-dr., $1,080, 0, $800. 
"41 club coupe, $710, $655; 2-dr., $690, 
$600. ‘40 2-dr., $715, $675. 
FRAZER—'48 Manhattan 4-dr., $1,330. 
HUDSON—’48 (8) club coupe, $1,700. 
(8) 4-dr. $1,030. 
KAISER—"48 4-dr., $1,125. 
MERCURY—’49 club coupe, $1,950, $1,910; 
conv., $2,110. °46 conv., $1,400; 4-dr., 


$1,030, 

OLDSMOBILE—'48 (98) conv., $2,075; of 
4-dr., $1,570. "46 (98) 4- dr., $1,350 
(78) 2-dr., $1,160; (76) 2-dr., $1,180. 

PACKARD—'40 (110) 4-dr., §700. 


(Continued on Page 41, Col. 1) 
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PLYMOUTH—'49 club coupe, 2 at $1,900, | 295, $2,200. "47 (76) 2-dr., $1,450, $1,- 
$1,860. °48 4-dr., $1,225. °46 4-dr., 435. 38 (76) oe $1,170, $1,160. "40 
PONTIAC—'48 (8) 2-dr. $1,900, $1,800; | _ (70) 2-dr., $680, $670. 
(6) 2-dr., $1,760, $1,625. ‘46 (6) 2-dr., PACKARD—’38 conv. $475. 
$1,175; (8) 2-dr., $1,150. °'41 (8) 4-dr., |PLYMOUTH—'49 SD’ 4-dr., $2,050, 2 at 
$810. $2,090; SD club coupe, $2,000, $1,985. 


‘41 Deluxe 4-dr., 
coupe, $640. 

PONTIAC—’ 49 Chieftain club coupe, $2,355, 
$2,325, $2,315; Deluxe 4-dr., $2,450, §2,- 
425, $2,390. °47 (6) 4-dr., $1,425, $1,395. 
"41 (8) 4-dr., $335. 


RICHMOND, VA. 


STUDEBAKER—’49 Champion conv., $1,- $600; Deluxe business 


905. °48 Commander Regal, $1,850. ‘47 
Commander 4-dr., $1,330. 


TOLEDO 


(Doc Greiner Auction. Sale every Thurs- 
Prices are for sale of Apr. 7.) 


day. 

BUICK—’48 Super 4-dr., $1,810. ‘47 Super (Automobile Auction of Virginia, Inc. 
sedanette, $1,640; RM 4-dr., $1,630; Spe- | Sale every Friday. Prices are for sale of 
cial sedanette, $1,530. "46 RM 4-dr.,/ Apr. 8.) 
$1,280. one.) ; . 

CHEVROLET—'49 FL Deluxe 4-dr., $2,000, | BUICK 149 Stiper fdr. $2550. an” gape, 

° . cial 2-dr., $280. ‘41 Special 4-dr., 
$1,900. 47 4-dr., $900; FL aerosedan, '38 Special 2-dr., $210. 
$1,365. °42 2-dr., $800. ‘41 MD 2-dr., — 
$830. CHEVROLET—'48 FM 4-dr. $1,350, $1,- 

CHRYSLER—’47 Royal 4-dr., $1,350; New 600; conv., $1,505; %-ton-ton aickue 
Yorker 4-dr., $1,200. ‘41 Royal 4-dr. | $1, 035. °47 FL aerosedan, $1,300; FM 
$475. 2-dr.., $1,100, 2 at $1,110, $1,050; FL 

DODGE—’39 2-dr., $340. $1,500. °46 FM 4-dr., $1,180, 

FORD—’49 Custom (8) club coupe, $1,680. $1 010; SM 2-dr., $750; conv., $1,250. 
'40 Deluxe 2-dr., $475. °39 2-dr., $390.| ‘41 MD 2-dr., $450, $400. ‘40 SD 4-dr., 

HUDSON—’47 (8) ‘dr, — $560, $400. °39 club coupe, $400; 4-dr., 

KAISER—’'49 4-dr., $1,5 $350. °37 Deluxe 2-dr., $165, $160. 

MERCURY—'49 4-dr., $1. 895. ‘47 4-dr., | CHRYSLER—'48 Royal 4-dr., $1,500. 46 
$1,120. Windsor 4-dr., $940. '41 Windsor 4-dr., 

OLDSMOBILE—’49 (98) 2-dr., $2,550. $730. °39 Royal 4-dr., $135. 

PLYMOUTH—'49 SD 4-dr., $1, 910. ‘46 SD | DODGE—’48 business coupe, $1,175. '46 
club coupe, $1,100. ‘39 business coupe, 1-ton stake, $480. ‘42 Delivery 4-dr., 
$320. ‘37 4-dr., $75. $475; flat body $425. ‘°40 2-dr., $200. 

PONTIAC—'47 (6) 4-dr., $1,275; Torpedo | FoORD—’49 (8) 2-dr., $1,550, $1, 450, $1,- 
(6) 4-dr., $1,285. 48 (8) 2-dr., 


380; 1%-ton stake, $1,250. 


AKRON 


(Akron (O.) Auto Auction. Sale every 
Thursday. Prices are for saie of Apr. 7.) 
(More demand for postwar cars. Sold 

41 out of 74 offerings.) 


BUICK—’49 Super sedan, $2,450. ‘48 RM 
sedan, $1,900. ‘47 Super sedan, $1,525, 
$1,475. ’41 Special sedan, $705. "39 
Century sedan, $460. | 

CADILLAC—’'48 (62) sedan, $2,800. ‘46 | 
(62) sedan, $1,850. ‘41 (61) sedan, $975. 

CHEVROLET—'48 FL aerosedan, $1,600. 
‘47 FM club coupe, $1,255; SM sedan, 
$1,225. °41 SD club coupe, $730; SD se- 
dan, $725. 

CHRYSLER—'48 New Yorker Town & 
Country conv., $1,750. '46 Royal sedan, 
$1,350. 

DODGE—'41 sedan, $725. 

FORD—’'49 Custom (8) sedan, $1,675. ‘46 
SD sedan, $1,025, $1,000. ‘41 SD coupe, 
$610; Deluxe sedan, $600. ‘40 Standard 
(85) sedan, $625. 


MEROUBY—47 sedan, $1,335. ‘41 sedan, 

NASH—'41 Deluxe sedan, $425. 

OLDSMOBILE — '49 (98) sedan $2,675; 
(76) club coupe, $2,200, $2,180. °47 (98) 





sedan, $1,570, $1,535; (78) sedan, $1,485. 
"46 (76) sedan, $1,300, 
PLYMOUTH—’'48 SD sedan, $1,460, $1,455. 
'46 SD sedan, $900. 
PONTIAC—’'47 Streamliner (8) sedan $1,- 
525. '46 Streamliner (8) sedan, $1,375. 
MISCELLAN EOUS—’' 39 LaSalle club coupe, 
$280. 
HORSEHEADS, N. Y. 
(Horseheads (N. Y.) Auto Auction. Sale | 
Prices are for sale of 


over past few 
weeks. Some improvement in prices.) 

BUICK—'49 Super 2-dr., $2,400. ‘46 RM | 
4-dr., $1,280. ‘42 Century 2-dr., $810. 
‘41 Super 4-dr., $855; Special sedanette, 
$810. ‘40 sedan, $405, $560; club i 


$560. 
OADILLAC—’41 sedanette, $1,010. | 
CHEVROLET—'49 club coupe, $1,950. ‘48 
-dr., $1,100. ‘47 station wagon, $1,300; 
4-dr., $960, $1,155; FL aerosedan, $1,400, 
‘46 SM | 
= '41 club coupe, $730; 2-dr., 
$660. $70v. 
CHRYSLER—'39 4-dr., $410. | 
DeSOTO—'49 4-dr., $2,310. | 
DODGE—'41 2-dr., $760. | 
FORD—'48 2-dr., $1,180. ‘47 4-dr., $870. | 


$1,440; %-ton pickup, $1,000. 
$1,060. 
‘40 2-dr., $510, 


4-dr. 


‘29 4-dr., $230. 

FRAZER—’'47 Manhattan 4-dr., $1,170. 
MERCURY—'49 club coupe, $1,860 $1,990; 
4-dr., $1,950. °46 club coupe, $1,000. 

NASH——’42 4- dr., $590. 

OLDSMOBILE— 47 conv., $1,700. ‘42 4- 
dr., $360. 

PACKARD—’40 4-dr., $280. 

PLYMOUTH—’'49 4-dr., $1,980. ‘48 SD 
4-dr., $1,510. ‘47 4-dr., $1,100. ‘46 
4-dr,. $1,150. ‘41 2-dr., $600. ‘40 coupe, 
$405; 2-dr., $525. ‘39 2-dr., $500. ‘38 
4-dr., $230. 

PONTIAC—'47 2-dr., $1,480. '46 «2-dr., 
$1,200. ‘41 2-dr., $490, $530. ‘37 2-dr., 
$260. 

STUDEBAKER—'42 4-dr., $300. 

MINNEAPOLIS 
(Minneapolis Auto Auction. Sale every 





Tuesday. Prices are for sale of Apr. 5.) 
(Seld 80 percent of cars offered for 
sale. Buying very active. Need more 
cars of all models.) 

BUICK — ’'49 RM 4-dr., $2,895, $2,885; 
Super 4-dr., $2,495, $2,475, $2,405. ‘48 
Super sedanette, $1,975, $1,900.  '47 
Super 4-dr., $1,510, $1,435. ‘42 Super 

-dr., $950. ‘41 Super 4-dr., $890, $735. 

CADILLAC—'49 (62) 4-dr., $3,715, $3,690. 
‘47 (62) 4-dr., $2,050. 

CHEVROLET—'49 FL Deluxe aerosedan, 
$2,090, $2,050, $1,995; Deluxe 4-dr., $2,- 
130, $2,000, $2,080. ‘47 SM 2-dr., $i, 350, 
$1,275, $1,240. ‘46 SM 2-dr., $1,200, $1,- 
180, $950. ‘41 Special 2-dr., $810, $805, 
$750, $690. ‘40 Special 4-dr., $715, $640, 
$540, $500. °'39 Deluxe 2-dr., $465, $450 


$390. 
CHRYSLER — '49 Windsor 4-dr., $3,095, 
$2,995, $2,900. ‘46 Windsor club coupe, 
eo $1,215, $1,200. ‘41 Royal 4-dr., 


DeSOTO—'49 Custom 4-dr.. 
$2,500. ‘46 Custom 4-dr., 
DODGE—’49 Coronet 4-dr., 


$2,515, $2,505, 
$1,385, $1,365. 
2 at $2,365, 


$2,350, $2,325. °48 Custom 4-dr., $1,745, 
$1,725, $1,720. '46 Custom 4-dr. $1,165, 
$1,155, $1,150. 

FORD—’49 Custom 4-dr., $2,130; Deluxe 


club coupe, $1,705, $1,700; Deluxe 2-dr., 

$1,745, $1,710. ‘48 SD 4-dr., $1,410, $1,- 

385. '47 SD 2-dr., $1, 1 $1,116, $1,095. 

‘46 BD station ion wegen, 6 190. ‘46 halt- 

ton ‘ 41 Salas 2-dr., $590, 
* 


MERCURY—'40 4-dr. : 
OLDSMOBILE—'49 hes arane $3,316, $2,- 





$1,200, $1,240; SD, 

wagon, $1,010, $1,000. ‘46 conv., $1,150; 
° 0, $950. ‘41 (8) 2-dr., 

$670; club’ coupe, $515. ‘40 conv., 

$715. ‘37 2-dr., $210. °36, $335. "35 

2-dr., $280, $150, $90. 
HUDSON—’48 conv., $1,930. 
OLDSMOBILE—’'40 (60) 2-dr., $290. 


$1,280. ‘47 station 


an aes. 41 (6) 2-dr.. $300. °'36 (91) 

PLYMOUTH — '48 SD 4-dr., $1,450; SD 
2-dr., $1,450. ‘47 SD 4-dr., $1,205, $1,- 
190, $1,220. ‘41 Deluxe 4-dr., $670, $400; 
2-dr., $585. 


PONTIAC—’36 (6) 4-dr., $75. 
WILLYS—’47 %-ton pickup, $650. 
MISCELLANEOUS—’49 Renault 4-dr., $500. 
‘48 Anglia, $600. ‘40 IHC 32-ft. trailer, 
$300. 
DENVER 


(Denver Auto Auction, Inc., Little, Colo. 
Sale every Tuesday. Prices are for sale of 
Apr. 5.) 

(Prices on level with last week, Deal- 

ers are more active in wholesale.) 
BUICK—’47 RM 2-dr., $1,570; RM 4-dr., 
$1,420. '39 Spe- 


$1,395. °46 Super 4-dr., 
cial conv., 

CHEVROLET—'49 haif-ton pickup, $1,530. 
’48 FM club coupe, $1,595; 4-dr., $1,300. 
47 FL aerosedan, $1,430. °46 4-dr., 
$1,080, $1,85. ‘°'42 club coupe, $790; 
ae $315, $775. °41 club coupe, $875; 

$770. °40 2-dr., $520, $715. 

CHRYSLER’ 41 4-dr., $600. 


DODGE — '41 4-dr., $600. ‘'40 half-ton 
pickup, $420. 
FORD—’49 Custom (8) 2-dr., $1,630. ‘48 


SD (8) 2-dr., $1,375; Deluxe (6) busi- 
ness coupe, $1,250. °47 (8) 2-dr., $1,170. 
"46 (8) conv., $1,300; SD (8) club coupe, 
$1,140; (8) 2-dr., $1,035. °39 (8) 2-dr., 


, $360, 
MEROCURY—’48 4-dr., $1,460. 











Average Used Car Prices 


(Compiled by Automotive News) 





Apr. 1949 Mar. Feb. 
Model (to date) 1949 1949 
BOE ss 0 60,00 $2,086 $2,108 $2,151 
1948....... 1,617 1,661 1,830 
MOOG 8660 v0 1,274 1,308 1,411 
BGO s deve ve 1,164 1,139 1,241 
gE 731 7167 785 
a Oe 690 695 726 
Tee 566 580 597 
Overall —— —— 
Ave $1,290* $1,308* $1,433* 





*Includes 1949 models, 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





OLDSMOBILE—’47 (98) 2-dr., $1,500. sedan, 2 at $1,175. '46 FM sedan, $1,200 


PLYMOUTH—'49 SD 4-dr., $2,140. 48 SD $1,195, $000. | '42 sedan, $630, $605.” "41 
, $1,410. '47 8D club coupe, $1,325, | sedan, $875, $840, $740. "40 sedan, $690, 
rowriAg-_ 47 Streamliner (8) 4-dr., $1,- sLER— 
470. '41 (8) 4-dr., $810; (6) club coupé, DODGE—'4i sedan, $440 
$705. _'39 (6) 4-dr., $620. FORD—'49 Custom sedan, $1,600. ‘46 se- 
STUDEBAKER—'41 Champion 2-dr., $225, dan $1,045. °41 sedan, $540. ‘40 sedan, 
$600. $530, $015. °38 sedan, $160, $135. ‘47 
an, 
LOUISVILLE 


$355, $345. 
FRAZER—’47 sedan, $980. 
(Auto Auction Sales. Auction held every 


OLDSMOBILE—’ 47 sedan, $1,480. 
— and Friday. Prices are for sale of Gam, 21,290, °60 cadan, G500, 
Apr. 5.) 


PLYMOUTH—’49 SD sedan, $1,895. '48 


°46 se- 


(Sold 70 units out of 127 offerings.) sedan, $1,480, $1,330. '47 sedan, $985. 
BUICK—'41 sedan, $710. 42 sedan, $675. 
CHEVROLET—'48 FL aerosedan, $1,700, | PONTIAO — ‘42 sedan, $400. ‘41 sedan, 
$1,605. °47 FL aerosedan, $1,425; FM| $470. °39 sedan, $490. 


Write for complete details, 
giving the make of car you handle 
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Dealer 


Peterson Elected President 


Of Buick Service Group 


At its first annual meeting the 
Buick Service Managers and Parts 
Managers Club of the San Fran- 
cisco metropolitan area elected 
Walter Peterson, service manager 
of Clarkson Motors, Redwood City, 
president for the ensuing year. 

Other newly elected officers are: 
Arthur Simpson, service manager 
of Howard Automobile Co., Oak- 
land, vice-president; Richard Wer- 
ner, parts manager of Chaplin Mo- 
tor Sales Co., Alameda, secretary, 
and Peter Torotorilli, parts man- 
ager of Clarkson Motors, Redwood 
City} treasurer. 

* * 


25-Year Saga 


Weller Fetes New Building 


With Reminiscent Ad 


Weller Motors, Inc. told the story 
of its 25 years of progress to its 
Rochester (N.Y.) friends when it 
opened a large new showroom and 
service building adjoining a struc- 
ture that has served since 1937. 

Telling its progress story, Weller 
Motors ran a full-page ad with pho- 
tographs of the new layout, of the 
1937 structure and of the first tiny 
gas station and garage occupied in 
1924, 

The ad also carried photographs 
of the four Wellers—Howard B., 


Doings 


president; Wilfred H., sales vice- 
president; Harold E., secretary- 
treasurer and service manager, and 
Bruce, in charge of truck sales. 

A photograph of the 26 employes 
also was carried in the ad. Weller 
Motors has had a Dodge dealership 
since 1929. 





* * 


Waters Opens Packard Deal 


In St. Petersburg, Fla. 


Appointment of J. Earl Waters, 
Inc., as St. Petersburg (Fla.) Pack- 
ard dealer is announced by J. Earl 
Waters, president of the new com- 
pany. 

The firm has taken over a new 
building at 701 Ninth St. S. The 
building was constructed by Nich- 
ols Brothers, the former dealers, 
who have leased it to the Waters 
corporation. 

+ * + 


Klein Motors Reopens 


In New Orleans 

A, A. Klein, president of Klein 
Motors, Inc. (Kaiser-Frazer), New 
Orleans, announced the formal 
reopening of his dealership at 832 
St. Charles St. The building was 
rebuilt at a cost of $150,000 after 
being destroyed by fire last Au- 


gust. 

The new building includes mod- 
ernistic showrooms, private and 
general offices and a shop cover- 
ing 3,000 square feet. In addition 
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KROMVENTS 


the outstanding 
Auto window Ventilators 
TAILOR-MADE FOR ALL CARS 


Here’s an accessory that combines striking 


beauty and wonderful utility valve. 


KROMVENTS appeal to all car owners. They 
dress up a car like nothing else can. . . 
they permit driving in rain or storm with 
windows lowered. Prevent fogged wind- 
shields. Also serve as practical sunshades. 

KROMVENTS are not just “extras” ... they're 
truly extra special! Best of all, they assure 
you of steady, profitable sales all year round! 


@ KROMWEEL MFG. CO., INC. 


@ 16 Court St., Brooklyn 2, N. Y. 


* Please 
KROMVENTS. 


send me latest catalog and prices on @ 


(Reg. U. S. Pat. Off.) 







KROMVENTS 
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to the new biulding, Klein Mo- 
tors has 26,000 square feet at 
Julia and Magazine streets where 
the company maintains a body 
and paint shop and warehouse, 

* * * 


Knowles Buys Ford 
Deal in Minneapolis 

Bob Knowles, former manager of | 
C. E. Johnson Co. (Ford), 725 W. 


Broadway, Minneapolis, announced 
that he has purchased the com- 





pany and renamed it Bob Knowles 
Ford Co. 

As a_ get-acquainted offer, 
Knowles distributed coupons good 
for a free grease job with an oil 
change. 


New Sales Chiefs 
In San Diego 


Three executive appointments re- 
flect the new emphasis which San 
Diego (Calif.) dealers have placed 
on rebuilding their sales organiza- 
tions. It is expected that this trend 
will continue until sales staffs are 
about double their present size. 


The appointment of Malcolm Ry- 
land as general sales manager is 
announced by Park E. Frazier, vice- 
president and general manager of 
Bay Shore Motors (Ford). Ryland 
was formerly with Bay Shore from 
1929 to 1942 and served as general 
sales manager for seven years prior 
to World War II. 

Frazier also announced the ap- 
pointment of Andy Tipton as man- 
ager of truck and fleet sales and 
Hayward Hought as manager of the 
company’s Coronado branch. 

A. M. “Monk” Sanders, general 
manager of El Cortez Pontiac Co. 
and president of the Motor Car 
Dealers Assn. of San Diego, an- 
nounces the appointment of Ray 

m as sales manager, succeed- 
ing Bob Leady, resigned. Dickson 
joined El Cortez in 1346. 

George W. Schultz, formerly gen- 
eral sales manager at Bay Shore 
Motors, has joined University Mo- 
tors (Ford) as sales manager, ac- 
cording to Art W. Carey, co-owner 
and general manager. 


In Apprec: 


reciation 
Chicago Ford Dealers Get 


Vet Group’s Thanks 


An award of merit has been pre- 
sented by the Cook county council 
of the VFW to the Metropolitan 
Chicago Ford Dealers Assn. for that 
organization’s efforts in securing 
several new Fords at a time when 
immediate delivery was nearly im- 
possible. 

Cars were used by the VFW to 
obtain money for the purchase of 
ambulances for the sheriff's office 
and for the veterans’ own hospital 
fund. 

Presentation of the award was 
made by David H. Caplow, com- 
mander, 


Willys Deal in Springfield 
Sold to Davis-Becker . 
Paul E. Weidenbacher has an- 
nounced the sale of his Midtown 
Garage (Willys), Springfield, IL, 
to Davis-Becker, Inc. The prop- 
erty has been leased to the firm 


+ 


and the garage and dealership 


sold. 
Dale R. Davis, who has other 
business interests in 
and Louisville, and Jack Becker 
of Springfield are the new 
owners. 
* - +. 


Droughman Named 


Charles E. Droughman jr., asso- 
ciated with Scarritt Motors, Inc., 
141 Second Ave. S., St. Petersburg, 
Fla., has been made general sales 
manager of the new and used-car 
departments, according to F. M. 


Scarritt, president. 
+ 7 * 


Studebaker Names Wiggers 


For Corry (Pa.) Franchise 


Raymond G. Wiggers has an- 
nounced his appointment as the 
franchised dealer for Studebaker 
ernaae and trucks in‘ Corry, 

a. 

He will open a sales and serv- 
ice building on N. Center St. in 
the near future. 

+ © 


+ 





Service Consolidation 


_A 50-fodt addition to the west side 
of the two-story brick building of 
the Washington Motor Sales (Chrys- 
ler), 107 S. Washington St., Ko- 








HAS TRUCK DISPLAY FACILITIES, TOO—New quarters for Mel Haugh, Detroit Lincoin- 
Mercury dealer, were exhibited to the public at an open house party. 


* * 


* 
Wurtele Elected President 
Of Nebraska City C of C 
Oscar Wurtele, Nebraska City 
(Neb.), auto dealer, has been 
elected president of the Nebraska 
City chamber of commerce. His 
election was unanimous. 
* * * 


Williams Elected 
J. F. Williams, automobile dealer, 
is the new president of the Hamil- 
ton (Tex.) Retail Merchants Assn. 
* * * 
Farlow Building 
Farlow Motor Co. (Lincoln-Mer- 


komo, Ind., is planned this summer. | ed construction of a new pearl-gray 
This will permit all the service) brick building on S. Second Ave. 
operations of the firm to be con-| The structure will have a 70-foot 
ducted under the one roof. 


front and be 115 feet long. 


* + + 


Parker Takes Dealer Post 


L. R. Robertson Motors (Hud- 
son), Dallas, announces the ap- 
pointment of George W. Parker, 
former Dallas district manager for 
Hudson Sales Corp., as general 
manager of the company. Parker 
resigned from the field sales staff 
of Hudson to accept the appoint- 
ment. i 
+ 


Lou Erb Used Cars 


Lou Erb, former partner of E. D. 
Lattimer, Cleveland Ford dealer, 
has opened Lou Erb, Inc., a used- 
car lot, at 5555 St. Clair Ave., 


cury), Dodge City, Kans., has start- ' Cleveland. 





In 1948 . . . The Sunday Edition of 


Che Rarlford Courant 


WAS 


FIRST 


United States 


AMONG ALL SUNDAY NEWSPAPERS 
MEASURED BY MEDIA RECORDS 
IN VOLUME OF 


Automotive 
Advertising 


FOR THE 


Fifth 
Consecutive 
Year! 


Such unqualified acceptance by advertisers 
indicates the preferred automotive adver- 
tising medium in one of the most prosperous 
areas in the entire country. 


Che Harlford Conrant 


Represented Nationally by Gilman, Nicoll and Ruthman 
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Guards Front & Rear 


all cars including 


7. Ce 
NEW LOWERED PRICES 


Because of Lowered 
Material Cost 








ELLO 


CUSTOM STYLED 


GRILLE GUARDS 


Custom built to fit over bumpers or bumper 
guards with dual uprights. Heavy crossrail. 
High tensile steel stamping—40%, stronger 
than mild steel. Triple plated; chrome on 
nickel on copper. Easily installed with ordi- 


nary tools by average person in 5 to 8 min 
utes. Rust-proof cadmium plated hardware. 


1949 FRONT GUARDS 
4900—Fits over Bumper Guard 
4902—Fits over Bumper Direct 
1949 REAR GUARDS 
490iI—Fits as protection for Trunk 
OTHER FRONT GUARDS 
4000—Fits over Bumper Guard ‘46-'47-'48 Cars 
4500—Fits over Bumper direct '46-'47-'48 Cars 
OTHER REAR GUARDS 
100! R—Hinged Sing! Upright with individual 
adaptors '46-'47-'48 Cars 
4000, 4500, 4900, 4901 & 4902. 
Specify Car Make in Orders 





ELLO 


FENDER GUARDS 


Protect Front and Rear 


The Cello Fender Guard has exclusive bracin 
which takes vibration and flutter out of ends 
of the bumper bar. Gives needed protection 
to exposed areas of front and rear fenders. 
Heavily plated. Chrome-on-Nickel-on-Copper. 
Packed 6 pair to shipping carton. Approxi 
mate weight, 45 Ibs. 
Featuring: 
RAPID MOUNTING 

BEAUTY AND PROTECTION 

GUARANTEED CHROME 

No. 800—Fits front or rear. 





CELLO 


TRUCK GUARDS 


Grilles, fenders and lights of all trucks get 
maximum protection with massive, sturdy 
Cello Guards. Of extra heavy, cold-drawn 
steel. Uprights 20! inches high. Crossrails 
If inches square, embossed, cold-drawf deep 
channel sections. Rugged, sturdy studs, nuts 
and lock washers fasten heavily rust-proofed 
back plates. 


O32 8 8) 


PRODUCTS COMPANY 
East Boston... . Mass. 


| 
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SALES SHOP TALK AT WILLOW RUN—Dealers, salesmen and company sales experts 
exchange ideas at the Kaiser-Frazer sales training school which opened last week. John W. 


Merrin (at center table), director of the training program, is seen headin 
To his left and reading clockwise are: 


auto merchandising techniques. 


Ackterhoff Motors, Inc., Muskegon, Mich.; R. S. 


Ind.; Harry Moore, Milton Orr Motor Sales, Melvindale, 
Burns Motor Sales, Lincoln Park, Mich.; John Dolan, Shottel-Burns Motor 


a discussion of 
. W. Ackterhoff, 
Whitehead, Maple City Motors, !nc., Goshen, 
Mich.; Harold McCray jr., Shottel- 
les; Joseph 


Coniglaro, Harper-Berkshire Sales & Service, Detroit; Rudolph Keszey, Guy's Sales and 


Service, Ecorse, Mich.; Pete Dunkanson, Fox & Goes, 


inc., Saginaw, Mich.; Garth Peterson, 


Great Lakes Motors, Kalamazoo, Mich.; Beryl Kutt jr., Calhoun County Motor and Implement 
Sales, Battle Creek; Philip Cobb, Great Lakes Motors, Kalamazoo, and Earl Barkes, Ball 


Service, Inc., Elkhart, Ind. 


DETROIT.—A “Personally In- 
dorsed” used car program, a na- 
tional merchandising plan to help 
maintain and increase public con- 
fidence in used cars offered by 
Hudson dealers, has been put in 
action, according to M. M. Roberts, 
director of advertising and mer- 
chandising. 

The program is an adjunct to 
Hudson’s quality dealer program, 
which stresses standards required 
for dealers to qualify as new-car 
merchants, Roberts said. 

“We have emphasized in the 
‘Personally Indorsed’ used-car pro- 
gram that it is good business for 
dealers to develop and enlarge the 
scope of their used-car operations,” 


‘Personally Indorsed’ 


That’s Title of Used-Car Program in Force 
For Hudson’s Dealer Body 


Roberts said. “By so doing, they | 


not only increase their volume now, 
but they will be preparing them- 
selves for the time when used-car 


merchandising will again play a| 
major role in the automotive busi- | 


ness.” 
Spearhead of the plan is the 
Hudson used-car manual, which 


provides a complete used-car mer- 
chandising plan covering all phases 
of used-car operations. The man- 
ual sets up standards of qualifi- 


cation; reviews each step in used-| 


car management, and offers not 
only suggestions, but also the ma- 
terial needed to conduct the busi- 
ness of a modern used car depart- 
ment, according to Roberts. 


The manual covers in detail the 
national Hudson “Personally In- 
dorsed” used-car program of ad- 
vertising, merchandising methods, 
standardized identification signs, 


suggestions for used-car lots and, 
stores, color combinations designed | 


to add eye appeal to the used-car | 


operation and proven sales helps. 


To assist dealers in selling late 
model Hudson cars, the manual 
carries a special section detail- 
ing the features that sold them 
as new cars. This covers models 
from 1937 to 1947, with examples 
of how the features may also be 


Bear to Test 
500-Mile Racers 


INDIANAPOLIS.—The 33rd run- 
ning of the Indianapolis 500-mile 
race will mark the 16th year of par- 
ticipation by Bear Mfg. Co., Rock 
Island, Ill. The company started at 
the track in 1930 with only a toe-in 
gauge to check the racers of that 








year. On the following year, me- 
chanics from Bear installed an 
alinement machine and proceeded 
to check all front-end angles. Axle 
corrections also were made. 

In 1936, wheel balancing had 
come into the picture and the com- 
pany began balancing wheels on all 
cars in the race. This year, it will 
have .a complete front-end and} 
frame machine in addition to six 
balancers at the track. 


Parker Motors ( L-M) Moves 
To New Tile Building 


Parker Motors’ (Lincoln - Mer- 
cury), Freeport, Tex., has moved to 
new quarters at 315 E. Park St. | 
een is faced with Featherlite 
ile, 

James Parker is president of the | 
firm. ; 








used in the dealers’ used-car ad- 
vertising. 

The manual gives suggestions 
for establishing the used-car policy 
with recommendations for recon- 
ditioning used cars, and the man- 
power needed for hard selling. 

It also sets up yardsticks for 
appraising and pricing, and urges 
Hudson dealers’ use of the “Per- 
sonally Indorsed” trademark, which 
Roberts said has proven its worth 
in building customer confidence in 
the dealer and producing a greater 
volume of sales, in all their adver- 
tising and merchandising activities. 





“$e your 


INVENTORY COSTS 


...Here’s how we 
straightened out our 


PARTS SITUATION 
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K-F Launches 
Sales Training 


Under Merrin 


WILLOW RUN.—After nearly a 
year of preparation, Kaiser-Frazer 
Corp. last week launched a long- 
range program for sales training of 
dealers, distributors and their sales- 
men. 

Classes began Apr. 11 in a 
“school” section of the newly con- 
structed engineering building at 
Willow Run. The school has capac- 
ity for 100 enrollees in a week-long 
course. Approximately 10,000 per- 
sons engaged in distributing and 
selling K-F products are eligible to 
attend, 

John W. Merrin, veteran automo- 
bile sales executive, is director of 
the program. He is assisted by 
John H. Dillon, industrial education 
consultant, and a staff of instruc- 
tors which includes Chris Wilson, 
Fred Ramstadt and Hugh Moltzau, 
all experienced in the auto sales 
and training field. 


The curriculum includes lectures 
covering modern and aggressive 
sales techniques, classroom “cross- 
table” discussions, sales demonstra- 
tions under simulated showroom 
conditions, product familiarization, 
and studies of product design and 
manufacturing. : 

Walter deMartini, K-F director of 
sales, said the company is “building 
a long-range program for develop- 
ment of a competent sales organiza- 
tion able to cope with all competi- 
tive conditions.” 

He said the retail training courses 
will cover used-car as well as new- 
car merchandising. 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 


and sales every week. 





“DRASTIC ACTION NEEDED! It was 
vital that we maintain closer control 
over inventories . . . concentrate our 
buyers’ efforts on hard-to-get items... 
stop buying instantly when supplies 
exceed normal demand. 


“ONLY SOLUTION—A NEW SYSTEM. 
3 “Musts” were apparent. (1) The sys- 
tem would have to simplify our inven- 
tory data. (2) Warn us of threatened 
understocks or overstocks. (3) Assure 
proper ratios among stock items. 






methods of controlling 


Copyright 1949 by Remington Rand Inc. 


Send for this Free Book Today: 
“HOW TO GET PROFITS FROM INVENTORIES” 


Learn the newest, proved-in-use, simplified 


turnover and increase profits on your stores of 
automotive parts and supplies. Phone our nearest ' 
office or write Systems Division, Room 1128, 315 

Fourth Avenue, New York 10, N. Y. for your free 

copy of Book No. KD 375. 


THE FIRST NAME IN BUSINESS SYSTEMS 









inventories .. . improve 









Scrap Drive End Nears 


As Supply Improves 

WASHINGTON.—Secretary of 
Commerce Sawyer last week re- 
quested the scrap drive commit- 
tee to terminate its iron and 
steel heavy scrap campaign as 
of May 15, because of improve- 
ment in the scrap supply situa- 
tion. 

The campaign was launched in 
November, 1948, in cooperation 
with other federal agencies and 
industry to obtain increased sup- 
plies of iron and steel heavy 
scrap from industry, farms and 
auto wrecking yards during the 
winter and spring months of 
1948-49. 





Singleton Appeal 


Is Turned Down 


CLEVELAND.—Used-car dealer 
John Singleton’s 10 to 70-year sen- 
tence to Ohio Penitentiary on 14 
counts of larceny by trick was up- 
held last week by a court of appeals. 

Denying Singleton’s appeal, the 
court ruled that “the judgment of 
the lower court is not contrary to 
law.” Singleton is already serving 
his sentence. 


Advertising Racket 
Appears in Chicago 

CHICAGO, — Auto dealers and 
other businessmen are warned by 
the Chicago Better Business Bureau 
to be wary of signing orders, which 
they believe are for a renewal of 
a classified telephone directory ad- 
vertisement, but which may actual- 
ly be for an ad in some other 
directory. 
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“WHY WE CHOSE KARDEX VISIBLE. 
After seeing all kinds of systems in 
use in companies similiar to ours, we 
decided unanimously on Kardex Visi- 
ble. It not only gives us our 3 “musts” 
but requires a lot less clerical effort. 
And the change-over was easy— 
Remington Rand installation experts 
handled the whole job.” 
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44 
Registry Rises 


24,806 in Neb. 


LINCOLN, Neb. — Passenger-car 
registrations in Nebraska last year 
totaled 394,652, an increase of 24,- 
806 over the preceding year, ac- 
cording to state motor vehicle di- 
vision chief Owen Boyles. The rev- 
enue from the 1948 registrations 
was $1,644,361. 

An increase also was shown by 
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commercial and farm truck regis- 
trations. There were 52,326 com- 
mercial trucks registered last year 
as compared with 47,230 the year 
before, and 53,813 farm trucks in 
1948 as against 46,201 in 1947. Rev- 
enue last year from commercial 
truck registrations was $1,919,252, 
and from farm trucks $204,481. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


a pack of Sales Appeal 





the perfect auto tool case 


Every car owner 
will demand 
Pack-A-Jack 
with its 


“Place for everything and everything in its place” efficiency. 


No more trunk 
rattles, no lost tools. 
The extra heavy, 
long wearing 
leatherette container 
holds all tools 
including Bumper 
Jack, Wheel Chock, 
lug Wrench, etc. 


The life-time snap 
fasteners can’t 
stick, break, rust or 
come undone. 
Display a packed 
Pack-A-Jack and 
watch sales climb. 


a 


Liberal Dealer Discounts 


Address all inquiries to 








1200 East Bay Ave. 


New York 59, New York 


FLOOR SPACE REDUCED 50% 
IN PARTS STOREROOM 


Ohio Corporation Installs Rotabins. Cuts 
Labor Requirements in Half. 


Replacing old storage with 
modern equipment made pos- 
sible important savings. Floor 
space was reduced from 1760 to 
900 square feet; shelving height 
was reduced from 12 to 7 feet, 
without loss of storage capacity. 
Aisles were wider and better 
lighted. One man can now do the 
work instead of two. 

Rotabins increase space util- 
ization because every square 
foot of storage has aisle front- 
age when needed. Each tray ro- 
tates easily on ball-thrust bear- 
ings; will not sag or bind when 
fully or unequally loaded. These 
rotary units are flexible and 
may be combined with straight 
shelving as desired. A wide va- 
riety of tray and drawer ar- 
rangements are available to 
meet specific requirements. 

Rotabins are made in many 
standard sizes to suit a wide 
variety of needs. Trays rotate 
around a heavy tubular steel 
stem secured to a solid circular 
metal base. Rotabins are dur- 


able, portable; require no brac- 
ing or fastening. Standard fin- 
ish is olive green enamel, 
baked on. 

Savings realized from the use 
of Rotabins can quickly pay for 
entire investment. Let F-G-M 
engineers help you plan most 
profitable layout. Write, phone 
or wire your requirements. 


Send for illustrated Catalog No. 106-A. 


qj 


415 Shubert 





The FRICK-GALLAGHER MFG. CO. 


SHELVING — verre BINS — RACKS — 


COUNTERS 
ABLES — BENCHES 


Building, Philadelphia 2, Pa. 





Tucker Trustees 
Put Official’s 
House on Block 


CHICAGO.—Does a house bought 
last year by Tucker Corp. for use 
by an unnamed executive qualify as 
a necessity in the conduct of the 
company? 

Trustees Aaron Colnon and John 
Schatz decided this question in the 
negative, convinced Federal Judge 
Michael L. Igoe that they were right 
and got permission from the court 
to put the dwelling up for sale. 

The house, which cost the com- 
pany $32,000 and is in suburban 
Hinsdale, will be sold at public auc- 
tion Apr. 21. 


A recess in the grand jury in- 
vestigation for the holiday was de- 
clared Wednesday. 

On the same day the trustees 
served notice that they will reverse 
their previous policy and try to 
dispose of certain inventory after 
all. Norman Nachman, their attor- 
ney, made application for permis- 
sion to dispose of several hundred 
tons of Tucker-owned steel. The 
request was granted by Judge Igoe. 


Nachman said the trustees were 
in agreement that sale of the steel 
would have no adverse effect upon 
the company, since it can be re- 
placed later, if necessary, at pres- 
ent or lower prices. 

Whether the trustees have a 
buyer for the steel or intend to 
sell it on the open market was 
not disclosed. 


K-F Schedules 
First Dealer 
Council Apr. 25 


WILLOW RUN.—The first group 
of Kaiser-Frazer dealers and dis- 
tributors selected to assist in the 
formulation of national sales poli- 
cies will meet with key corporation 
officials at Willow Run Apr. 25-26. 


Walter deMartini, director of 
sales, said similar groups, repre- 
senting every ‘section of the coun- 
try, will meet with the company’s 
top executives quarterly. 

He said the participation pro- 
gram, announced a month ago, is 
designed to give the company the 
benefit of the counsel of dealers 
who are closest to the consuming 
public, and also to give the latter 
a voice in formulating broad sales 
policies. 

The April advisory group includes 
five distributors and 23 dealers from 
23 states representing all geographi- 
cal sections, 

The distributors are J. S. Wolko- 
nocki, J. S. W. Motor Sales, Inc., 
Utica, N. Y.; A. A. Klein, Klein 
Motors, Inc., New Orleans; Gil Mi- 
chel, Aaron DeRoy Motor Car Co., 
Detroit; A. J. Michael, Mid-West 
Motors, Inc., Wichita, Kans., and 
Frank Hines, Frank Hines, Inc., 
Salt Lake City. 

Participating dealers are R. G. 
Weick, Weick & Gaudet Motors, 
Inc., Kenmore, N. Y.; J. E. Bates, 
The Bates Co., Inc., Quincy, Mass. ; 
Cc #H. Myers, Middlesex Garage, 
Chester, Conn.; J. S. Magen, Magen 
Motors, Lansdowne, rm; CR. 
Waltz, Krause & Waltz Motors, 
Inc., Baltimore; A. B. Carr, Carr 
Motor Co., Fayetteville, N. C.; F. 
E. Wallace, Wallace Motors, Inc., 
W. Palm Beach; 
Sanders Motor Co., Royston, Ga.; 
E. H. Neal, Neal Motors, Bossier 
City, La.; Willard Haralson, Mc- 
Nulty & Haralson, Inc., Pine Bluff, 
Ark. 

Paul Brown, Paul Brown Motors, 
Bloomington, Ind.; Hallie Balder- 
son, Balderson Auto Sales, Canton, 
O.; C. H. Quig, Quig Motor Sales, 
Detroit; S. F. Flink, Leclaire Mo- 
tors, Chicago; Roy Box, Roy E. Box 
Motors, Corpus Christi, Tex.; F. R. 
Bankson, Floyd R. Bankson & Co., 
Centerville, Ia. 

R. H. Peterson, Lake Street K-F 
Motors, Minneapolis; H. E. Peder- 
son, Pederson K-F Motors, Minne- 
apolis; F. W. Miller, F. W. Miller 
Motor Co., Inc., Emporia, Kans.; 
Ross Edwards, Edwards & Scott 
Motors, Richmond Heights, Mo. 

B. C, Edwards, Walters Motors 
& Equipment Co., Scottsbluff, Neb.; 
Aaron Mosko, Aaron Mosko Motor 
Co., Englewood, Colo.; Larry 
French, French-Baker Motors, In- 
glewood, Calif.. and E. U. Teague, 
Teague Motor & Implement Co., 
Salem, Ore, 
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Brake Shoe Purchasing 


War Plant in Buffalo 
BUFFALO —American Brake 
Shoe Co. is buying from the War 
Assets Administration for $610,000 a 
former war factory here at 344 Vul- 
can St. It was operated by Farrel- 
Birmingham during World War II 
under lease from the government. 
The plant is slated to be part of 
Brake Shoe’s Rampo Ajax division, 
which has a plant at Niagara Falls. 
The Niagara Falls operations will 
be moved to Buffalo, John S. Hutch- 








“LOCAL grocery 


ins, president of the division, re- 
ported. 


Ford Truck Center Opened 
By Shallock in Milwaukee 


A “garage warming” party was 
held to celebrate the opening of the 
new truck sales and service estab- 
lishment of Al Shallock, Inc. (Ford), 
Milwaukee, according to Al Shal- 
lock, president, and Howard C. Moe, 
manager of the outlet. 
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On Workers’ Discounts .. . 


Detroit Dealers Hit 
Packard Policy 


(Continued from Page 1) 


who never owned Packard cars, and 
the only reason for the purchase of 
one was that they would purchase 
any car to provide transportation 
for themselves. In the meantime, 
our old loyal owners were left wait- 
ing because old Packard dealers did 
not receive cars enough to supply 
the demand.” 

8. Wilson charged that, when 
Packard was offering bonus cars 
to dealers in its scrap iron drive, 
his scrap total should have en- 
titled him to 33 extra cars but 
that he received only eight. 

4. “Your program on senior cars, 
such as customs, seven-passenger 
and station sedans,” Wilson con- 
tinued, “is most ridiculous, as there 
is no demand for such models. Due 
to force selling by the dealer, it 
leaves no profit to the dealer, as the 
only way to dispose of them is for 
the dealer to sacrifice all profit in 
ee to clear cars out of inven- 


the Packard directors that “a thor- 
ough investigation of the poor busi- 
ness methods in the handling of 
Paekard dealers throughout this 
area and all parts of the country 
has resulted in causing much dis- 
satisfaction among Packard dealers, 
and if you were interested enough 
to ascertain the facts about this, I 
am sure the way could be pointed 
out to you.” 
* s * 

N ADDITION to dissatisfaction 

with the change in the employe 
discount procedure, the letter to the 
factory listed the following points 
that had a cumulative bearing on 
his decision of last week, Wilson 
said: 

1. “While the automobile manu- 
facturers generally were able to get 
into production, Packard lagged far 
behind in the postwar years. 

2. “Regardless of whether cars 
could be produced in quantity 
necessary to adequately supply 
old Packard dealers, new dealers 
were appointed with the result 
that our old loyal Packard owners 
were forced to purchase competi- 
tive make cars. The reason for 
this was that new dealers peddled 
Packard to anyone willing to pay 
the high dollar. 


“These customers were people 


Aftermarket Show 
Draws 1,500 


In Providence 


PROVIDENCE, R. I.—(UTPS)-— 
More than 1,500 visitors, mostly au- 
tomotive dealers from many parts 
of the country, jammed Rhodes-on- 
the-Pawtucket here to attend the 
opening of the three-day automo- 
tive trades show. 

Exhibits of some 125 manufac- 
turers were featured, some with big 
names, some with little names and 
some with names in the making. 

Benton H. Rosen, secretary of the 
Automotive Wholesalers of Rhode 
Island and chairman of the show, 
commented that the size of the 
crowd “shows what cooperation of 
independent dealers will do.” He 
said that 16 cooperating local firms 
were responsibie for the show. 

Emphasis, Rosen said, was placed 
on the aftermarket. 

Some local exhibitors were among 
the 125 showing wares at the show 
but the majority were from the 
Midwest. 
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HE CHARGED that “placing the 

factory in direct competition 
with all metropolitan (Detroit) 
Packard dealers has and will con- 
tinue to demoralize the market for 
Packard cars and force all your 
dealers out of business, 

“On resuming production after 
the war, it was decided that all fac- 
tory employe new-car deliveries had 
to be made through the factory 
zone retail sales department.” 


This was contrary to a previous 
promise made to the dealers, Wil- 
son charged. 

Wilson said that he will continue 
to operate in the same location as a 
used-car dealer and service estab- 
lishment for Packard and other 
makes. 

+ * 7 
Witson pointed out that he had 
been connected with Packard 
for 34 years and was a factory serv- 
ice official before entering the 
dealer field in 1943. With this back- 
ground, he said that he had built up 
a large prospect list of employes of 
the plant, and had sold Many cars 
to this group. As a result of the 
new policy, he lost seven prospects 

in two days, he stated. 

Meanwhile, Henry Whiting, for- 
mer president of Detroit Auto Deal- 
ers Assn., announced last week that 
he had relinquished his Packard 
dealership on East Jefferson Ave. 
Whiting is a son-in-law of Alvan 
Macauley, Packard chairman, Pack- 
ard will operate the firm as a retail 


store. 
a * * 


Buick Dealers Discuss 


Distribution Problems 

DETROIT.—Twelve Detroit-area 
Buick dealers met in a regular 
monthly meeting here last Monday 
at which the main topic of discus- 
sion was “distribution problems,” 
Automotive News learned. 

Hugh Gorey, a past president of 
the group, declined comment, ex- 
cept to emphasize that it was not 
a “secret conclave.” He said that 
it had been decided to hold another 
meeting on “distribution problems,” 
at which Buick zone officials would 
be invited to attend. 


Better Refining 


Process Claimed 


SAN ANTONIO.—Edwin F. Nel- 
son of Universal Oil Products Co., 
Chicago, described here a new re- 
forming process for low-octane gas- 
oline which produces higher octane 
gas with less waste. 

The process was described at a 
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the-spot adjustmenfs. 
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ho Be 9.75 technical session of the Western 
aa Petroleum Refiners Assn. conven- 


tion. 

Nelson said the new process, 
using a platinum catalyst, is now 
being used in a small pilot plant 
and is ready for commercial adop- 
tion. 

Catalytic processes now in use, 
Nelson said, waste from 20 to 30 
percent of the gas. The new process 
is said to lose only 5 to 7 percent. 


Blackwalls 50c lower on above prices 


ORDER TODAY! an prices F.0.8. 
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CAPITOL TIRE CO., Inc. 


FOR THE RECORD—You've seen loads of 
‘ t f them . The ingest of 
recent years. But here's the first one of all three o he agg — byte A (ie 
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thers, Willi cl right), is welcomed into the automobi 
ono tee Hie ee’ ahi has begun his career at Ford Motor Co. in 


and Henry 
advertising department. 


Ore. Lawmakers 
OK Higher Title 
And Gas Levies 


SALEM, Ore.—Bills adding a 
cent to the state gasoline tax and 
doubling the $5 annual automobile 
registration fee, to raise an addi- 
tional $8,000,000 for highways, roads 
and streets, have been given final 
approval by the Oregon legislature. 

An outgrowth of a study of Ore- 
gon’s highway needs by an interim 
committee, the two bills will pro- 
vide $5,600,000 a year in additional 
revenue for the state highway com- 
mission. The remaining $2,400,000 
in new revenue will be shared by 
cities and counties. 

The extra revenue will enable 
the highway commission to em- 
bark on a_  $476,000,000 highway 
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Prices Trimmed 
On Steel Items, 
Tetraethyl Lead 


e P= of some automotive ma- 


terials continued a gradual de- 
cline last week, following on the 
heels of the big reductions in coal 
and steel scrap. 

The biggest price news affecting 
Jones & 
Laughlin Steel Corp., which cut $1 
a ton off the price of hot-rolled 


» | steel sheets used in cars. The com- 


pany whittled $2 a ton off galvan- 
ized pipe and $5 to $10 a ton off 
seamless and Standard line pipe. 


PREVIOUSLY, Carnegie - Illinois 
Steel Corp. and National Tube 
Co., both U.S. Steel subsidiaries, re- 


the|duced prices of galvanized steel 


modernization program recom- 
mended by the interim committee 
as a 15-year project. 

The gasoline tax boost, from 5 
to 6 cents a gallon, will go into 
effect July 1, while the new $10 
icense fee will take effect with 
1950 license plates. 


Indiana Info 


Association Booklet 
Aids Dealers 


INDIANAPOLIS.—Automobile 
Dealers Assn. of Indiana has pub- 
lished a 60-page booklet for mem- 
bers containing information on a 
variety of subjects of interest to 
dealers. 

A feature of the booklet is an 11- 
page section devoted to title and 
registration data in each of the 48 


products by $2 and $1.25 a ton. 

Ethyl Corp. and DuPont benefited 
from the break in lead costs to re- 
duce the prices of their tetraethyl 
lead anti-knock compounds. 

Last Friday (Apr. 15) was the 
barometer day for the next ad- 
justment in General Motors cost- 
of-living pay allowances, due 
June 1, However, the govern- 
ment’s index showing consumer 


Next week, the Bureau of Labor 
Statistics will release its index for 
March 15. 


tions of Regulation W and the fed- 
eral wage-and-hour law. 

Among the features are a com- 
plete legislative directory and uni- 
form used motor vehicle warranty. 


Wallace Appointed 
William Wallace has been named 
general manager of Portland Mo- 
tors (Hudson), Portland, Ore., it 
was announced by Milton A. Wurz- 


states. Also included are explana-|weiller, president. 
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“Man what a fitl” That's 
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install OMACO Plastic Seat Covers 
in new cars. They're made of Fa- 
mous Lumite, closely woven plastic 
and are tailored for maximum serv- 
ice and satisfaction. OMACO Seat 
Covers are quickly installed with 
the same snug glove-like fit that 
customers expect in tailor - made 
covers. Omaco seat covers fil easily 
. . . fit permanently. 
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Koppers Names Winners 
In Piston-Title Contest 


BALTIMORE.—Two Missourians 
and a Michigan man took top hon- 
ors in the nationwide contest of 
Koppers Co., Inc., to select a name 
for a new piston ring set developed 
by that company’s American Ham- 
mered Piston Ring department, it 
was announced last week. 

First prize of $1,000 went to For- 
rest Kirby, Higbee, Mo., while third 
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prize of $100 went to another Mis- 
sourian, Herschel Eichler, St. Louis. 
Second prize of $500 was awarded 
to George F, Wagner, Monroe, 
Mich, The winning name was not 
announced. 


Forecasts 


(Continued from Page 8) 


whose efficient 149-cubic-inch dis- 
placement engine produces a full 
105 horsepower, and this rela- 
tively large automobile delivers 
30 miles to the gallon at 70 miles 


French Used Care 


George A. French of French © heer 
Pontiac Co., Inc., New Orleans, has ” —_ 
moved his used-car lot to a larger| Walder believes the old style con- 
and more convenient location at | tact point type of distributor will 
1718 Canal St. be displaced by a “lifetime” dis- 
tributor unit which will never lose 
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EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
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its precise adjustment. A coordi- 
nated duplex mechanism will bring 
true linear spark advance parallel- 
ing all combustion condition re- 
quirements, he says. 

“Carburetion will take a major 
step forward by the use of a forced 
pressure jet which atomizes the 
fuel particles to almost a true gas- 
eous dispersion, without the use of 
|a venturi vacuum ring which tends 
to seriously constrict the flow of 
intake air at the higher speeds,” 
according to Walder. 

+ + + 

 — and many other ‘hush- 

hush’ devices will bring mouth- 
watering interest again to the au- 
tomobile purchaser, who has had 
his appetite jaded by the same old 
bill of fare for so long. The fluor- 
escent lights again gleam at all 
hours in the engineering depart- 
ment and laboratory and experi- 
mental is back on ‘round the clock’ 
test schedules. 

“Yes, the ‘buyer’s market’ has 
returned with a vengeance! When 
its full effect is felt in the sum- 
mer and fall of 1949, the real ‘post- 
war’ car will be given to the pro- 
duction departments. Intense com- 
petition, undreamed of even in the 
historical days of the early ‘twen- 
ties,’ will produce an improved 
type of automobile that will fully 
satisfy the public’s hunger for 
something ‘really new’ in their mo- 
tor car of tomorrow.” 


“The automobile industry is 
getting set for a competitive 
struggle that will make the rug- 
ged old prewar days look like 
kindergarten stuff! Automotive 
empires have been fantastically 
expanded both in their financial 
structures and their plant facili- 
ties, so it’s going to be a ‘battle 
of the dinosaurs’ with no holds 
barred—nor quarter given. 


“When the rosy bubble that was 
the seller’s market burst on the 
dagger point of regulation W re- 
cently, the drastic nature of the 
change was not at first apparent,” 
Walder said. “But now the strin- 
gent state of the automotive busi- 
ness stands out in bold relief. 
Every vestige of the easy past has 
been swept away into history.” 

Walder stated: “While out- 
wardly the auto makers in and 
around Detroit are going about 
their whirlwind business pretty 
much as before, every point and 
detail of the manufacturing pro- 
cesses are being critically re- 
appraised and tightened up so 
as to eliminate every penny of 
needless cost. Suppliers of raw 
materials and component parts 
are being relentlessly pressured 
to tailor their quotations to the 
‘new look’ of lowered car prices 
initiated by GM and followed 
ne by K-F, Willys, Nash and 

‘ord. 


“Orders by top management a 
few weeks ago to ‘trim ship’ are 
now being followed by a ‘call to 
stations’ for the fight just ahead. 
Previous bottlenecks in the supply 
of materials having been eliminat- 
ed, the threatened slackening off 
of demand has electrified the en- 
tire industry into feverish back- 
stage activity.” 
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Tire Replacement Sales 
Expected to Top ’48 


NEW pn wee a record 
season of motoring in pros 
automobile tire Seles 
sales for the next six months 
are expected to be at a higher 
level than in 1948, according to 
Howard N. Hawkes, assistant 
. " SVK general manager of U. S. Rubber 

Co.’s tire division, 

7 TENNESSEE The industry, he said, will sell 
about 25,800,000 Passenger car 
tires for replacement during the 
peak six-month period April- 
September, inclusive, compared 
with 25,400,000 units for the 
same period last year. 
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NASH DEALERS IN A DIXIE ZONE—Nash dealers in district | of the Memphis zone shown 


at a factory sales conference. R. 
head of the table. 


A. Kolb, zone manager, is standing in the center at the 





Labor Charges of Speedup 
Peril Auto Production 


(Continued from Page 1) 


scheduled strike vote at the Ford 
Rouge plant and walkout agitation 
at the Chevrolet Flint plant all 
stemmed from charges that speed- 
up practices were being pursued. 

Nash was forced to suspend 
Kenosha assembly operations 
Thursday afternoon as a result 
of the tieup at Bendix, a vendor 
of auto brakes and clutch parts 
to many assembly plants. 

Bendix local union charges that 
the company was speeding up out- 
put schedules were denied by the 
management, which said that the 
root of the dispute was a slow- 
down of work and time “cheating” 
by 47 auto brake shoe employes. 

+ + * 

S YET, the UAW-CIO interna- 
+4 tional has taken no formal cog- 
nizance of the speedup agitation, 
which has been sporadically whip- 
ped up by pro-Communist factions 
since last winter. 

The Ford strike vote, however, 
appears to indicate that some 
influential quarters in the union 
are paying closer attention to the 
speedup cries, possibly as a 
means of diverting attention from 
the sagging wage-demand case. 

Members of Ford Rouge Local 
600 were scheduled to meet Apr. 16 
to take the strike vote on the pro- 
duction increase issue, which, Iocal 
officials charged, constituted “a 
threat to the health of Ford 
workers.” 

Only a while ago, Thomas 
Thompson was reelected president 
of Local 600. Thompson is a sup- 
porter of UAW President Walter 
P. Reuther. 

It would appear, therefore, that 
Local 600’s clamor against speedup 
is receiving Reuther’s behind-the- 
scenes sanction, even though the 
Communists were the instigators 
of the initial propaganda against 
auto production increases. 


End of Shortage - 
Reported by Steel 
Institute Chief 


DETROIT.—The “steel shortage” 
has disappeared and steel supply no 
longer is a problem to most con- 
sumers, Walter S, Tower, president 
of American Iron and Steel Insti- 
tute, declared last week before the 
Economic Club of Detroit. 

“When all plans for expansion 
and improvement so far authorized 
or announced have been completed, 
close to 100,000,000 tons of steel in- 
gots can be produced annually. By 
the end of 1950 that figure may be 
reached if consumers want the ton- 
nage,” he stated. 

Despite this, the steel industry is 
being accused of restricting output 
and failure to work towards maxi- 
mum national employment, produc- 
tion and purchasing power, Tower 
said. 

“Behind the barrage of speeches, 
statements and legislative propos- 
als, one may see the shadow of 
great American industries no longer 
private enterprises but properties of 
the state,” Tower charged. 

“The administration’s recent de- 
mand for an inquiry into steel sup- 
ply holds great implications for all 
American industries. Such an in- 
quiry might be conducted on a 
prejudiced basis, dealing not with 
facts but with theory. 

“Unless government encroachment 
in the industrial field can be 


stopped, the nation will lose the | 
vital source of its great economic | 


strength,” Tower said. 





A FORD spokesman declined 
comment on the situation, be- 
yond saying that negotiations had 
been under way for several weeks. 
Present plans call for Ford and 
Mercury output to be stepped up 
gradually in the next few months. 

Union officials at the Chevrolet 
plant in Flint recently were also 
raising a fuss against higher out- 
put schedules. The Flint situation, 
though, had not reached the pro- 
portions of the disputes at Bendix 
and Ford Rouge. 

At Bendix, company officials 
reported they were refusing to 
resume negotiations with the 
union on the ground that the dis- 
pute had not been authorized and 
was a violation of contract. Ben- 
dix has sued the union for dam- 
ages under the Taft-Hartley law. 

The company said it was com- 
pelled to halt all operations after 
local union officials “ordered” slow- 
downs in protest against ouster of 
the 47 brake shoe workers. Bendix 
officials said the fired employes 
started “shirking”’ after the com- 
pany cracked down on pay cheat- 
ing practices in which they alleg- 


edly had been engaged. 
—Mac Gorvon 


Workers Want Taft Curbs, 


But Oppose Taft Law 

NEW YORK.-Although the 
Taft-Hartley law collectively finds 
less favor with workers than be- 
fore, still a majority strongly ap- 
proves 9 out of 10 leading provi- 
sions of the statute. 

This is shown in an Opinion 
Research Corp. survey, slated to 
appear in the Apr. 26 issue of Look 
magazine. 

Fifty-five percent of the workers 
polled said Congress should not 
have passed the Taft-Hartley law, 
while 27 percent endorsed the act. 
Eighteen percent had no opinion. 

However, the following pro-ma- 
jorities were recorded on various 
provisions of the law: Require 
union financial reports, 80 percent; 
prohibit Communist union leaders, 
79; delay strikes in public service 
industries, 76; allow union shop 
only with majority vote, 75; allow 
companies to sue unions, 73; re- 
quire a 60-day cooling-off period, 
71; outlaw closed shop, 68; allow 
checkoff only with workers’ con- 
sent, 56; allow freedom of speech 
for employers, 55; prohibit union 
political contributions, 40. 





Shop Strike Over Pay 


Threatens St. Louis 


ST. LOUIS.—Unless a demand 
for increased wages is granted 
by owners of about 350 automo- 
bile repair garages in St. Louis 
and Madison, Ill, across the Mis- 
sissippi from here, are met in 
the near future, about 350 IAM 
mechanics will go on strike. A 
vote of 820 to 30 in favor of the 
strike has been taken and if the 
negotiations break down, the 
men promise they will lay down 
their tools. 

The union has reduced its de- 
mand for a wage increase from 
22 to 15 cents per hour but union 
officials stated that the manage- 
ment committee refuses to con- 
sider anything but a renewal of 
the present contract. In addition 
to the wage increase the union 
is demanding that the employers 
contribute to a health and wel- 
fare fund for the employes. The 
mechanics now are paid $1.53 per 
hour, 
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While Upping Workers’ Earnings. . . 


Refineries Seek Productivity Boost 


HOUSTON, Tex.—A program by 
which management can improve 
both the productivity and earnings 
of its employes was outlined last 
week at a meeting here of the 
division of refining of the American 
Petroleum Institute. 

Harold G. Osborn, vice-presi- 
dent of Continental Oil Co., Ponca 
City, Okla., told several hundred 
refinery men that there are “two 
means by which management can 
help labor be worthy of its hire, 
and simultaneously improve the 
earnings of its shareholders and 
the standard of living of rank- 
and-file employes.” 

Osborn said: 

“These two means are simply the 
reduction of grievances by the se- 
lection and training of foremen 
who can express themselves under- 
standably, and who like people; and 
the application of well-known en- 
gineering principles to the per- 
formance of work of the rank and 


Jobber Show 
In Southwest 
Draws 13,000 


DALLAS. — The seventh annual 
Southwest Automotive show held 
here Apr. 7-10 drew ar attendance 
of 13,001 members of the after- 
market trade, 3,499 short of last 
year’s attendance at the show, 
which was also held in Dallas. 

In announcing the final figure, 
Dean A. Johnson, show manager, 
pointed out that the method of 
counting attendance involved the 
issuance of badges for various 
categories, each being counted 
once, though the badge-wearer 
might enter as many times as he 
wished during the four-day show. 

While greater actual attendance 
had been expected this year, John- 
son said that exhibitors and spon- 
soring jobbers generally expressed 
satisfaction at what was described 
as a “more interested caliber” of 
visitors and far superior facilities 
in the new Automobile building 
used for the first time by the show 
this year. Percentage of jobbers 
was believed to have been high 
and actual sales were reported sat- 
isfactory to exhibitors. 

Johnson said the interest of em- 
ploye personnel of jobbers was 
especially high, attributable, it was 
said, to the realization that selling 
was now more imperative and also 
to the fact that greatest familiar- 
ity possible with the lines was 
necessary. 

A newly elected board of direc- 
tors responsible for staging the 
1950 show has appointed a com- 
mittee to investigate facilities in 
San Antonio, Fort Worth and 
Oklahoma City—as well as Dallas 
and Houston. 

On the new board are: Manufac- 
turers representatives—Everett 
George and William Hemphill, Dal- 
las; B. A. Kline, Oklahoma City; 
Sam Steed and J. B. Sampson, 
Houston; John _ Brockenbrough, 
Waco; Fritz Keller, Fort Worth. 
Jobbers—W. H. Vick, Oklahoma 
City; Chester Westbrook,, Texar- 
kana, Ark.; Cory Mountjoy, Max 
Figh and M. N. Jacobs, San An- 
tonio; W. D. McDonald, Shreve- 
port; C. G. Cross, Austin, and Stan- 
ton Thatcher, Amarillo. Thatcher 
is retiring president of the show 
corporation. 








Motor Sales Co. (Studebaker), Davenport, la., 


file, to the end that they become 
dignified, independent merchants of 
their services—engaged in free en- 
terprise—rather than servers of 
time for a specified wage.” 

Osborn pointed out that the selec- 
tion and training of foremen is an 
important element in successful op- 
erations, and would “result in the 
partial elimination of the lost mo- 
tion and lowered worker efficiency 
brought about by grievances.” 

He said that many employe 
grievances stem from petty inci- 
dents both at home and in the 
plant. Frequently, he continued, 
employe productivity and man- 
agement efficiency suffer until the 
complaint is adjusted. Many of 
these ills, he said, could be offset 
or stopped before they begin 
through selection and training of 
proper men for foremanships, 


Osborn said emphasis invariably 
is placed on skill or technical edu- 
cation in the selection of foremen. 
Those are important, but his ap- 
proach would give more emphasis 
to a man’s ability to “express him- 
self clearly or forcibly,” and at the 
same time be possessed of a mis- 
sionary zeal “to help his fellow 
employes.” 

With these attributes, Osborn 
continued, a man can be trained in 
the art of foremanship as an engi- 
neer or a technologist. 

On his program of industrial en- 
gineering, Osborn said much time 
should be taken to study each and 
every job, so that established norms 
are accurate and honest, and are 
not “stretch-outs.” 

Then, he said, employes must be 
“sold” on the program so that 
they will cooperate. With the ap- 
plication of a wage-incentive pro- 
gram, Osborn continued, produc- 
tivity would be improved, and at 
the same time earnings of share- 
holder and employe alike would 
be increased. 

Osborn said that “now is the time 
for the petroleum refining industry 
to embrace industrial engineering 

with the same alacrity and vision 
that it has every other promising 
technological development.” 

Current proposals urging imme- 
diate construction of synthetic oil 
plants on a large scale were chal- 
lenged at the meeting by Chester 
F. Smith, vice-president of API’s 
division of refining. 

Smith said there is “serious 
question” whether there is any 
“economic, conservation, or na- 
tional security need” now for em- 
barking on such a program at the 
present. 

He asserted the country still is a 
generation away from the urgency 
of a synthetic industry. “When the 
time comes,” he emphasized, “the 


Cop Sues Dealer 
Over ‘Stolen Car’ 


LOUISVILLE.—Police Sgt. Ever- 
ett W. Archer has sued Riggs Mo- 
tor Co. here, charging that a 1947 
Buick car which the firm sold him 
in July, 1948, had been stolen from 
a Detroit parking lot. Archer said 
he surrendered the car to the local 
FBI in February. 

Archer asked the court to award 
him $2,233, representing the money 
he paid on the car; $250 he spent 
dolling it up, and another $420 
for his inconvenience in being 
without a car. He further request- 
ed that the balance he still owes 
on the car be cancelled. 


STUDEBAKER HONORS IOWA DEALER—William Grampp (right), owner of Grampp 


is shown receiving a bronze plaque from 


Harry B. O'Neill, Studebaker regional manager in Chicago, in honor of his I5 years as a 


dealer for the compet, Present were (left to right): P. 
lord, Grampp sales manager, and Grampp. 
the oldest auto concern in Davenport, having been in business 


O'Neill; George D. Bic 


C. Gibson, district manager; 
The Grampp firm is 


yeers. 








oil industry will be ready.” Smith 
said oil company laboratories have 
been working on synthetic prob- 
lems, and have solved most of them 
already. 

“In my view, there is a serious 
question whether the national wel- 
fare would be served by starting 
such a program now, either for 
immediate or near future domestic 
petroleum requirements, or as 
standby capacity for a _ potential 
emergency.” 

Smith, also vice-president of 
Standard Oil Co. (N. J.), made no 
mention of the federal government’s 
synthetic oil proposals in his ad- 
dress. Nor did he identify the spon- 
sors of the program calling for 
immediate large-scale construction 
of synthetic plants using coal and 
shale. 

However, he stated: 

“In the first place and funda- 
mentally, there is every evidence 
that for many, many years Western 
Hemisphere crude oil production 
will continue to be adequate for 
any Western Hemisphere require- 
ments. We are not running out 
of oil, 

“But, in addition, if it were neces- 
sary, there is another source of 
light liquid fuels—residual fuel oil 
—which can provide increased 
quantities of light products more 
economically and more rapidly than 
can be obtained from synthetic 
plants. For even if the demand for 
petroleum products should reach 
the level of crude oil availability, 
the refineries would be producing 
large quantities of residual fuel oil 
which could serve as a better raw 
material than coal or shale for an 
increase in the manufacture of light 
fuels.” 

Smith admitted his solution would 
involve in many areas the substitu- 
tion of gas or coal for some of the 
present uses of residual fuel oil, and 
the direct production of lighter 
fuels from that residual, 
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“Synthetic production of liquid 
fuels, on the other hand, means 
the indirect, expensive, and less 
efficient manufacture of oil from 
coal and shale. Synthetic plants 
require larger investments, more 
manpower, and greater operating 
costs than the processing of resi- 
dual,” he said. 

Smith also said: 

“I don’t mean to imply that there 
will not be a time when synthetic 
production may well be justified on 
all of these considerations. For 
that eventuality, oil company labor- 
atories and pilot plants, which have 
been working on the problems for 
more than a decade, already have 
solved most of them. 

“And the study and development 
of processes will continue in the 
effort to make them increasingly 
more efficient. Whenever the time 
comes, the oil industry will be 
ready, We could start right now, 
if it were necessary, but my guess 
is that will be at least a generation 
away. What I want to emphasize 
is that—first things come first. Be- 
fore we turn to synthetic produc- 
tion, let’s use the better alternative 
first, if we have to.” 

Three men were awarded “cer- | 
tificates of appreciation” during | 
the meeting. They were presented 
by John W. Newton, vice-chair- 
man of the general committee of 
the API division of refining. | 

Recipients and the reasons for 
their selection were: 

Thomas G. Delbridge, retired 
from the Atlantic Refining Co., for 
his contributions to industry co- | 
operation in technological fields, | 

Kenneth Gerard Mackenzie, Texas | 
Co., for more than 40 years’ “con- 
tinuous and tireless effort” to 
standardize testing procedures and 
criteria for the petroleum refining | 
industry. 

Walter Samans, Sun Oil Co., for 
almost three decades of “ceaseless 
committee work in the promotion 
of safe and efficient operation” 
through prevention of corrosion 
and standard design for the con- 
struction of pressure vessels. 
Newton, in presenting the cer- 

tificates, said that in the future 
there will not be more than one 
award a year, and that “each cer- 
tificate will be given a candidate 
who has been subjected to the sort 
of detailed and searching analysis 
that formed the basis for the 
awards being made this year.” 

Newton is vice-president of Mag- 
nolia Petroleum Co. 
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HOPE STEEL STORAGE EQUIPMENT 
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Special features at NO EX- 
TRA COST: Sliding shelves— 
no nuts or bolts . . . snap-in 
dividers—no nuts or bolts . . . 
bottom shelves reinforced for 
“stepladder” use . . . base 
support keeps out dirt—no 
swaying or tipping . . . 18 
gauge prime steel construc- 
tion . . . shipped built up— 
ready for immediate use. 


Built to car manufac- 
turers’ specifications 


EARLY DELIVERY 
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illustrating complete line for 
auto dealers and repair shops. 


IOP 5 


31501 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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To feel the pulse of the auto industry, consistent reading of AUTOMOTIVE NEWS 


is necessary. Its production and registration 


figures tell the story of output and sales. 


Big Profits for You 
as a Crosley Dealer 





Sales and Profits Now 


Hundreds of dealers are selling and delivering 
Crosley cars right now! Possibly we do not have 
@ Crosley dealer in your locality. If not, then this 
is your golden opportunity. That is why we are 
running this advertisement. 

If we do have a satisfactory dealer in your com- 
murlity we will tell you so frankly. Our policy is 
fair and proper dealer distribution. 


Look at These Prices! 


Yes, these are retail prices. Sedan Deluxe —$899; 
Convertible —$899; Station Wagon—$929; Deliv- 
ery Truck —$879 and Pick-Up Truck—$849 .. . all 
F.0.B. Marion, Indians. These are NEW models 
with speedline styling and rich interiors, cars that 
are called ‘the most beautiful on the road re- 
gordiess of size."’ They're cars the public can 
afford to buy and con afford to run. A Crosley 
gives you up te 50 miles on @ gallon of gas. 


The New, Big, Latest 
Model Crosley Cars 
Are Right Now Roll- 

ing Off the Lines 


Our greatly increased production now 
allows for more dealers. Only a 
small investment is required. We do 
not sell franchises. Your money goes 
only into your own business — only 
for cars, for parts, and for tools. 


The lowest prices, the lowest down payment, 
the lowest weekly or monthly payments in 
the automobile world. That's why Crosley cars 
hove the widest, biggest car market on earth. 
That's why you will get the sales in volume—big 
profits! Hundreds of dealers are doing it right 
now. Even the small town dealer sells a car or 
two a week. Many dealers handling the Crosley 
as an extra line are easily paying rent and over- 
head with Crosley car profits. 


We Guide and Help You 


Be sure to let us hear from you at once. Our 
dealer franchise will particularly appeal to Service 
Dealers, Truck and Car Dealers, Repair Shop Own- 
ers, Farm implement Dealers and many other am- 
bitious go-getters. Remember, you will have our 
guidance and assistance in setting up your place 
of business, in arranging your parts service, 
in sales training and retail sales promotions. 


Write or Send Coupon Today! 


Merely sign and mail this Coupon to us as 
early as possible. It is simply your request i 
for illustrated literature, and the full details 

of our fine dealership offer to you on the 
new, big Crosley cars. 

If you prefer, you can write just as fully 
es you wish. We will reply promptly. Do not 
delay because right now this dealer oppor- 
tunity may be open to you in your com- 
munity. 


Crosley Motors, Incorporated 


Department 75 
Cincinnati 14, Ohio 


Please send me the full details of your 
outstanding dealership offer on the NEW, 
latest model Crosley cars together with illus- 
trated literature. 


MY NAME 18 
ADDR BG nasceocacsnscsssseerereerecnsrnnseses 
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Road Fund Plea 


Present Highway Income Called Inadequate 
To Rehabilitate Wisconsin System 





SHEARER GETS HUDSON FRANCHISE—The announc 


DEALER 
franchise for this St. Louis dealer, who somperty re 
° 


sale of 41 cars, 


‘ement of 
esented Chevrolet, drew 30,000 visitors 


according eorge Koening, general manager of om 


Seclerchip The firm is operati in the same location occupied by it since | 
anchester F, 


Austin in Midst 
Of Stockpiling 


HAMILTON, Ont.—Austin 
Co, (Canada), Ltd., which 


weeks ago announced temporary 
suspension of its development here, 
is warehousing automobiles and 








REFLECTIN 
AN 


INDUSTRY'S 


PROGRESS 


esident of the firm; William Burmeister, sales manager; 


. R. Hake, service manager, and Chic Seidler, parts 


several hundred thousand dollars’ 
worth of parts for this district, 
H. D. Fearman, development man- 
ager, said last week. , 

The company recently completed 
the purchase here of 11 acres of 
land west of the former Harris farm 
on Parkdale Ave., and now owns or 
has option on a total of about 100 
acres. 


Motor 
a few 





MADISON, Wis.—The state high- 
way commission keynoted its bien- 
nial report to the legislature and 
the governor on the assertion that 
present state highway fund income 
is not sufficient to eliminate ad- 
mitted and known inadequacies of 
the state’s highway system. 

“Many of the major traffic routes 
which were thought adequate for 
many more years are proving to be 
inadequate to serve the increasing 


the new | traffic volumes and the increasing 


number of heavy trucks, Such high- 
ways will require ultimate recon- 
struction to design standards suf- 
ficient to insure against structural 
failure,” the state highway admin- 
istration declared. 

But it added that such recon- 
struction “will not be accom- 
plished in the foreseeable future 
with the funds now available or 
expected to become available.” 


The book-sized report of the com- 
mission, in new format in honor of 
the state’s centennial, presented a 
graphic history of the state’s public 


Space 
Now! 


Automotive News 


13th 
ANNUAL 
EDITION 


ALMANAC 


Now in preparation—the annual yearbook of America's leading industry! 
The herculean task of assembling complete statistical information con- 
cerning automotive production, car registrations, sales trends, a direc- 
tory of leading manufacturers, biographical information of industry 
leaders, and the myriad other details that make the Automotive News 
Almanac the "most referred to'' reference book of the year is well 
under way. Your advertisement in the Almanac will pull for years to 
come!—will be seen by everyone who counts in the automotive world. 
The Almanac will be distributed to all readers of Automotive News, the 
newspaper of the industry (now more than 37,500 A.B.C.) June 6. For 


the advertising buy of the year, reserve space early. 


Advertising Forms Close May 10, 1949 
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has shrunk and may continue to 
decline. 

A featured part of the new 
commission report is a summary 
of the principal findings in a 10- 
year traffic study by the commis- 
sion’s statisticians. Among the 
main conclusions: 

The proportionate number of pas- 
senger cars and commercial vehi- 
cles show little change from year 
to year, and there are about 77 
percent passenger cars and 23 per- 
cent commercial vehicles on Wis- 
consin public roads. 

Traffic volume for the state as a 
whole has gained about 35 percent 
in the last 10 years. 

With the exception of the war 
years, the traffic during the two 
summer months of July and August 
represents about 25 percent of the 
total annual volume. 

The traffic on Saturdays, Sun- 
days and the three holidays— 
Memorial day, July 4 and Labor 
day—account for about one-third 
of the total annual traffic volume. 
Year after year about 75 percent 

of the traffic occurs during day- 
light hours, Actual figures show an 
average of 72.9 percent for the last 
10 years. 

Distribution of rural traffic for 
the various hours of the day showed 
practically no difference in the war 
years, in spite of the fact that there 
was a drastic reduction in traffic 
for the state-at-large during the 
war period. 

The early morning traffic de- 
creases from midnight to a low of 
about 1 percent of the daily traffic 
volume in the hour 3 to 4 a.m. 

The morning peak is from 10 
to 11 a.m., which is about 6 per- 
cent of the daily volume. 

The high point of the day is from 
4 to 5 p.m., which amounts to 
slightly more than 7 percent of the 
daily total. 

The highway commission also 
disclosed that in its continuing 
traffic studies throughout the state 
it is now operating 12,500 stations. 


1,500 Pa. Haulers 
Mass to Protest 
Load Hike Veto 


HARRISBURG, Pa. — (UTPS) — 
More tha.n 1,500 truckers, gathering 
for a mass meeting here last Mon- 
day in protest of senate highway 
committee action killing a house- 
approved truck weight increase bill, 
adopted a four-point program “to 
vigorously advocate” passage of the 
truck weight bill. 

The group voted unanimously to: 

1. Form a “non-partisan organ- 
ization” to “oppose the election of 
those who would hamper or ob- 
struct the proper use of the high- 
ways of the commonwealth.” 

2. Label the “resort to secret bal- 
lot” by the senate highways com- 
mittee, which killed the truck 
weight increase bill by a 13 to 9 
vote, as “un-American in principle.” 

3. “Preserve and expand the ties 
of friendship and partnership” be- 
tween motorists and truck drivers. 

4. Ask for a legislative investiga- 
tion to determine the reasons for 
“inequality of railroad taxation” in 
Pennsylvania when compared with 
other states. 

Edward Gogolin, general man- 
ager of the Pennsylvania Motor 
Truck Assn., told the group “we 
are seeking a reasonable load on 
Pennsylvania highways because we 
put one-third of the dollars into 
them.” 

Proponents of a truck weight in- 
crease measure demanded a legis- 
lative investigation of a rumored 
$20,000 advertising expenditure by 
the State Assn. of Township Su- 
pervisors, an organization reported- 
ly supported by tax monies, for 
advertisements urging defeat of the 
legislation. 

S. F. Niness, Downington, chair- 
man of PMTA’s legislative commit- 
tee, declared the highway transpor- 
tation industry “is growing so fast 
that the legislature can’t keep up 
with it. 

“There are still some people who 
think the railroads are the back- 
bone of America,” Niness_ said. 
“That was in 1898... . We (truck 
operators) are the backbone of the 
nation today.” 

























roads development during the cen- 
tury. 

The review signed by Chairman 
James R. Law and his colleagues 
asserted that throughout the his- 
tory of Wisconsin its citizens have 
been “keenly conscious of their 
highway requirements and the state 
legislators and administrators have 
given intelligent direction to both 
the financing and the development 
of adequate highway and street 
systems. However, in spite of past 
expenditures of local, state and fed- 
eral funds, “vital portions of the 
rural and urban state trunk mile- 
age are still far short of the im- 
provements needed to serve ade- 
quately the demands of modern 
traffic.” 

The report observed that while 
the physical characteristics and 
performance of motor vehicles ap- 
pear to have become reasonably 
stabilized, the volume and the im- 
portance of highway traffic contin- 
ues to increase while the purchas- 
ing power of the highway dollar 


STANDARD 
REFERENCE 
BOOK OF THE 
AUTOMOTIVE 


INDUSTRY Cartwright-Payne, Inc. 
Cartwright-Payne, Inc., Welch, 
W. Va., has been organized with 
capital stock of $100,000 to operate 
an automobile dealership. Princi- 
pals are P. R. Payne, Nada C. 
Payne and W. T. Cartwright. 





-— 











ue to 

new 

nary 

» 10- 
the 


P 


vehi- 
year 
it 77 


-— 


Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 


Week Week dan. 1 dan. 1 
Ended Same Ended Apr., to 
Apr. 16, Week Apr. 9, 1949, Apr. 17, Apr. 16, 
1949 1948 1949* to Date 1948* 1949* 

CHRYSLER ........... 22,665 19,677 20,314 234,768 
GHD o cScddiccecs 3,109 2,901 2,822 6,449 33,703 32,798 
RD eee cee eee 2,311 2,304 2,120 4,699 25,794 24,684 
ED 06000082 viewers 4,934 5,717 4,411 9,345 1 49,715 
PP ere 12,311 8,755 10,961 25,405 106,470 129,469 
4 MEXTTLET LT 21,371 2,082 21,189 46,409 168,250 306,066 
EE ccc detetccievets 16,681 26 16,489 36,148 136,463 241,871 
Perr ia 608 753 561 1,277 4,275 11,357 
BET. ons ktcvens<s 4,082 1,303 4,089 27,512 52,838 
GENERAL MOTORS.. 44,791 32,646 44,027 97,879 482,981 514,993 
Me vcéevees veeede's 8,524 5,724 8,363 18,325 109,649 
Sée ecb ecereas 1,185 1,611 3,867 14,726 24,599 
0 22,429 16,316 21,782 48,342 240,638 232,487 
Oldsmobile .......... 5,306 4,117 5,290 812,178 60,254 73,697 
ee ak axbces sss s 6,924 5,304 6,981 15,167 81,069 74,561 
KAISER-FRAZER 1,650 2,937 1,510 3,438 51,577 16,958 
OEE ‘Sivcedéccecece 95 1,040 84 189 19,570 5,071 
ES orb 64 04.696 6466 1,555 1,897 1,426 3,249 32,007 11,887 
CROSLEY ............ 227 722 188 415 8,114 4,140 
SSC ree 3,104 2,803 3,733 7,620 38,264 55,082 
PO shi oe cust iee ue 1,704 2,774 8,281 5,636 39,232 46,124 
PACKARD ............ 686 ee asia 686 21,729 30,775 
STUDEBAKER ....... 4,661 3,272 4,650 10,238 47,730 58,970 
WEEE asscaucoeses 372 716 409 868 10,800 7,940 
Total Cars, U.S. ....101,231 69,677 99,251 219,087 1,103,445 1,277,714 

+Station wagons Jeepsters. * Revised. 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 


Week Week dan. | dan, 1 
Ended Same Ended Apr., to to 
Apr. 16, Week Apr. 9, 1949, Apr. 17, Apr. 16, 
1949 1948 1949* to Date 1948* 1949* 

CHEVROLET ........ 8,488 8,245 8,565 18,900 113,623 133,509 

TEN < 00 6 95 10 33 8 18 1,220 140 

DIAMOND T......... 120 295 114 261 4,304 1,997 

_.. . Ea 86 189 19 165 2,180 1,004 

EE ty be 'n'g 44600 wees 3,110 3,443 3,071 6,783 51,461 55,689 

FEDERAL ........... 35 31 35 77 1,901 472 

EE Mee SC CNR e sé nae 5,049 7,660 4,964 10,926 96,372 67,940 

CR es kaa haga es 6-0. 2,067 1,657 2,241 4,791 24,194 29,433 

INTERNATIONAL 2,693 3,621 2,683 5,918 54,163 45,024 

EE sitclsske cusses 141 231 83 256 4,516 2,061 

DE Walk pV b 0 40040 5:0-0 716 356 104 196 4,942 1,232 

STUDEBAKER ....... 1,470 299 1,489 3,259 19,663 23,564 

EE. “Sosepewads dows 209 274 206 455 4,375 3,043 

0 ee 1,164 2,565 1,545 3,001 33,989 19,905 

MISCELLANEOUS 227 253 356 4,141 4,807 

Total Trucks, U.S. .. 24,971 29,126 25,440 55,362 421,044 389,820 
Total Cars, Trucks 

eM cov cecccccsevece 126,202 98,803 124,691 274,449 1,524,489 1,667,534 
Total Cars, Trucks 

bee eeee see ce 5,248 5,144 5,116 11,398 66,823 65,781 


103,947 129,807 285,847 1,591,312 1,733,315 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc. 


Finance Firms Set Record 
In °48; See Another in ’49 









CHICAGO.—New high levels in 
both volume and profits were 
reached last year by sales finance 
companies, according to the Amer- 
ican Finance Conference, which 
states in the current issue of its 
official publication, Time Sales Fi- 
nancing, that “a cross-section of 
annual reports of leading finance 
companies shows an undeviating 
upward surge for 1948.” 


“Tremendous volume, record 
earnings, comparable insurance 
profits and impressive increases 
in capital are the factors that 
made 1948 a banner year for 
sales finance companies,” the 
AFC reported. 

“Industry leaders express an op- 
timistic belief that this trend will 
continue, making 1949 another rec- 
ord year, despite certain seemingly 
adverse developments, such as the 
buyers’ market in consumer dur- 
able goods generally and increas- 


ing competition from the steady 
expansion of commercial banks 
into the installment field. 

“As a matter of fact, the buyers’ 
market is regarded as definitely 
favorable for business and is ex- 
pected to produce an increasing 
proportion of sales made on an 
installment purchase basis. 

“The proportion of time sales 
to cash sales is still well below 
the prewar average when 40 to 
50 percent of new-car sales, and 
60 to 75 percent of used-car 
sales, were on a time payment 
basis. During the past year, it is 
estimated, only about 25 to 30 
percent of new-car sales were 
financed.” 

An editorial by Thomas W. Rog- 
ers, executive vice-president, urged 
the sales finance industry and the 
dealers it serves to give special 
attention to “sound customer, pub- 
lic, and employe relations.” 











BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 


Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEWS oberr. DETROIT 26 


DEPT. 





DEALER 


Greenville, Miss., advertised awards for the “fattest man’ and the "tallest man" 
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NORRIS TIES CONTEST IN WITH NEW DODGE—Norris Motors {[Dodge). 


‘or three 


weeks prior to the showing of the new models. The culmination of contest was use of the 
slogan, "The tallest men can sit in the new Dodge and keep his hat on."' The winnar 


was 6’5!/,”. 


Output of 126,202 Sets 
New Postwar Record 


86 percent of the previous week’s 
total, 

With many of its assembly 
operations on a nine-hour, six- 
day-week basis, GM produced an 
estimated 44,791 cars last week, 
compared with 44,027 the week 
before, 

Overtime schedules were in effect 
at all GM plants except Cadillac, 
where only normal operations pre- 
vailed. 

* * 
RODUCTION at all Chrysler 
divisions was back at pre-change- 

over level and showing definite 
signs of advancing to postwar high 
proportions. The 12,211 Plymouths 
built last week was that division’s 
best output effort since 1941. 

Output at Ford Motor Co, rose 
to the highest point of the year, 
with assembly of all models run- 
ning ahead of planned scheduling. 

For example, although only 3,250 
daily were planned for, 3,332 Fords 
were built last Monday and 3,343 on 
Tuesday. 

Meanwhile, Studebaker mapped a 
further increase in car production 
which is already at the highest level 
in the company’s history. As new 
men are incorporated into its work- 
ing force, Studebaker plans to pro- 
gressively hike car output to 5,020 
a week from a present schedule of 
4,620, 

. * . 

PRODUCTION at other plants, ex- 

cept Nash, held at recent weekly 
pace. Nash was forced to shut down 
Thursday because of a shortage of 
brakes from the strikebound Bendix 
plant. 

Partially offsetting the Nash shut- 
down, Packard began production of 
its Golden Anniversary models last 
Wednesday. It was expected that 
Packard output would be back to 
pre-changeover volume by the end 
of this week. 

Through the first 11 days of 
April, U.S. plants have averaged 
the production of about 20,000 cars 
and slightly more than _ 5,000 


Big Road Plan 
In Iowa Nears 
Final Approval 


DES MOINES.—The Iowa legis- 
lature is writing the finishing 
touches on the state’s new $995 
million, 20-year road construction 
and improvement program. 

All of the major bills have 
cleared both houses and have been 
signed by the governor. A few of 
the minor ones in the 14-bill series 
are yet to come. 

Sent through to firal approval 
were the three major measures. 
One, called the “key” bill, sets up 
a new general road use tax fund 
into which are put receipts from 
several motor vehicle fees and 
licenses. The bill also provides for 
division of the combined fund so 
that primary roads will receive 42 
percent of the fund, secondary 
roads (county) 35 percent, farm to 
market (trunk secondary roads) 15 
percent and city streets 8 percent. 

Also passed and signed were 
bills increasing automobile license 
fees by a total of $2,910,000 annu- 
ally, another increasing truck taxes 
an estimated $1,836,000 a year and 
another increasing motor vehicle 
trailer fees $900,000 annually. 















(Continued from Page 1) 


trucks daily. March’s daily aver- 
age was 17,600 cars and 5,000 
trucks. 

Continuance of current output 
pace through the rest of the month 
—and it seems more apt to be ac- 
celerated— would result in April 
production of 420,000 cars and 105,- 
000 trucks, or about 5,000 more ve- 
hicles than were built in March. 

* * +. 

ARRYING out further a now es- 

tablished trend, April production 

would include 16,000 more cars than 
were assembled in March, but about 
11,000 fewer trucks. 

Present postwar high automo- 
tive production, aside from sales, 
reflects the increased availability 
of nearly all materials, particu- 
larly sheet steel. 

With demand tapering off in 
other industries and for the build- 
ing of freight cars, steel is no 
longer a serious problem in the 
auto industry. 

In fact, observers say, any crack 
in demand from auto makers now 
would be a serious blow to steel 
firms. In prewar days, the rate of 
activity in auto plants meant the 
difference between high or low 
operations in the steel mills. 


U.S. Study Finds 
Transportation 


In Good Shape 


WASHINGTON.—Studies of the 
problems connected with wartime 
mobilization of street and highway 
transportation are well advanced, 
it was reported last week by the 
National Security Resources Board. 

The studies are being made by 
government and industry experts. 
They reported that, in general, 
both for-hire and private street 
and highway carriers have made 
“remarkable” recovery and expan- 
sion since the end of the war. 

Among the subjects currently be- 
ing considered in the study are: 

The adequacy of acceptibility for 
use in possible emergency of or- 
ders issued by ODT and other 
government agencies during the 


recent war, and the type of organ- F 


ization to administer temporary 
wartime control in case of such 
emergency. 





Hometown to Cite 


NADA President 


MANKATO, Minn. — This 
southern Minnesota city of 25,000 
will honor two residents who are 
presidents of national trade as- 
sociations of retail dealers at a 
dinner. They are George Zies- 
mer, who operates a Ford deal- 
ership and is president of NADA, 
and Lee Fisher, president of the 
National Assn. of Retail Cloth- 
iers and Furnishers, 

Ziesmer, elected at the San 
Francisco convention last Jan- 
uary, rounds out 25 years as a 
Ford dealer here, At native of 

Minn., he has served 
as president of the Minnesota 
dealer group (1943-1944) and was 
a director of NADA in 1944, For 
four years he has been a mem- 
ber of the state civil service 
board. 

(TTR 
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Christie Boosted _ 
To Head Phila. 
Zone for Nash 


DETROIT. — H. C. Doss, Nash 
sales vice-president, last week an- 
nounced the appointment of E. M. 
Christie as Philadelphia zone man- 
ager and of Owen 
G. Watson as as- 
sistant New York 
zone manager. 

Christie, former- 
ly assistant zone 
manager at New 
York, succeeds J. 
F. Cox, who last 
month was ap- 
pointed Eastern 
regional manager 
for Nash. 

Succeeding 
Christie, Watson has been assistant 
Nash zone manager in Washington. 

Christie joined Nash in 1941 to 
become merchandising manager at 
New York. Watson joined Nash in 
1945 and is a former zone manager 
for Lincoln-Mercury. 


335,000 Motor Vehicles 
Rolling in Quebec 

Saentes number of 
motor vehicles registered in the 
Quebec province during 1948 was 
335,953 compared with 296,547 in 
1947, the Quebec bureau of statis- 
tics reports. In addition there were 
16,733 trailers and semi-trailers, 
bringing the total number of regis- 
trations to 352,686. 





E. M. OUnristie 





Prices Off Again 
At Detroit Auction 


ket, and were bidding way low 








AUTO BOOKS 
That Should Be in 














A story of Carl Fisher, early pioneer of 
the automotive industry. §3 


FASTEST ON EARTH, By Capt. George 
Eyston. Complete history of every land 
the present. 


FORD CARS, $1.50 
COMPLETE 1948 INDIANAPOLIS 506- 
MILE RACE SUPPLEMENT. By Floyd 
Clymer. $1.50 postpaid, 


BOOK DEPARTMENT 
AUTOMOTIVE NEWS 


DETROIT 26, MICH. 





! 
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Use Tax Bill Up 


In Minn. for 


Veterans’ Bonus 


MINNEAPOLIS. — More than 
3,400 bills had been introduced in 
the Minnesota legislature as the 
session drew to a close Apr. 20, 
many of them aimed at the auto 
industry. 

Latest bills affecting Minnesota 
autoists are: 

One which would impose an oc- 
cupational tax on the privilege of 
operating motor vehicles, providing 
that proceeds be used for a soldiers’ 
bonus. 

One which provides that neither 
the state nor any agency or politi- 
cal subdivision thereof shall manu- 
facture any number plates required 
by law, thus taking away manufac- 
turing of plates from the St. Cloud 
reformatory. 

Another would transfer license 
plate issuance from the secretary 
of state’s office to that of the state 
highway department. 

Passed into law was a bill regu- 
lating the sale of antifreeze com- 
pounds to prevent injurious solu- 
tions from being sold. It was modi- 
fied by eliminating all but the per- 
manent typeof antifreeze. It will 
only be necessary to register the 
solution and brand name once to 
permit all dealers to sell without 
license, It will not be necessary to 
reregister unless the formula of the 
product is changed. 











Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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NEED THREE 

POSITIONS: Accounting office manager, 
car and truck manager, worsing shop 
manager. Must be experienced, energetic, 
sober and have the ability for each re- 
spective job. Apply in own handwriting, 
send recent photo, state firms where em- 
ployed past five to eight years. 30 to 40 
years preferred. Salary and commission. 
We have Chrysler, Plymouth and Inter- 
national dealership. Prefer shop foreman 
with Chrysler experience. We have a new 
building, modern in every respect and 
known to be the largest and best equip- 
ped in the entire northwest for a smail 
city of 1,000. Located un the Missouri 
River. Very good school, s*veral churches. 
We will build each a new two bedroom 
completely modern home witn garage and 
rent not to exceed $35 a month. All cor- 
respondence confidential, Write for fur- 
ther details. Hoffmann Motor Sales, 
Washburn, North Dakota. 


EXPERIENCED BUS 
SALESMAN 


For position as Regional Manager 
for the Southeastern States. 





Write, Wire or Phone 


REO MOTORS, INC. 


LANSING 20, MICHIGAN 





SALESMAN WANTED—Well known piston 
ring manufacturer has a position open as 
salesman with headquarters in Detroit. 
Remuneration based on incentive plan, in 
addition to substantial salary and ex- 
penses. Territory covers Eastern Michi- 
gan. Applications solicited from men 

with following qualifications: Age, 30-45. 
Character, honest, industrious, good hab- 
its. Experience, prefer man with mechani- 
cal aptitude and experience selling 
through automotive parts jobbers. Equip- 
ment, good automobile and portable type- 
writer. Applicants should give back- 
ground of experience and education, In- 
terviews will be arranged for qualified 
applicants. Apply to Box 2990, c/o Auto- 
motive News, Detroit 26. 


SALESMEN WANTED 


Salesmen to represent 
Capitol Tire Co., Inc., 
.calling on car dealers 


and tire dealers in 
your vicinity. We pee 
the best deal of i 
kind. Car es 


See ad on Page 45 
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HELP WANTED 


AUTO PARTS AND ACCESSORIES 
SALESMAN with car dealer following to 
handle nationally known lines of auto 
parts and accessories. Exceptional earn- 
ings assured with our high commission 
arrangement. Anchor Auto Supply Com- 
pany, 8400 Hough Ave., Cleveland 3, Ohio. 


EXPERIENCED BUS 
SALESMAN 


For position as Regional Manager 
for the states of Kansas, Nebraska, 
North Dakota, South Dakota, lowa, 
Missouri and Oklahoma. 





Write, Wire or Phone 


REO MOTORS, INC. 


LANSING 20, MICHIGAN 





GENERAL SALES MANAGER for Ford 
dealership with a 2,500 car, 800 truck 
potential, Must be experienced with 
demonstrative ability to handle men and 
get results. Salary and incentive arrange- 
ment, Give all details in first letter. Box 
3011, c/o Automotive News, Detroit 26. 


NEW AND USED CAR SALESMANAGER 
in Chevrolet and Buick dealership of 150 
car contract. Must be able to sell as well 
as train and direct others, Salary and 
overall commission. Glasgow Motor Com- 
pany, Glasgow, Montana. 


GENERAL MANAGER for established Reo 
distributor. Thoroughly familiar with 
trucks, Only experienced top-notch pro- 
ducer able to take charge. Salary and 
bonus. Exceptional opportunity. Write in 
detail why you think you are the man. 
Reo Truck and Bus, 311 8S. Main, Mem- 
phis, Tenn. 


CHRYSLER PLYMOUTH DEALER in town 
of 25,000 in Northern Illinois needs first- 
class mechanic. New equipment. Excel- 
lent working conditions. Permanent. Good 
salary plus incentive plan. Box 3013, 
c/o Automotive News, Detroit 26. 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7'/, cents per word for one 
insertion or two insertions of the same 
copy at 12/4, cents per word. Cash in 
advance. 








PARTS MANAGER—Trained in large dis- 
tributorship of Chrysler, DeSoto, Dodge, 
Plymouth parts. Opportunity desired to 


improve position. Trained in all phases 
parts operation such as shipping, receiv- 
ing, perpetual inventories, sales, etc. 
Compensation—good basic wage with in- 
centive plan for increased performance. 
Prefer eastern location. References. Nich- 
olas Bahnick, R. D. No. 1, Coplay, Pa. 


REAL HUSTLER, married, one smal! child; 
31 years of age; desires to buy interest in 
Ford or Chevrolet agency and be active. 
Present owner could pian to retire in 
future years. I own a smal! Buick deal- 
ership. Would like Ford or Chevrolet 
with more volume. Write W. E. Smith, 
2611 Kittrell Drive, Raleigh, N. C. 


OFFICE MANAGER, ACCOUNTANT-—26. 
Factory trained Ford system. Experienced 
600-car dealer. Married. Best of refer- 
ences. Box 3014, c/o Automotive News, 
Detroit 26. 


ORCHESTRA MANAGER—Automobile and 
Farm Equipment Man wants to furnish 
orchestra and help promote sales program 
for automobile or farm equipment manu- 
facturer at sales meetings, state fair ex- 
hibits, radio broadcasts, etc. Box 3015, 
c/o Automotive News, Detroit 26. 


GENERAL MANAGER. Factory divisional 
manager, with 20 years’ diversified auto- 
mobile experience, wishes to manage 


dealer or distributorship. Age 45. Can 
furnish A-1 references. Reply Box 3007, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


FORMER GM EMPLOYEE—Twenty years’ 
auto retail and wholesale experience, de- 
sires General Motors franchise upward of 
150 cars basic, location and finances no 
object. Can secure factory approval. 
Will consider partnership arrangement 
where heavy business management, ac- 
counting and retail sales and sales man- 
agement experience could be utilized, Box 
3000, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED—General Motors 
or Ford, 100 car and up, any size, any 
price, qualified with the factory. Box 
2999, c/o Automotive News, Detroit 26. 


FLORIDA. East or west coast preferred. 
Only interested in one of ‘‘Big Three.’’ 
Replies strictly confidential, M. C. Beck- 
with, 223 E. Bridge Street, Berea, Ohio. 


DEALERSHIP FOR SALE 


BUICK - CHEVROLET - OLBSMOBILE 
AGENCY, including real estate, stock and 
equipment, located within 250 miles of 
Chicago in the midwest, which sold 179 
cars in 1948. After 25 years successful 
operation, ill health is forcing me to sell. 
This deal is fairly priced and it will take 
$75,000 cash to handle it. Buyer must 
have factory approval. Box 3009, c/o 
Automotive News, Detroit 26. 

NEW CAR DEALERSHIP (One of “Big 
Three’’) in Pacific Northwest, New build- 
ing and equipment. Low inventories. 

Must qualify with factory. Box 3005, 

c/o Automotive News, Detroit 26. 





CLASSIFIED WANT AD Dra Vara be 





USED CARS FOR SALE 


AUTO AUCTION 


(Dealers Only) 


TWO BIG SALES 


EACH WEEK 
TUESDAY AND THURSDAY 
Sales Start at 12:30 
. 


NEW CAR DEALERS 
Consign Their Cars to Us for the 
Thursday Sale 
« 


USED CAR DEALERS 
Consign Their Cars to Us for the 





DEALERSHIP FOR SALE 


WISCONSIN GARAGES—Milwaukee, now 
handles Chrysler-Plymouth, sold 220 in 
1948—-$82,500. South Wisconsin, now 
sells Kaiser-Frazer, Buick—$26,000. Ga- 
rage, now sells Fords, 600-car potential, 
near Milwaukee, handles Pontiac and 
Case farm machinery. No. Wisconsin, 
now handles Chevrolet, sold 250 in 1941. 
New building, now sells Fords, 400-car 
potential. Ed Ihlenfeldt, 3314 W. Lisbon, 
Hopkins 2-6150, Milwaukee 8, Wisconsin. 


PACIFIC COAST. Well established dealer- 
ship in one of Washington's largest cities, 
handling leading independent line of cars, 
available to party who can qualify with 
factory. Splendid building and attractive 
lease, This business showed a net profit 
of $50,000 in 1948 after all taxes and 
depreciation. Full price for equipment 
and fixtures, $17,500. Parts at inventory. 
Box 3008, c/o Automotive News, De- 
troit 26. 


WELL ESTABLISHED NEW CAR DEAL- 
ERSHIP, now handling Nash, in north- 
west Iowa town, population 30,000. One 
hundred car contract, Will sell or lease 
finest sales and service building in town. 
Can sell with or without used car stock. 


Box 3010, c/o Automotive News, De- 
troit 26. 
ESTABLISHED DEALERSHIP in down- 


town Akron, Ohio. Now handling inde- 
pendent make cars, trucks and farm 
equipment. $35,000 will handle deal if 
interested party can qualify with factory. 
Attractive lease and no excessive new or 
used cars in inventory. Box 3016, c/o 
Automotive News, Detroit 26. 


FOR SALE—New Car Dealership. Southern 
Michigan, one of ‘‘Big Three’’ selling 
6 and 8-cylinder cars, light on trucks in 
town of 4,000 in rich farming and manu- 
facturing area. Net profit 1948, $89,000; 
10-car quota; body shop, used car opera- 
tion. Will lease; $50,000 required, or sell 
reasonable. Box 2993, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE—Hudson, town 
over 15,000 population. Piedmont section, 
North Carolina. Will sell at inventory 
parts, new cars, signs, etc. With or 
without equipment. Approximately $15,- 
000, Full county to work. Will give lease 
on building. Reason for selling—poor 
health. Fitzgerald Motor Company, Lex- 
ington, N. Car. 


CENTRAL MICHIGAN. ~ One of Big 3 
selling cars and trucks in area with 
population over 125,000. 49% interest for 
sale by inactive owner who has other 
business interest. New building and 
equipment in 100% location. Present 
management and staff agreeable to buyer 
who will be active or inactive. $100,000 
will handle. 800 car contract. Box 3006, 
c/o Automotive News, Detroit 26. 


LONG ESTABLISHED DEALERSHIP in 
Cleveland area, handling Dual Big Three 
cars plus International trucks. Super 
service station in connection with large 
gas volume. This is the only garage in 
area of 100 miles with equipment to 
handle big trucks, Location on national 
highway with excellent service and purts 
departments deal with owner. Box 2995, 
c/o Automotive News, Detroit 26. 


POPULAR CAR AND TRUCK franchise 
located in Montana city of 18,000 popula- 
tion near new dam. Health, reason for 
selling. New building and equipment. 
Write Rainbow Realty, Room 11, Kohrs 
Bik., Helena, Montana. 


FOUR-HUNDRED CAR DEAL in “Pennsyl- 
vania, now handling Lincoln-Mercury. 
will sell all or part. If qualified reply to 
Box 2996, c/o Automotive News, De- 
troit 26. 

DISTRIBUTORSHIP, now handling Kaiser- 
Frazer, located in southwestern city of 
75,000 to 100,000 population, did approxi- 
mately $1,500,000 volume in 1948. Priced 





to sell. Box 3012, c/o Automotive News, 
Detroit 26. : 
ONE OF “BIG THREE" DEALERSHIPS 


in western state. Town 10,000 population, 
county seat, Building lease transferrable. 
Box 2997, c/o Automotive News, De- 
troit 26. 


DEALER BUILDINGS FOR SALE 


ON DETROIT’S FAST-GROWING EAST- 
SIDE. A modern dealership building and 
land, 240 feet of frontage, 100 feet deep. 
Constructed in 1945. Building offers 9,000 
square feet for service, modern offices 
and showroom, Paved used car operation 
provides 12,000 square feet of space. Box 
3017, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


BUSINESS PROPERTY — Modern garage 
and salesroom, 9,000 square feet under 
roof, three Joyce twin post lifts in service 
department, two acres of ground, on U.S. 
25 at north edge of Sidney, Ohio. Seven- 
room modern home and additional eight 
acres if desired. Several new car fran- 
chises open. Priced low for quick sale. 
D. W. Bowman, Box 432, Sidney, Ohio. 


FOR SALE — Auto parts and equipment 
business. Largest in Southeast Florida. 
Fastest growing city, established eight 
years, fine trade acceptance. Box 3003, 
c/o Automotive News, Detroit 26. 


LOS ANGELES’ finest used car lot for 
sale, one block from Honest John. Terms, 
as low as $3,750. balance like rent. 
Phone Fairfax 8484 or write 912 South 
Vermont Avenue, Los Angeles, California. 


NEW CARS WANTED 
PONTIACS from franchised dealers at $250 
above invoice cost, No infringement. We 
transport. Mohrman Pontiac Company, 
Del Rapids, So. Dak, 








Tuesday Sale 
All Buyers Welcome 


CHICAGO AUTOMOTIVE AUCTION, INC. 
7843 EXCHANGE AVE. CHICAGO, ILL. 


RE 4-61 
George Cassidy, Manager 
John Corrigan, Auctioneer 


NEW CARS WANTED 


WANTED—New 1949 - 60 special Fleetwood 
Cadillac, fully equipped, cypress green. 
Car must be brand new with manufac- 
turer's certificate. Prefer to purchase 
from authorized Cadillac dealer, Will 
register in dealer’s local area. Car not 
to be resold, Write, stating price F.O.B, 

Box 796, 





your city, to L. A. Vaughn, 
Corsicana, Texas. 





ATTENTION AUTHORIZED PLYMOUTH 
DEALERS. Would like to purchase a 
few deluxe and special deluxe Plymouths, 
four-door sedan and club coupes. Write, 
stating your price F.O.B. your city. Cars 
must be brand new with manufacturer's 
certificate. L. A. (Doc) Vaughn Motor 
Company, Dodge & Plymouth Dealer, 
Corsicana, Texas. 


NEW CARS FOR SALE 


Attention CAR DEALERS 
MY LOSS — YOUR GAIN 
MUST SELL—Below Distributor's Cost 
large Stock of 

Brand New 1949 Renaults| 

American Model—4-Dr. Sedans | 

Shipment Just Received | 

Because of New Developments in Other | 

Interests Which Occurred Only Recently 
MUST SACRIFICE to Liquidate This 

Stock IMMEDIATELY! 
At the price | will sell these fine cars 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 





MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








CHARLIE THALE'S QUINCY AUTO AUCTION 
(For Dealers Only) 


In Continuous Operation Since 1947 


Held Every Friday at Broadway Motor Mart 
3200 Broadway—Tel. 3200—Ouine . Ue 


you will have plenty of profit. It will (Ill, Rt. No. 104 at 32nd St. 
‘ou to i tigate. Roy Thompson and Joe Russell, Auctioneers 
_— 2 gag " Goodwill Offer: ‘Free Buy-Back Fees on 
Phone or Wire ‘49 Models) 








WALTER DAVIS | 


321 S. Main St. 
Memphis, Tenn. 


Ph. 37-7681 
DOC GREINER'S 


BIG AUCTION EVERY THURSDAY 
Telegraph Road, Rt. 24 
At the Ohio-Michigan Line 
One Mile North of Toledo 
+ 








USED CARS FOR SALE 








A Clean Sale—Conducted for Clean Dealers 
| Auction Phone on Thursday, Ki 2675 
Business Phone, Adams 6397 
* 


AUTO AUCTION 
For Dealers Only 
EVERY TUESDAY — 12:30 P.M. 
Beginning April 5, 1949 


Located on Route 20 (Euclid Ave.) 
1 Mile West of Willoughby, Ohio 


Across from Cook Cleland Airport 
15 Miles East of Downtown Cleveland 


PIERCE MOTORS 
WILLOUGHBY, OHIO 


P.O. Box 88 Phone 56 
ue? A. Godfrey—Auctioneer 


| 80 Cars on hand for Wholesale at All Times 


Flying Dutchman, Inc. 
Madison & 17th Sts. TOLEDO, OHIO 








WHEELING, ILL. 


25 Miles North of Chicago on Route 45, 
Milwaukee Ave. ... Phone Wheeling 348 


DEALERS AUTO AUCTION 
Every Friday . . . 12 Noon 
500-Car Parking Area 
Troy D. Lee, Prop. John Corrigan, Auctioneer 

















KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Col. R. V. Martin, Auctioneer 
Illinois St. Phone Lincoln 5383 


AUTO AUCTION 


DEALERS ONLY 





Sale Starts at 12 Noon (C.S.T.) 


EVERY THURSDAY 


Philadelphia's . 


DEALER AUCTION Weekly Prices Mailed on Request 
EVERY TUESDAY .. . 11 AM. MANEY MOTOR CO. 


Harry D. Gilbert conn 


Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 
2 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 
e 


Tel. Livingstone 8-3000 


915 N. 














USED CARS 
WHOLESALE - - - RETAIL 
ALL MAKES - - - ALL MODELS 
‘37 TO ‘49 


PACKER PONTIAC 
America's Finest Service Center 
| 18650 Livernois Phone University 3-9300 
DETROIT 21, MICH. 











| CLEVELAND, OHIO 


DEALERS' AUTO AUCTION 
AUTO PALACE—3167 West 117th Street 


2 Blocks North of Lorain Avenue 
AUCTION EVERY FRIDAY, RAIN OR SHINE 
Bring Your Cars Anytime. Stored in Heated Garage. 
Wholesale Every Day. Auction Starts at 12 Noon. 
HEATED AND LIGHTED SALESROOM 
DOC MILLER, RAY AUSTIN CHARLIE McCARTY 
Auctioneers Promoter 


McDERMOTT-SCHUELE MOTORS 


PHONE WINTON 3105-3106 
Downtown Office: 1515 Chester—SUperior 1269 


















y 











USED CARS FOR SALE 


Indianapolis 
DEALER AUTO AUCTION 


4% in the Heart of Auto Row 
1129 N. MERIDIAN ST. 


Every Wednesday — |2:30 


Indianapolis’ Oldest 
Auto Auction 


“A Sale Run by Business Men in a 
Business Way" 


DUTCH STUART, Auctioneer 


Charlie Stuart Auto Auction 


1129 N. Meridian St. 
INDIANAPOLIS, IND. 


Riley 3585 


ic. 
LL. 








USED CARS 


--- Wholesale --- 


ALL MAKES - - - ALL MODELS 
"40s to '49s — LARGE SELECTION 


GOLDHAR-ZIMNER, INC. 


Chrysler-Plymouth 
18500 LIVERNOIS 
DETROIT 21, MICHIGAN 
Phone: UNiversity 42800 


(Ask for S. Morris, Manager) 


: AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Vy Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY... 11 A.M. 
175-Car Average 
Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 


GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 


s 


Phone 4111-4051 DYER, IND. 
Res.: Lansing, Ill. 730 and 
Lansing, lil. 107R 








WEST PENN 
AUTO AUCTION 


- DEALERS ONLY 
EVERY TUESDAY AND SATURDAY 
12 O'Clock Noon 


Route 30 
Phone: Penhurst 1199 








East McKeesport, Pa. 


| 


BUSES FOR SALE 


NEW 1949 DODGE 49-passenger school bus, 
model FS-192. Carpenter body, Ohio 
state approved, dealer’s cost price. Mar- 
ket Motor Company, 3939 Market Street, 
Youngstown 5, Ohio. 


BRAND NEW DIAMOND T, model 404 
school bus with 48-passenger Superior 
body, 8:25 tires. List price $5,600, 25% 
discount. Roberts Motor Company, Evans- 
ville, Indiana. 


FOR SALE. 











1944 International K-7, 29- | 


passenger bus with leather headrest seats, | 


full length seat in rear, Tires and me- 
chanical condition A-1. If interested, 
write or phone Rope Truck Sales, Inc., 
750 Bellefontaine Avenue, 
Phone 4-8241. 


Lima, Ohio. | 


BRAND NEW, 1949 Dodge RD-229 school | 


bus chassis, code 183, net cost. Sheraw 
Motor Company, 720-30 Green Avenue 
Altoona, Pa. 


TRUCKS FOR SALE 
10 REO TRACTORS FOR SALE. 8 model 


20T, 2 model 19T, of which 6 are 1945 | 


and 4 are 1944 ‘models. All equipped | 
with 2-speed real axles, 36” fifth wheels, 
saddle tanks, hand valve and trailer con- 
nections, 
have at least 50% rubber. 
in good running order. These trucks are 
for sale at a wholesale price of $6,500 
for the 10. Call, write or wire for fur- 
ther information. International Harvester 
Company, 230 N. Ninth Street, Terre 
Haute, Indiana. 





Trucks 


Wholesale 


‘48s and ‘49s 


LARGE SELECTIONS 
>, 34, and |-Ton Pickups 
Also |!/ to 3-Ton Models 


ROOSEVELT MOTORS, Inc. 


4156 W. Roosevelt Road 
CHICAGO, ILLINOIS 
Established 25 Years 


Wire or Phone Sacramento 2-7850 








FORD WRECKER — 1936 Hanley winch, 
very good condition, $400. Don Rice, 
1510 Parkside Blvd., Toledo 9, Ohio. 


PARTS WANTED 


NEW OR USED left front fender for 1939 
or 1940 Studebaker Commander. Write 








| 


or wire Waukegan Motor Sales, 519 S. 
Genesee St., Waukegan, III. 

PARTS FOR SALE | 

OLESAL’ PONTIAC PARTS, large 


stocks of hard-to-get parts, body and 





fender parts for all models. Fast serv- 
ice, liberal discount, Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 

|FORD PARTS sbipped anywhere. Call, 
write, phone. ranter-Williams Motors, 
Inc., 4016 Alliston Ave., Cincinnati 9. 
Ohio. Melrose 7275-6-7. 


| 





We Sell Everything 
FOR YOU! 


Automotive News 


AUTO AUCTION EVERY TUESDAY 


IN THE HEART OF THE NATION - : 


11:30 A. 


Call us for Hotel Reservations: 


FORT WAYNE, 


Bring your cors or send them Monday, Monday Nite 
or Tuesday A.M. Our guarantee: You must be satisfied. 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


Owners: 
COL. CARL E. MARKER, 


324 W. MAIN ST. 


(WEBSTER-MARKER MOTORS) 


CARL E. MARKER - DENZIL V. WEBSTER 
COL. LEE DRAWHORN, Auctioneers 


FORT WAYNE, 








HORSEHEADS, N. Y. 
EVERY FRIDAY 


DANVILLE, PA. 
EVERY WEDNESDAY 





THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 


AT BOTH AUCTIONS 
- - DEALERS ONLY - - - 


a. ee. 
on three railroads an 


Horseheads, 
Elmira, N. Y., 


is located adjacent to 
airlines. 


Danville, Pa., is 75 miles North 
of Harrisburg, Pa. 


i FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 


Inside 
A 
TEX RI 


Sales Pavilions with Modern Restaurants 
RONALD D. WEST, 
KARD, Avztioneer 


Owner 














} 
| 
| 
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PARTS FOR SALE 


MARGOLIS 


AUTO SALES 


e 
CHRYSLER - PLYMOUTH 
e 
One of the Largest Chrysler Parts 
Dealers in the Midwest 
© 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
* 

Send Us Your Order 
We Ship Anywhere 
* 

11310 JOS. CAMPAU 
DETROIT 12 


Phone: 
TWinbrook 2-7500 








BUICK PARTS _ 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We Are Quantity 
Shippers...Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Phone WABash 1030 
CHICAGO §, ILL. 








Packer Pontiac Co. 


America's Finest Service Center 


We Want to Help You With Your Pontiac 
Parts Needs 


We can offer prompt service on any 
shipment from one of the largest (in- 
cluding many hard-to-get metal items) 
and most complete inventories of 
Pontiac parts in the country. 


18650 LIVERNOIS 
UNiversity 3-9300 DETROIT 21, MICH. 


GENUINE PARTS 
Buy a Little or a Lot of Scarce Items 
at Attractive Trade Discounts— 
Prompt Service 
—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
JERSEY CITY 4, N. J. 
Delaware 3-3400 


OLDSMOBILE | 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES 


HOODS, DOORS AND 
HARD-TO-GET PARTS 


HYDRAMATIC PARTS AND SERVICE 
CENTER 














Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 


1540 S. Figueroa St. Los Angeles |5 





ACCESSORIES FOR SALE 


NYLON AND FIBRE 
SEAT COVERS 


For a Dealer who wants to give his 
customers both perfect fit and 
distinction. 

* 





We carry tailored covers in stock 
from 1936-1949 models. 
Serving Dealers for 15 Years 


+. 
WRITE TODAY FOR TRIAL ORDER 
. 


BILL SWEET 


Distributor of Wearwell Covers 
| 18685 W. 9 Mile Road Detroit 19, Mich. 
SOuthfield 5554 





LICENSE FRAMES 


A sideline Sales Opportunity for free-lance | 
| salesmen who now call on new-car dealers. 


Modern line. Important improvements. Good 
price setup. Easily earn an extra $200 or $300 
monthly. State exact territory and lines 
carried. 

Ben Phillip 


PRESSURE CASTINGS CORPORATION 
10721 Chandler Bivd. No. Hollywood, Calif. 


SHOP EQUIPMENT WANTED 


1—USED MOBILE [Infra-Red oven. 
used Vapor Proof Lamps (Incandescent 
or Fluorescent). Auto Renewal Company, 
| Johnson City, Tenn. 


SHOP EQUIPMENT FOR SALE 


| | IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
“In Stock’’ bulletins and tell us what 
| items in particular you require. All re- 
quests cheerfully acknowledged. We stock 
what you sell, Machinery and Equipment 
Exchange, 3400 W. Fort St., Detroit 16, 
.Mich. Telephone TAshmoo 5-2310. 


SPECIAL OFFER for quick acceptance 
while available, CRO-LINOR wheel 
aligning set-ups. Jo r cost—$42.75. Bu 
NOW for—§$15 each. Kenmore Electrica 
Distributors, 37 Leon Street, Boston 15, 
Massachusetts, 


STEAM CLEANER — Gas-fired; new; sta- 
tionary or can be mounted, No, 900 
(Tivet), 3-phase, 220-volt, 60-cycle elec- 
tric motor; cost $2,400—sell $800. Con- 
tact Victor M. Zehnder, Towmotor Cor- 
poration, 1226 East 152nd St., GL 0900, 
Cleveland, Ohio. 


ANTIQUE CARS FOR SALE 


FOR SALE—1909 International, model A, 
serial No. 2304, in A-1 condition—$500. 
Post Road Auto Sales Company, on U.S. 
No, 20, Marlboro, Mass. 


MISCELLANEOUS 


FOR SALE—New modern up-to-date com- 
mercial building, centrally located in 
Warren, Ohio. 8,000 square feet of floor 
space. Price, $150,000. Present occupant 
wants five-year lease with option of five 
more at $10,000 per year net to new 
buyer. This is wonderful income prop- 
erty. Write, C. T. James, 1639 Niles 
Road, Warren, Ohio. 


MISCELLANEOUS 


grinding and  metalizing. John 


Hughes Motor Oo., Inc., 
St., Lynchburg, Virginia. 


AIRCRAFT AUCTION SALE 


Starting May 7—1:30 P.M. 
Thereafter 
First Saturday of Each Month... 
July, August, September, October, 
November 
AT 
Ross Airport and Flying Field 
(2 Miles East of City Limits) 


MONTPELIER, OHIO 


June, 


We sold many planes in 1948. 
Our last sale being in Novem- 
ber, 1948. We expect renewed 
interest in 1949. 





$20 is the charge for entering 
sale. Not responsible for any- 
thing to anybody. Caution is 
the watchword. Bring titles. 


We are headquarters for auc- 
tion sales. We sell autos and 
trucks every Monday of every 
week in our modern, new sales 
pavilion. 


MONTPELIER 


AUTO AUCTION 
Woodruff and Drake, 


Co-Partners 





Tow Bar Sales Company 


Dire ns ona es 
100 So. CLI CAGO 4, ILL. 
DE 2-0700 - AN seen. ‘50 3-8373 





FOR SALE 
Dear Mr. Auto Dealer: 


We hope the above attracts your attention to our letter. 


Not being auctioneers or dealers ourselves, we are using the 
medium of Automotive News to dispose of a large number of 
our privately owned fleet of cars. They consist of 1946-1947- 
1948 Chevrolets, Plymouths and Fords, 2-Doors, Club Coupes 
and 4-Doors. All cars have been carefully maintained at all 
times and are in excellent condition. A large variety of colors 
are present in this group, and there is no lettering or markings 
on any car. 





We are interested in disposing of these cars quickly and 
offer them in lots of 10 or more at prices that will enable you 
to make a Good Profit on your investment. 


Cars are in Toledo, Ohio, in care of our Mr. W. A. Wright, 
3958 Funston St. (Phone Kingswood 1302). 


In the event further information is desired on these vehicles, 
phone, wire or write the above person. 


Thank you, Mr. Dealer. 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 IJ or Two Years $14 
UMUC ee am 6m oli | 





Street Address 


TRADE CONNECTION: 


| Cor Dealer [] Truck Dealer [] Manufacturer [] 
| Jobber [] Insurance [] Financial [] Supplier [] 
Odea cccabis yi shear es wiaeeei ss Chaweenckes 


4.18.49 


eiananan cntaer renee 





51 





8s—|ENGINB REBUILDING — — 
300 Commeree 
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Nearly 18 vehicles a minute roll from all GM 
assembly lines during the average work week. 
Such volume reduces costs, gives you better value. 


All cylinders in on engine are bored at one time 


on this machine, giving greater precision at lower cost. 


Here valves are tested individually before going 
into an engine. 


Key to better y"" " production 


Better production comes from many things— It comes from making difficult production jobs 
better factory layout, better placing of machines, easier. And it comes from turning out millions 
better flow of materials. of units yearly—in volume which leads to mass- 


a production savings. 
It comes from working conditions that enable 


better workers to do better work — from methods Better production, as well as better research 
and controls that keep constant watch on the and engineering, gives you greater value in a 
quality of things produced. General Motors car. 
or KEY To 4 ceneRAt “MOTORS 


CAR 


Gour kyle — ay 


Guitlite \SENERAL MOTORS 


CHEVROLET «© PONTIAC + OLDSMOBILE + BUICK + CADILLAC + BODY BY FISHER « GMC TRUCK & COACH 


NOW! HENRY J. TAYLOR on the air every Monday evening over the ABC Network, coast to coast. 





